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Seven Companies 
Top Million Volume 
In Inland Marine 


Insurance Co. of N. A. Wrote 
Nearly $3,000,000 In 1934 
On Class 


SOME FIRE CO. RECORDS 


Unusually Close Race For Runner- 
Up, With St. Paul Fin- 
ishing Second 
The Insurance Co. of North America, 
oldest American insurance company, led 
the other companies last year in volume 
of inland marine premiums, reaching 
very nearly a $3,000,000 goal. For second 
place there was a neck and neck race 
between fire companies, all of which 
ranged within a few thousand dollars of 
each other, the St. Paul F. & M. getting 
the runner-up position, its nearest neigh- 
bors being the Commercial Union, Auto- 
mobile of Hartford, the Hartford, Honie 

and Fireman’s Fund. 
The Figures 


Figures taken from the annual finan- 
cial statements of companies follow: 
Net Net Losses 


Premiums Paid 
BE cdneactwoarcteaaee $745,765 $282,513 
eer re eee 201,729 75,290 
American, N, J. .... 468,326 341,202 
American Alliance ....... 52,203 20,720 
American Central ........ 34,434 14,391 
American Eagle ......... 164,947 94.770 
American Equitable ....5, 62,778 24,257 
American Home ..... : \- 2043 7,938 
Atlantic Mutual ....5 5 24,054 2,173 
Automobile less 1,385,810 579,884 
Baltimore Amer. ~~ "36,101 27,954 
Bankers & Eh‘ppers...... 28,050 8,468 
 S Sie r 46,753 15,525 
 -) S ee 35,728 1,480 
Commonwealth ........... 45,243 16,870 
Connecticut ....... coves See 117,733 
Continental ........ 961,596 449,456 
Equitable of R. 1........ 74,492 23,546 
Employers Fire ......... 83,784 41,541 
Federal ae 903,988 270,881 
eee 20,704 9,788 
Weeetty BG. occas ccece 296797 47,343 
Fidelity-Phenix ...... coon Sees 394,121 
eae 265,214 122,842 
Fireman’s Fund ..... wos be6r,0er 667,142 
Firemen’s, N. J. ......... 4,844 34,559 
Franklin NEE RR oe ee ee 269,583 115,634 
General, Seattle ......... 71,922 15,900 
tS ree 41,424 15,185 
a 381,052 177,783 
ete 100,535 72,508 
DOOD Sccsasiwateccenne Meets 580,592 
RS eae 1,342,717 668,678 
SS Sear 158,566 78,180 
Ins. Co. of N. A. OTT Te 1,104,257 
Ins. Co. State of Pa...... 261,292 116,168 
Knickerbocker ........... 22,514 8,252 
OSCR OE aera 84,139 44,803 
i (8 “¢ eee 231,784 82,642 
Lumbermen’s, Pa. ........ 28,980 6,733 
| rt ee 25,403 12,914 
Mechanics & Traders..... 26,437 10,704 
Merchants, N. Y. ....... 126,441 50,853 
Mercantile ........<0000. 40,436 14,478 
i Seer oe 102,940 52,778 
Michigan F. & M........ 55,837 26,655 


(Continued on Page 24) 
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An Analyser's Promise 


A member of one of our New York City Agencies, 
after analyzing a prospect’s various policies, had this 


experience :— 


By rearranging the interest and option settlements 

the existing insurance was found to be wholly adequate. 

* When he asked his prospect for the privilege of com- 
paring his insurance coverage with his situation, he had 
stated that he might find such a result, and, if he did, 


he would frankly say so, or if more were 
would frankly say so. He kept his promise! 


needed he 


The prospect, an official of one of the large casualty 
companies, was so appreciative that he introduced the 
underwriter to his Vice President and to two close 
friends, and has become an active prospector for the 


Agent. 


Through one of the leads a large policy has 


been sold, and there is a possibility of sales to the other 


two. 


An excellent example of the satisfaction derivable 
by prospect and underwriter alike from a piece of work 
conscientiously done, and of profit to an underwriter 
who kept an analyst’s faith with his prospect. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 


Independence Square 


PHILADELPHIA 
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Companies Differ In 
How They Pay For 
Term Conversions 





Life Office Management Associa- 
tion’s Study Among Twelve 
Large Companies 


GIVES RESULT OF THE POLL 








Six Contrasting Term Conversion 
Phases Studied From View- 


point of Commissions 





Frank L. Rowland, executive secretary 
of the Life Office Management Associa- 
tion, is sending to companies a recent 
study made by the association among 
twelve large companies concerning their 
policy in the paying of commissions on 
term conversions. The study solicited 
specific information as to company prac- 
tices on several phases of this subject. 

The first question asked was: “If a 
term policy is converted to a permanent 
plan of insurance prior to the expiration 
of the term period to whom are com- 
missions paid ?” 

Five companies indicated that commis- 
sions were paid to the original sub-agent 
and, in such instances, the original gen- 
eral agent received the overwriting com- 
mission. Seven companies reported that 
the commissions were paid to the con- 
verting agent and that the regular over- 
writing commission was paid to the new 
general agent. 

If the conversion of a term policy to 
a permanent plan takes place at the ex- 
piration of the term period, all reporting 
companies stated that commissions were 
paid to the converting sub-agent and to 
the new general agent. 

In Case of Collection of Premium Only 

Where a policy is transferred from one 
agency to another for the collection of 
premiums only, and a conversion is ef- 
fected in the new agency, the practice of 
these companies varies. 

Four companies reported that commis- 
sions were paid the original sub-agent, 
the original general agent receiving the 
overwriting commission. Seven compan- 
ies reported that commissions were paid 
to the converting agent and overwriting 
commissions to the new general agent. 
One company reported that the sub- 
agent’s commission was divided between 
the original and converting agents and 
that no transfer of the overwriting com- 
mission to the new general agent was 
made except by consent of the original 
general agent. 

In the event that a policy which was 
written through a general agent whose 
contract has been terminated is convert- 
ed through a new general agent, four _ 
companies reported that the original sub- 
agent’s commission is protected and that 
the original general agent is granted the 

(Continued on Page 14) 
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A Century of 
PROGRESS 


On April 1, 1935, the New England Mutual Life Insurance Company will 


celebrate ome hundred ‘years of corporate life. 


Since the beginning of time, there have been few business enterprises that have 
strengthened the social fabric and contributed so abundantly to the public good 
as life insurance. 


When one looks over the long and prominent list of mutual life insurance com- 
panies serving our people, the hearts of New England Mutual men may swell 
with pride in the knowledge that their Company possesses the first charter ever 
to be granted a mutual company in America. 


The 1934 gain in insurance in force was $3 2,000,000. New business last year 
amounted to $143,8 29,000, an increase of 26.24% over 1933 —the largest 
volume of new life insurance for any year in our history except 1929. 


We believe we are correct in saying, — 
New England Mutual Life Insurance is as desirable to sell as it ts to buy. 
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AN AGENCY SERVICE THAT MEETS THE MOST EXACTING DEMANDS 
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Results of N. Y. Association’s Questionnaire 


Individual Analysis of Members Through Blind Key Shows Mental Attitude 


Dominant In Successful Producer; Follows Year’s Survey 


Mental attitude outweighs all other 
factors in the success of a life insurance 
agent, answers to the questionnaire of 
the Life Underwriters Association of 
New York City indicate. Results of the 
tabulation obtained after a year’s work 
will be announced at the afternoon ses- 
sion of the sales congress next Wednes- 
day at the Hotel Pennsylvania. 

The purpose in mind when the plan 
was first conceived was to determine 
fairly accurately elements of strength or 
weakness of a producer, and also to get 
a group picture that would give a basis 
for determining the elements that dif- 
ferentiate the good, steady producer 
from the unsteady low producer. The 
questionnaire has accomplished that pur- 
pose and the re sults are not only inter- 
esting but should prove highly beneficial 
as well. 

The questionnaire was originally a 
project of the library committee of the 
association, and Leroy N. Whitelaw, 
chairman of the committee, has worked 
with it closely since its inception and he 
will be the one to make the report at the 
Wednesday afternoon _ session. Mr. 
Whitelaw is educational director in the 
metropolitan area for the Prudential. 
Last week he told a representative of 
The Eastern Underwriter some of the 
general conclusions which he will pre- 
sent more fully at the sales congress. 


Credit Due Sales Research Bureau 


Much credit is also due the Life Insur- 
ance Sales Research Bureau which co- 
operated in tallying score sheets and in 
bringing about relationships. One of the 
early delays in getting the job done was 
due to the expense necessarily involved. 
S. Samuel Wolfson, general agent Berk- 
shire Life and member of the executive 
committee of the New York Association, 


assisted materially in inducing the offi- 
cials of the Sales Reséarch Bureau to 
take on the job without charge. The 


questionnaire was introduced when Frank 
J. Mulligan was president of the asso- 
ciation, and he with Mr. Whitelaw and 
Elles M. Derby have devoted special at- 
tention and much of their time to its 
completion. 

During the entire day at the sales con- 
gress an opportunity will be given the 
individual agent who answered the ques- 
tionnaire to learn what the analysis of 
his particular paper reveals. This wa 
be done in a manner to safeguard and 
keep secret the identity of the individual. 
He will enter a compartment something 
like a confession booth and from behind 
a screen he will simply report the com- 
bination of letters and figures which he 
marked on his paper at the time he filled 
out the questionnaire—such as A-B- 
1-4-7, In order to do this it will nat- 
urally be necessary for the person to 
know what his number is. 

The answers will not give a complete 
psychological analysis of the agent but 
they will point out exactly where each 
Person stood, indicating the points in 
which he showed weakness. Then, 
knowing de finitely where the weakness 

he will be given a bibliography card 
indicating sources of information where 
he can go to strengthen that weakness. 

For neo whoever is reading the 
analysis may say: “Your questionnaire 
indicates that your mental attitude is 
good and that you believe in the things 
that life insurance does. You have a fair 


knowledge of the business but you defi- 
nitely show a distinct weakness in your 
ability to prospect. Over the past six 
years your average production has been 
fair, but if you would increase that pro- 
duction average you must improve your 
prospecting ability. We hand you here- 
with a bibilography card which will give 
you definite sources of information re- 
garding prospecting and _ prospecting 
methods.” 

Telling how the questionnaire came in- 
to being and explaining some of the re- 
sults indicated by it, Mr. Whitelaw said: 

“During Mr. Mulligan’s term toward 
the end of 1933 the idea of appointing a 





The questionnaire sponsored by 


| New York City has the definite objective of helping the individual agent 
to discover his own weakness so that the low producer might 


| production level and the large 
better job. The plan: 

| 1. Purpose in 

(a) To get unbiased 


(b) 


2. Benefits of the analysis— 
(a) To use the group 

the agents. 
(b) 
where 
shows weakness. 





sources of information so 


ance field man. 


library committee began to develop but 





after the library committee was formed 
the question arose—What should they 
contribute? The answer was that they 


should contribute the outline of a read- 
ing course or a suggested home study 
course with books available at the office 
of the New York Life Underwriters As- 
sociation. The next question which 
arose was that it seemed logical that they 
do something to enable the agent to 
know definitely just what part of life in- 
surance selling he is weak in—to defini- 
tize it. 

“Then the idea of the questionnaire 
developed—one that would be anonymous 
—so that questions could be answered 
honestly and the agent could identify his 
own paper by his own combination of 
letters and numerals. 


Twelve Essential Elements For Success 


“It took some time to develop the 
questionnaire but in the development it 
seemed that there were twelve essential 
elements in the make-up of a successful 
life insurance field man—some more im- 
portant than others, of course. ‘The 
twelve elements determined were put in 
three groups and subdivided about as 
follows: 

“A. The personal side which includes 
(1) Mental attitude, (2) General fitness 
for salesmanship activity, (3) Ability to 
manage and control working time, (4) 
Servicing old policyholders  conscien- 
tiously. 

“B. Knowledge of the business includ- 
(5) Fundamentals of life insurance, 


producer might discover how to do an even 


mind when conceived— 
answers to 
fairly accurately the strength and weakness of each producer. 

o get a group picture that would give a basis for determining 
= elements that differentiate the good steady producer and 
the unsteady low producer. 


facts as general conclusions toward helping 


To use the individual scores and records to point out exactly 
ach person stands, indicating the points in which he 


3. Final step—Knowing definitely where the weakness is, to point out 
that 
source to strengthen the weak link in his chain of twelve essential 
elements deemed necessary in the make-up of a successful insur- 


(6) Company policy plans and forms, 
(7) Understanding of simple legal and 
tax problems, (8) Comprehensive under- 
standing of what life insurance really 
does for the policyholder and his family. 

“C. The selling process which includes 
(9) Correct and organized prospecting, 
(10) Planned approach, (11) Prepared 
presentation, (12) The close. 

“The next step required the framing 
of questions that could be easily an- 
swered and which would indicate fairly 
accurately in which of the twelve ele- 
ments the person answering was weak 
or strong. The actual lay-out of the 
questionnaire was done by Elles M. 





the Life Underwriters Association of 


raise his 


questions that would indicate 


-ach individual may go to that 








manager of the New 
who was familiar with 


Derby, executive 
York Association, 
such forms. 
“Naturally it was impossible to make 
a complete job study or psychological 
test because that would have required 
many more questions and it was doubtful 
just what percentage of the members of 
the Life Underwriters Association would 
take time to answer all the questions 
properly.” There are sixty questions on 


the sheet besides the space for general 
information and about 400 members of 
the association turned in completed 
forms. 


Mental Attitude Related to Production 


“Results of this questionnaire are not 
intended to be an absolutely accurate pic- 


ture of each individual agent who an- 
swered,” Mr. Whitelaw continued. “The 
results, however, do show very definite 


tendencies which should be carefully con- 
sidered by the agents who may obtain 
their personal analysis of their own re- 
sults. 

“In general it was 
with a few exceptions, of course, that 
the score on element No. 1, mental atti- 
tude, was directly related to production 
results. The satisfactory producers 
showed a higher average on this point 
than did those in lower production 
classes. One of the key questions on this 
point was, ‘Do you feel certain that the 
life insurance business gives you an op- 
portunity to render a constructive service 
relative to the most important financial 


definitely shown, 





LEROY 


N. WHITELAW 


problems in the 
whether friend, 


lives of your contacts, 
relative or stranger ?’ 

“On this element—mental attitude 
there were thirty-one questions which 
had a direct bearing. By mental attitude 
is meant the agent’s attitude toward the 
institution of life insurance, toward his 
agency and his company and his willing- 


ness to adopt methods that have been 
proved to be successful in selling. 
“Enthusiasm for the business which 


one represents seems to be dominant and 
essential for success in life insurance. 
Some of the high production cases in a 
seemingly inconsistent manner show a 
low score relative to the twelve elements 
with the exception that in such cases 
the score on point No. 1, mental atti- 
tude, is always high. The questionnaire 
definitely shows that it is important that 
you are sold’on what you are selling. 


Scores Show Prospecting Efficiency 

“With few exceptions the average score 
of the low producers—for example, those 
in the $100,000 class—showed a low score 
at least in one of the important elements 
listed. Most of them showed three or 
four weak points. The worst score con- 
cerning an agent in the business four 
years ending December 31, 1933, showed 
unusual weakness in eight out of the 
twelve points and his average production 
was under $75,000. 

“There are scores which show a fairly 
good average production over six years 


but which dropped drastically in 1932 
and 1933. A certain amount of reduc- 
tion is, of course, not unexpected in view 


of business conditions during the six 
years ending December, 1933. In many 
cases this drastic drop was answerable 
in part by the score indicated. For ex- 
ample, one agent showed an average pro- 
duction over six years of $250,000 in spite 
of a production of $100,000 in 1932 and 
less than $75.000 in 1933. This, of course, 
meant that 1928 and 1929 were good vears 
—and they were. This agent produced 
$500,000 in 1928, $400,000 in 1929. $300,000 
in 1930, gradually reducing as indicated. 
“What were these weak points? The 
(Continued on Page 16) 
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GENERAL BROKERS ATTENTION 
Cash-In On the Upswing in 


LIFE INSURANCE SALES! 


Your clients, and your clients’ employees, are buying personal 
insurance (Life, Health, Accident, Annuities, etc.) With YOUR 
entree are YOU writing this long-profit business? _If not is it 
because you lack THE MAN to meet the competition of the 
trained LIFE INSURANCE SPECIALIST? Then why not get 


such a man? 


I know him—a trained life insurance specialist—one of the best. 
He is about forty; poised, mature, enthused with the love of 
selling. This man knows the angles, has the answers . . . the 
result of sound training and successful experience since he 
started, right after the War. In addition to his own substantial 
personal production, he has assisted other agents in selling 
Life Insurance. 


This man knows how to produce sales and build a clientele. 
He wants to become associated with a General Insurance 
Brokerage office. He has several ideas for working out an 
equitable arrangement that will be mutually agreeable—and 


profitable. 


If you are interested in seeking this producer’s record, 
telephone the undersigned, or write. 


LEE TRACY 565 FIFTH AVE. _—__ELDorado 5-4757 
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Kentucky Home Life 
To Become Mutual Co. 


JUDGE FORD GRANTS PERMISSION 





Charles I. Dawson to Become Chairman 
of Board; Company Was Formed in 
1932 to Reinsure Inter-Southern 





The Kentucky Home Life, once the 
old Inter-Southern Life of Louisville, will 
become a mutual company under the de- 
cree signed by Judge H. Church Ford at 
Frankfort, Ky., last Saturday. The pe- 
tition for mutualization was filed by the 
company and had the approval of State 
Auditor Dan Talbott, who supervises the 
state Insurance Department; Insurance 
Commissioner G. B. Senff; Lieutenant 
Governor A. B. Chandler who was re- 
ceiver of the Inter-Southern, and Wil- 
liam Tate, former Insurance Department 
actuary and now president of the Ken- 
tucky Home stockholders. 

Federal Judge Charles I. Dawson will 
become chairman of the board of direc- 
tors. He told the court Saturday that 
mutualization program was the only one 
suggested during the past two years to 
offer any hope. 

Ellsworth Regenstein, vice-president 
and chief executive since the death of 
President Ben Washer a few weeks ago, 
in an explanation of the plan said that 
all stock of the present company would 
be retired and the unexpended capital 
and surplus remaining after retirement 
of the stock and amounting to approxi- 
mately $465,000 would be contributed to 
the mutual company. Policyholders of 
the new mutual company, made up of 
policyholders in the old Inter-Southern, 
the Kentucky Home and the new mutual 
company, would control the latter, each 
policyholder having a vote in election 
of directors, while provision is made in 
the plan for protection of the interests 
of each group of policyholders and their 
equities. 

Has Paid Inter-Southern Claims 


The Kentucky Home Life by author- 
ization of the Franklin County Circuit 
Court on August 8, 1932, reinsured the 
business of the Inter-Southern Life. 
Since then all valid policy claims of 
Inter-Southern policyholders have been 
paid, total payments since that time be- 
ing approximately $3,000,000. 

Including reinsured business the com- 
pany has 30,000 policyholders and $60,- 
000,000 of insurance in force. 

Burton Van Dyke, actuary for the 
company, who worked out the mutual 
program, stated that the plan was unique. 
Present capital of Kentucky Home Life 
is $500,000, surplus $305,000. Stockhold- 
ers who put $1,000,000 into the company 
would receive $305,000 in cash and $5,000 
a year for nine years, making a total 
payment to them of $340,000. 





CHINNOCK CRITICALLY ILL 





Travelers Agent Now at Myrtle Beach, 
S. C., Fighting an Attack of 
Double Pneumonia 

Frank D. Chinnock, one of New York’s 
best known agents, and who has rep- 
resented the Travelers for a quarter of 
a century, is critically ill at Myrtle 
Beach, S. C.. where he went with his 
wife a fortnight ago. He had a cold 
When he arrived there which developed 
into influenza, then pleurisy, and finally 
double pneumonia. A pneumonia spe- 
Cialist flew to his bedside and is remain- 
ing with him. 

Before coming to New York, Mr. Chin- 
nock was an important figure in the 
claim division of the Travelers head of- 
fice, Hartford. Here he became an agent, 
then a member of the former general 
agency of Sisley & Brinckerhoff. The 
members of this concern gave up the 
general agency, remaining with the Trav- 
elers as agents at 55 John Street, New 
York City. 

















Distinguished 
Service 


Among those entitled to recognition for 
distinguished service to their fellow 
citizens, the Life Insurance agent merits 


a high rank. 


His constant effort to persuade people to 
protect their dependents and their own 
future is a mission deserving of the high- 


est approbation. 


In support of this distinguished service, 
Prudential provides policies to meet 


all insurance needs. 


Che Prudential 


Insurance Company of America 


Epwarp D. Durrie.p, President 


Home Office, Newark, New Jersey 























Hobart Weaver leis 
Mutual Benefit Life 


TO BE ASSOCIATE COUNSEL 





Attorney of Association of Life Presi- 
dents Was Honor Pupil at Yale; 
With Association Since 1928 





Hobart S. Weaver, attorney of the 
Association of Life Insurance Presidents, 
has been appointed associate counsel by 














Underwood & Underwood 
HOBART S. WEAVER 


the Mutual Benefit Life and will assume 
his new position April 1. 

Mr. Weaver was born in Torrington, 
Conn., March 19, 1894, and is a son of 
F, E. Weaver of Waterbury, Conn., vice- 
president of the American Brass Co. 
He was an honor graduate of Yale Uni- 
versity in 1916, continuing the study of 
law at Columbia University Law School. 
His law studies were interrupted by ser- 
vice as a licutenant in the United States 
Army in the World War. After leaving 
service he returned to the law school 
and received his diploma in 1920. 

Admitted to the New York bar in No- 
vember, 1920, Mr. Weaver engaged in 
the general practice of the law in New 
York City until he joined the legal staff 
of the Association of Life Insurancx 
Presidents on December 1, 1928, suc- 
ceeding Vincent P. Whitsitt, now mana- 
ger and general counsel of the associa- 
tion, first as assistant secretary and iater 
- attorney. He resides at East Orange, 


Life Presidents’ Resolution 


The Association of Life Insurance 
Presidents adopted resolutions about 
Mr. Weaver’s resignation, reading in 
part: 

“Whereas, Mr. Weaver, during his 
period of office with the association, has 
loyally and diligently served the interests 
of life insurance policyholders, and 
through his unstinted efforts and intel- 
ligent application has been of inestima- 
ble value to the institution of life insur- 
ance; be it therefore 

“Resolved, that the association with 
regret accepts his resignation, and ex- 
tends to Mr. Weaver its sincere thanks 
and appreciation for his able and untir- 
ing services, tenders to him this expres- 
sion of its best wishes for a still greater 
measure of success in his new field, and 
records its pleasure that, in his new con- 
nection with a member company, his ad- 
vice and counsel will not be lost to the 
association nor to the institution of life 
insurance.” 





PARIS GENERAL AGENT HERE 

Andre Bernheim, Paris, general agent 
(life insurance), of the General of 
Trieste, Italy—largest Italian company— 
is visiting this country. He is now in 


New York. 
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British Companies Not Hurt By 


Social Insurance, Olzendam Says 


Thrift Institutions Have Had Great Growth, Metropolitan 
Research Director Tells Banking Group; 
Tribute to Actuaries 


When Roderick Olzendam, research di- 
rector for the Metropolitan Life, was 
announced to be a speaker before the 
Eastern Savings Conference of the 
American Bankers Association, held last 
week in New York City, both savings 
bank officials and insurance men were 
curious to know what he would say un- 
der the title “Will Economic Security 
Legislation Affect the Thrift Habits of 
the American People?” The special in- 
terest was due to the fact that Mr. Ol- 
zendam was a member of the Metropoli- 
tan’s famous research group headed by 
the late Lee K. Frankel, second vice- 
president, and James D. Craig, actuary, 
which investigated the workings of social 
insurance in Europe a few years ago. 
Mr. Olzendam’s answer was that social 
security legislation had not had a harm- 
ful effect upon savings by the British 
people, but rather a stimulating one. 

Mr. Olzendam’s address, which includ- 
ed a striking tribute to the insurance 
actuary, follows in part: 

As far as life insurance is concerned, 
it affords protection of a basically dif- 
ferent kind from that obtainable under 
social insurance. Although group insur- 
ance was not actively undertaken by 
3ritish insurance companies until all of 
the present forms of social insurance 
had been adopted, there has been a 
healthy growth in this form of coverage 
and especially in group annuities in the 
past few years. Whether the govern- 
ment program educated employers and 
employes in the value of old age pen- 
sions on a reserve basis, or whether this 
was brought about by the insurance 
companies themselves, no one can say 
definitely. 

After taking into consideration all the 
“buts,” “ifs” and “ands” which may be 
raised when anyone attempts to draw an 
analogy between what has happened in 
Britain and what, therefore, may be ex- 
pected to happen in the United States, I 
raise the question: “Should we be un- 
duly alarmed lest the adoption of the 
proposed legislation have an adverse ef- 
fect on the business of life insurance in 
the United States?” On the contrary, 
its adoption may have beneficial results 
in more than one direction. 

I do not say that social insurance has 
encouraged thrift. To make such a state- 
ment is to trespass into the sphere of 
the prophets. Nor do I say that the 
adoption of social insurance in Great 
Britain has destroyed the savings habits 
of the British people. I simply state that 
there is nothing in the record to show 
that the establishment of social insur- 
ance in England has had any adverse 
effect upon these institutions. 

From all that I can gather, social in- 
surance, life insurance and savings in- 
stitutions are living together quite hap- 
pily in the United Kingdom. 


Actuaries Should Have More to Say 


We are discussing economic security 
legislation in the United States and its 
possible effect on thrift habits, and I 
have not so far found reason to antici- 
pate that the effect will be unfavorable, 
provided—and | cannot too often reiter- 
ate the point—that the legislation is 
soundly devised and administered. Any 
plan which aims to provide security for 
the American citizen must, perforce, be 
secure. To what craftsmen should we 
turn in our endeavors to devise a plan 
to endure not for a day, but for the 
years? Is there anyone among us whose 
background and training is such as to 
warrant our having faith in his counsel ? 


I believe there is, in the person of the 
actuary. 

A study of the past twenty-five years’ 
history of the relations of actuaries to 
social insurance shows that when the 
members of this profession have been 
approached it has not been for counsel 
and advice as would have been expected, 
but rather did the advocates of social 
insurance come to these practical men 
armed with the detailed specifications of 
plans asking them to do the calculating 
required to make the proposed plans 
work. ; 

All too often the actuaries have been 
asked neither to suggest nor to criticize 
nor change anything, but simply to apply 
their mathematical abilities to a pre-con- 
ceived situation, and to deal with inade- 
quate statistics. Too many times the 
function of the actuary has begun and 
ended with actuarial estimates. There 
has been altogether too much lay tink- 
ering before and after consultation with 
the actuaries. 

I do not have the honor of being a 
member of this profession and, therefore, 
I would like at this point to digress for 
a moment to pay my tribute to its mem- 
bers. 

Tribute to Actuaries 


My association with actuaries has cre- 
ated and ripened in me a faith in men 
who have intimately lived with the mul- 
tiplication table. They are as reactionary 
as science and as revolutionary as alge- 
bra. Mind you, I said “intimately lived” ; 
I did not say “made a hobby of arithme- 


tic.” There is a certain fixedness and 
undeniable reliability and genuineness 
about them which one finds in foresters, 
in engineers and other men of the far 
places. Probably because they all know 
the circumstances in which two plus two 
equals four (their experiences have 
taught them that this fact was so in the 
beginning, is now and ever shall be), 
they move with a certain serenity which 
inspires confidence. 

At the crossroads of the insurance bus- 
iness stands the actuary. He has been 
directing the mathematical traffic of life 
insurance companies for some years and 
the low accident record on this particu- 
lar highway should prove very encour- 
aging. While actuaries are agreed that 
unemployment is not an insurable risk 
in the same sense that death, illness and 
old age lend themselves to actuarial es- 
timates, yet I submit that even in this 
doubtful field there are none among us 
whose advice has a safer foundation. 


Who Make Up Insurance Business 


I am, of course, fully aware of the 
fact that both in the realm of life in- 
surance and in the field of economic se- 
curity legislation other talents than those 
of the actuary are necessary. The large 
sums of money to be handled call for 
financial judgment. In dealing with mil- 
lions of men, women and children we re- 
quire the attitude of the trained social 
worker. That the plan may keep clear 
of legal entanglements, the lawyer is es- 
sential; if the plan is to be thoroughly 
understood by the mass of the people a 
man trained in the art of publicity is 
needed. The organizer and the admin- 
istrator without whose capabilities the 
system would founder, complete the 
roster. 

Give to these men a plan which the 
actuary has certified and provide that 
under the system the actuary shall keep 
a constantly watchful eye on its devel- 
opment, insist that nothing interfere 
with the carrying out of sound recom- 
mendations and the load of the others 
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is lightened and we run a fair chance of 
success. 

If all these men, when considerin 
such problems as are involved in on 
nomic security legislation would sto 
when the actuary gives them the pe 
light, proceed slowly when he turns it 
amber and resume speed in confidence 
when he flashes the green light, they 
would avoid innumerable accidents which 
would otherwise painfully involve our 
economic, financial and social lives. The 
people of the United States or any other 
country will, in my humble judgment get 
a liberal education in thriftiness if ther 
regularly and consistently seek his coun- 
sel and follow it. 

Stick With the Actuary 

The tendency to do otherwise is nat. 
urally as prevalent in this country 4s 
abroad. After walking a block with the 
actuaries, the layman begins to walk 
faster and attempts to cross the Street 
not at the marked intersection, but be. 
tween blocks and against the red light 
In the eyes of the layman the actuary 
walks too slowly. He will not take 4 
chance. You can’t make a jaywalker out 
of an actuary, and so he is left behind 
His estimates are “too high.” [If we 
would have the American economic se- 
curity system make a real contribution 
towards American thrift, I say “watch 
your step” and don’t leave the actuary 
walking alone. Stick with him. If you 
don’t he will be alive when you are dead. 

Predicts Neither New Social Order 

Nor Ruin 

_ Some among us seem to see in social 
insurance the outlines of a new Amer- 
ican social order. Such men glorify to 
a point which does not seem to me ra- 
tional in the light of Europe’s experi- 
ences, the results which they feel are 
bound to follow once we launch a plan, 
In my judgment, a soundly conceived 
and efficiently administered system of 
social insurance can help in maintaining 
morale and the general level of well- 
being. It is not at all clear to me that 
it will bring the kingdom of heaven on 
earth. 

There are others in our midst who 
quiver lest the program proposed at 
Washington means utter ruin, lest it be 
the straw that will ultimately break the 
back of American industry and com- 
merce, lest it so corrode the character 
of our citizenry that those stalwart char- 
acteristics on which we have prided our- 
selves since George Washington will be 
dumped in the discard. I do not belong 
to this school of thought. I am not in- 
clined to the belief that a system of eco- 
nomic security grounded on the multipli- 
cation table, administered as scientifically 
as we can administer it, a system which 
is gone into with eyes wide open in the 
light of Europe’s experiences, will have 
seriously harmful effects upon the thrift 
habits of the American people. I have 
a feeling that that is the correct answer 
to the question which has bothered me 
a lot. But I can’t prove that it is cor- 
rect, nor have I met the man who can. 


KEE’S LECTURE COURSE 





Brooklyn Sessions for Brokers Every 
Monday Night Until June; J. K. 
Wilson Is Lecturer 

A life insurance course for brokers and 
independent agents will be given every 
Monday evening from now until June 
at the offices of the William H. Kee 
agency, Mutual Life, at 16 Court Street, 
in Brooklyn. The lecturer will be Joseph 
K. Wilson, C.L.U., educational director 
of the agency. As the capacity of the 
auditorium is limited tickets for the 
course should be gotten from Mr. Kee 
in advance. Sessions are from 7 o'clock 
until 8:30. 





LEASES MORTGAGE OFFICE 

The Eauitable Society has leased oF 
fices in the Consolidated Building, Ind- 
anapolis, for its new department servic: 
ing city mortgage investments with F. 
A. Teeters as loan supervisor. The 
Homer. L. Rogers agency of the com 
pany is in the same building on another 
floor. 
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Corporation to Write 
Hospitalization Plan 


APPROVED BY INS. DEPARTMENT 





Associated Hospital Service of New 
York Offers Hospital Care Under 
Subscription to Group Plan 

For the writing of hospitalization in- 
surance on a Group basis the Associated 
Hospital Service of New York has been 
formed under the sponsorship of the 
United Hospital Fund of New York. 
Henry Moir, president of the U. S. Life, 
is a director of the new corporation. In- 
vitations to participate have been mailed 
out to 140 hospitals within the metro- 
politan area. About a year ago leading 
Group-writing insurance companies an- 
nounced that they were prepared to 
write hospitalization insurance and some 
contracts have been placed. 

Under the plan of the Associated Hos- 
pital Service employes would authorize 
employers to deduct ninety cents a 
month or $10 a year as their subscrip- 
tion. A subscription would entitle the 
subscriber to three weeks of semi-private 
hospital care during the contract year 
after a ten day waiting period immedi- 
ately following the signing of the con- 
tract (except in case of accident when 
the waiting period would not be applied), 
and a ten month waiting period for ob- 
stetrical cases. 

The plan is actuarially based on sta- 
tistics that from 6% to 8% of the em- 
ployed population go to the hospital as 
bed patients during the year and that in 
New York the average cost per patient 
in semi-private rooms in the voluntary 
hospitals is about $90. 

Homer Wickenden, secretary of the 
new corporation, was in Albany on Mon- 
day of this week where Thomas J. Cul- 
len, deputy insurance commissioner, ap- 
proved the budget of acquisition costs 
and rates to be charged subscribers. 
Charles C. Dubuar, principal actuary, 
State Department of Insurance, also re- 
viewed the plans. 

Amendment of the insurance law in 
May, 1934 (Article 14), made it within 
the power of the State Insurance De- 
partment to authorize the organization 
of a non-profit membership corporation 
for the purpose of carrying out the plan. 
The law is looked upon as a model by 
other states. Under the law the man- 
agement of the new corporation will be 
subject to the inspection and control of 
the State Insurance Department. 

A member of the committee which 
drew up the plan was Louis I. Dublin, 
medical director, Metropolitan Life. Dr. 
S. S. Goldwater, hospital commissioner 
of the City of New York, was chairman 
of the committee. 

Operating expenses for the first six or 
eight months will be met through grants 
of money from philanthropic organiza- 
tions so that money from subscriptions 
will be protected. 





Hunter L. Delatour Elected 
President Brooklyn National 


Hunter L. Delatour, secretary of the 
3rooklyn National Life since organiza- 
tion of the company in 1925, has been 
elected president of the company suc- 
ceeding Judge William R. Bayes, who 
has been appointed a city magistrate by 
Mayor LaGuardia, as announced last 
week in The Eastern Underwriter. At 
the same time George M. Selser, assist- 
ant secretary, has been namd secretary 
succeeding Mr. Delatour and Dr. Wil- 
liam L. O’Connell, medical director, is 
made a member of the board. 

Mr. Delatour is a lawyer, associated 
with the firm of Delatour, Kennedy & 
Miller. Born in Brooklyn he was edu- 
cated in Westfield, N. J., and now lives 
at Great Neck, L. I. He is vice-presi- 
dent of the New England Society of 
3rooklyn. 


MADE ASSISTANT TREASURER 

J. Gregory Driscoll, assistant secretary 
investment department of the General 
American Life, has been made assistant 
treasurer. 
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Bills—Bills—Bills 


Confronted with a pile of 
bills at the beginning of 
each month, a man is 
likely to wonder how 
those bills would be paid 
if he were not around with 
a check book or a wallet. 


That is where Field-Men 
can help. They can show 
prospective clients how 
a practical Program of Life 
Insurance may be made 
toincludea family income 
that will take care of bills. 


The Metropolitan's 
March* advertisement so- 
licits the earnest thought 
of the reader on this 
subject. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 
Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 


ONE MADISON AVE., NEW YORK, N. Y. 
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Many Attend Dinner to 

Sidney Wertimer in Buffalo | 

When Sidney Wertimer, manager fo, 
the Prudential in Buffalo and Wester, 
New York State, passed his twenty-fifth 
anniversary with the company recently 
he was guest of honor at a dinner at. 
tended by officials of the Prudential and 
of the New York State Association oj 
Life Underwriters of which he is a past 
president. The dinner was at the Statler 
Hotel in Buffalo. 

George H. Chace, assistant secretary 
Ordinary agencies, and Robert E, Wij- 
kins, assistant supervisor of that depart- 
ment, represented the home office. 
Others present were Frank H. Wenner 
president of the New York State Asso. 
ciation, and two Buffalo general agents, 
Clay Hamlin of the Mutual Benefit and 
F. A. G. Merrill of the State Mutual, 
Other Prudential Ordinary managers at- 
tending the dinner were Harold C. Batty, 
Rochester ; Robert J. Williams, Toronto: 
and Arthur S. Kilburn, Portland, Me. 

Mr. Chace was toastmaster and a 
bound volume of testimonials was pre- 
sented by Arthur L. Beck. Writing of 
$526,000 Ordinary in the preceding two 
weeks was announced by M. R. Mabee. 

Two of Mr. Wertimer’s assistants 
have been promoted to managers in the 
past six months; A. S. Kilburn at Port- 
land, Me., and Marcus R. Mabee at a 
new Albany office to be opened April 1, 





Life Presidents Report 
11% Gain in February 


February new life insurance gained 
11% over last year, making a gain for 
the first two months of 1935 of 17.6% 
over those months of 1934, according to 
the figures of the Association of Life 
Insurance Presidents. 

For February the total new business 
of all classes written was $719,598,000 
against $648,073,000 during February of 
1934. New Ordinary insurance amounted 
to $490,193,000 against $424,395,000—an 
increase of 15.5%. Industrial insurance 
amounted to $209,017,000 against $196,- 
816,000, an increase of 6.2%. Group in- 
surance was $20,388,000 against $26,862,- 
000, a decrease of 24.1%. 








MIDTOWN MANAGERS TO MEET 





Kutcher to Discuss Federal Tax Regula- 
tions; First Action on Part of 
New Program Committee 

Phases of the Federal tax regulations 
which are important to the life insurance | 
business will be discussed before the iun- | 
cheon meeting of the Midtown Mana- 
gers Association of New York City at 
the Uptown Club, 60 East Forty-second 
Street, on Thursday of next week. 
George J. Kutcher, associate general 
agent Recht & Kutcher agency, North- 
western Mutual, will discuss the subject 
stressing particularly paragraph 25 ol 
Regulation 80, Federal Estate Tax Law. 

The setting of a definite discussion 
tepic for the meeting follows the action 
taken by Donald Keane, Keane-Patter- 
son Agencies, Massachusetts Mutual, 
president of the Midtown Managers, 
who appointed a program committee at 
the last regular meeting. 








SPRINGFIELD GENERAL AGENT 





A. J. Davis, Boy Scout Executive, Named 
by General American Life in 
Springfield, Ill. 

A. J. Davis, council executive for the 


Abraham Lincoln Area of the BOY) charge of 


Scouts of America and before that gen 
eral agent for the Cleveland Life m 
Springfield, Ill, has been appointed 
Springfield general agent for the General 


American Life. He has held the Scout) 


executive post since 1923, and had been 
active in the organization for years be- 
fore making it his full-time work. He 
was an overseas Y. M. C. A. workef 
during the World War. 
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0 Unusual Twinas Club 
Buffalp, 10 Reach Fulfillment 
lager for | 9. YEAR ENDOWMENTS MATURE 
Western 

“nty-fif Lawrence, Mass., Men Have 
— Fowet With Agent George Robjent 
Pitesti Monthly for Past Two Decades 
inner at- 

Ntial and On March 31 one of the most remark- 
iation of | able clubs in the history of insurance 


is a past | will come to its point of fulfillment after 


le Statler twenty years. It is composed of four- 


teen men of Lawrence, Mass., who on 
Ewa March 30, 1915, started twenty-year en- 
t 7 Bacon dowments in the State Mutual Life sold 
= Office | by George F. Robjent. then Lawrence 
Wenner. | agent for the company and today Boston 
te Asso. | general agent. These endowments are 
1 agents, | now to come due. In the meantime 
nefit and | these men, organized into the Twinas 
Mutual. | Club, have met every month for twenty 
agers at. | years, except for two months during each 
C. Batt summer. 
Torcnts: In 1915 Mr. Robjent had been with 
, Me. the State Mutual for four vears. On the 


: evening of March 30 he invited twenty 
oe prominent men of Lawrence to meet for 
riting of dinner at his home. For the most part 
ling two the members of the group were not ac- 

Mabee. quainted, their one point in common was 
aa ‘| their possession of the endowment poli- 


Ssistants | cing Needless to say Mr. Robjent him- 
's in the | cif possessed such a policy on his own 
~ Port- life and was a full fledged member. 

" at a} The evening was a success, the men 
April 1, decided that they liked each others’ fel- 


lowship. The name of Twinas was set- 
tled upon, meaning “twenty insurance as- 
sociates.” Officers were elected, includ- 
bruary ing a school principal as president, an 
; undertaker as vice-president, a clothier 
gained | a. secretary and Mr. Robjent as treas- 
gain for | rer. 





f 17.6% Have Paid Dues 
rding to 
of Life These same officers have been reelect- 


ed every year, although when the finan- 
business cial details became so heavy that Mr. 
9.50800) Robjent asked to be relieved of the col- 
uary of | lection of monthly dues he was given a 
nounted | banker member as assistant treasurer. 
000—an No meeting was considered properly 
opened until the tax collector was ready 


lsurance 
to announce full payment of dues. 


t $1%6,- . 
-oup in-| During the years there have been one 
$26,%62,- | death and five withdrawals for various 


reasons, usually business reasons. No 
replacements were ever made, although 
a number of Lawrence citizens have 
MEET | asked to be taken in as members. 

The annual meeting of the club has 
been an all-day affair, usually in the 
of form of an outing, in June. Later a sec- 
ond all-day meeting was added in Sep- 
ulations | tember. 





en 0 Club Will Continue 

ot, Laurence J. O’Leary, headmaster of the 

City at Lawrence High School and president of 

-second | ‘he Twinas Club, tells its story in the 
week, | March State Mutual Field Service and 

general | *Mnounces that the club will go on. “The 


North- | lub will continue its existence because 
subject that is the wish of the members. It is 
25 of | tue and inevitable that time will reap 
its ruthless harvest and reduce the mem- 





is 
aa bershin, one by one, but the club will 
> action still go on and its spirit will continue to 
Patter- live until the last surviving member re- 
Mutual, | Ceives his summons to attend a meeting 
nagers, | of the Twinas Club at the home of his 
ittee at Maker. 

BANKERS NATIONAL CAMPAIGN 
GENT The Bankers National Life has desig- 


nated March as President’s Month in 
Named ‘Tibute to Ralph R. Lounsbury and has 
. set as an objective the greatest produc- 

tion ever paid for in one month by the 
company. W. J. Sieger, vice- -president 
and superintendent of agencies, is in 
charge of the campaign. 


for the 
e Boy 
at gen- 
Afe im 
pointed BRITISH WHITE-COLLAR DOLE? 
seneral| The British Minister of Labor has 
: Scout | asked the advice of the Unemployment 

d been | 'Nsurance Statutory Committee on 
ars be-| Whether the scheme should be extended 
k. He} t© cover non-manual workers whose in- 
worker | Come exceeds £250 ($1,250) per year and 
ji So what the income limit should be. 
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MEN or MANHATTAN 


Have You Found It— 


or Are 


You Still Looking? 


By “It” we mean opportunity, and by “Op- 


portunity” 
Succeed. 


we mean A Real Chance To 


As far as The Northwestern is concerned, 


nearly every 


office of importance is held by 


a graduate of the ranks, and more than 90% 
of its General Agents were formerly field 


men. 


As far as this Agency is concerned, the Gen- 
eral Agents as well as the 3 Supervisors began 
their Northwestern careers at the bottom. 


We have the 


“HERE 





right to say: 


IS OPPORTUNITY ”’ 


Niall acaba 


Mutual 


LIFE INSURANCE COMPANY 








The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 


of more than 600,000 policybolders. 





Boettner and Barber 
Atlantic General Agents 


TO RUN PHILADELPHIA OFFICE 





Were Associated in Other Companies 
For Some Years; Sketch of 
Their Careers 





The Atlantic Life has appointed Joseph 
E. Boettner and Allen B. Barber, II, gen- 
eral agents at Philadelphia as announced 
in The Eastern Underwriter last week. 
Their offices are at 1616 Walnut Street. 
Territory also includes Camden, ; 

Mr. Boettner started with the Penn 
Mutual as a clerk, rising to the post of 
a unit manager. He became assistant 
manager of the Continental American 
agency in Philadelphia and general arent 
of the United Mutual. He attended West 
Philadelphia High School and the Uni- 
versity of Pennsvlvania evening school; 
and he is a C.L.U. 

Mr. Barber also attended the evening 
school of the Universitv of Pennsylvania 
and for a year studied at Drexel Insti- 
tute. After leaving school he entered 
the hardware business. His first insur- 
ance experience was in 1928 when he 
sold insurance for the Penn Mutual. Tn 
1932 he and Mr. Roettner went with the 
Continental American. resigning in 1934 
to join the United Mutual. Both were 
born in Philadelnhia. 





CLEVELAND SALES CONGRESS 





Frank L. Jones. Manuel Camps and Dix 
Teachenor on Program for 
Sessions Tomorrow 
The sales congress of the Cleveland 
Life Underwriters’ Association will be 
held tomorrow at the Carter Hotel with 
three insurance notables and a life in- 
surance play on the program. Frank L. 
Jones of the Equitable Society will speak 
as a fieldman who has gone to a high 
position in home office ranks as vice- 
president of the Equitable Society. Man- 
uel Camps, Jr., general agent for the 
Penn Mutual Life in Boston, and Dix 
Teachnor, million-dollar producer of the 
Kansas City Life, will be the manager 
and fieldman to speak. “The Magician,” 
a play produced at the Milwaukee con- 
vention last fall, will complete the pro- 
gram. It will be given by members of 
the Cleveland Association. Tickets to 
the congress are free to members in 

good standing. 





COMMISSIONERS CHANGE DATE 


The National Convention of Insurance 
Commissioners annual meeting will be 
held July 9, 10 and 11 at Seattle, Wash., 
in the Olympic Hotel, it has been an- 
nounced by Jesse G. Read, secretary of 
the committee. A special train will leave 
Chicago to arrive in Seattle, Sunday, 
July 7. The annual meeting was orig- 
inally set for June but it was changed 
to enable many who attend the commis- 
sioners’ meetings to attend the American 
Bar Association convention in Los An- 
geles the next week. July 16, on a con- 
tinuation of their Western trip. The 
governor and chief justice of the state, 
also the mayor of Seattle, will be on the 
commissioners’ program. 


CONN. MUTUAL PAID-FOR GAINS 

Paid business in the Connecticut Mu- 
tual Life during February showed a gain 
of 36.3% over the corresponding month 
last year. Volume of business for the 
year to date shows a 35.2% increase over 
the first two months of 1934. Sixty-three 
out of the company’s sixty-eight agencies 
have sold more life insurance than they 
did in the same period last year. 


JACKSON WITH FONDILLER 

Charles W. Jackson, who retired from 
the Postal Life early this year after 
twenty-five years of service, is now as- 
sociated with Woodward & Fondiller, 
well known actuarial firm at 90 John 
Street, New York. Mr. Jackson is a 
Fellow of both the Actuarial Society of 
America and the Casualty Actuarial So- 
ciety. 
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Van Schaick Phones 
Cincinnati Address 


FOR SALES CONGRESS THERE 





Insurance a Progressive Science, Its 
Transactions Complex; Both Business 
and Agent Must Progress 





Speaking over the long distance tele- 
phone Superintendent of Insurance 
George S. Van Schaick of New York de- 
livered an address Tuesday which was 
heard at the sales congress of the Cin- 
cinnati Life Underwriters Association. 

Superintendent Van Schaick spoke in 
part as follows: 

“It should be a matter of major im- 
portance to a sales conference of life 
insurance representatives that no ‘good 
will’ has come through the depression 
better than the good will developed by 
life insurance agents among their policy- 
holders. In most cases life insurance pol- 
icyholders wish that they had taken out 
more insurance rather than less. In most 
cases life insurance policyholders view 
the depreciation of their investments 
generally with the feeling of congratula- 
tion that the money paid upon their life 
policies was, through the panic days, 
more securely safeguarded than any of 
their other possessions. 

“It is often said that a lawyer’s confi- 
dence in his own case is more than half 
the battle in a law suit. The same ap- 
plies to life insurance agents. If an 
agent knows the rock foundations of the 
life insurance institution, if he knows 
that the company which he represents 
is sound and well managed and if he is 
sufficiently intelligent and informed to 
correctly advise prospective policyhold- 
ers, success is bound to follow. I know 
of no business activity which offers so 
much encouragement for the future as 
the possibilities in the life insurance 
field. 


Insurance a Progressive Science 


“May I express, however, one word of 
caution. No matter how much gratifica- 
tion should be felt at commendable his- 
tory, no worth-while insurance agent will 
rest content upon the glories of the past. 
The past is valuable for one thing only. 
The soundness of all kinds of insurance 
is based upon experience. Experience 
points the way as to what may be ex- 
pected in the future. Anyone may be 
pardoned for taking a certain amount of 
pride in a commendable record. It has 
an excellent bearing upon morale. The 
fact remains that a review of past ex- 
perience is most valuable in showing up 
mistakes. Any person whe rests on his 
oars with pride of achievement may find 
himself in trouble ahead. 

“Insurance is a progressive science. Its 
methods and practices must always be 
kept abreast with new experience, great- 
er knowledge and modern tncthods. The 
life insurance agent who thinks that he 
has graduated from educational proc- 
esses and who lives in the achievements 
of the past will in due course find him- 
self hopelessly distanced and disqualified. 
Gatherings such as this sales conference 
will help life insurance agents to keep 
abreast of the times and will qualify 
them for the strenuous years that lie 
ahead. 

Agents Technical Advisors of Public 

“In the New York Insurance Depart- 
ment we have been accustomed to refer 
to the agents of the insurance companies 
as the technical advisers of the public. 
The insurance transaction is complex. 
Few men and women understand its 
technical side. Expert advice and guid- 
ance are needed. This responsibility of 
guidance rests upon the agent. Public 
protection calls for agents who are not 
only competent but trustworthy. The 
responsibility for keeping the standards 
high rests upon the companies, the in- 
surance departments and the agents 
themselves. Whenever an agent goes 
wrong the whole field of insurance is to 
a degree injured. 

“Not only is there responsibility upon 


Government Annuity Program Aims at 
Bottom of Pyramid, E. E. Witte Says 


Executive Director of President Roosevelt’s Committee Tells 
Viewpoint to Sales Research Bureau 


What Edwin E. Witte, executive di- 
rector of President Roosevelt’s Commit- 
tee on Economic Security, thinks would 
be the result of the establishment of 
government annuities and old age pen- 
sions is the subject on an interview Mr. 
Witte gave the Life Insurance Sales Re- 
search Bureau and which is published in 
the newly issued March-April number of 
the Managers’ Magazine of the Bureau. 

It is pointed out by the editor of the 
magazine that as yet no definite legisla- 
tion has been passed by Congress and 
that therefore at present the only thing 
to be had are the intentions of the com- 
mittee which made the studies and rec- 
ommendations which may or may not be 
embodied in the final bill. 

After considering the possible provi- 


sions for old-age pensions, group an- 
nuities and voluntary government an- 
nuities, Mr. Witte feels that the sig- 


nificance of the whole project, so far as 
life insurance companies are concerned, 
is the same as has already been ex- 
pressed by President T. I. Parkinson of 
the Equitable Society and others; name- 
ly, that the idea of guaranteed old-age 
incomes will expand in the public mind 
in much the same way as the public con- 
ception of life insurance grew after the 
Federal War Risk Insurance plan was 
launched. 

In opening the interview, Mr. Witte 
emphasized the fact that the Commit- 
tee’s plan was aimed at the bottom of 
an economic and social pyramid. 

“A total of about 1,000,000 of the 
7,500,000 men and women in this country 
now 65 years of age or older are receiv- 
ing financial assistance from _ public 
funds,” he said. “The majority of these 
are entirely dependent on this source of 


income. ... Even before the depression, 
surveys indicated that from one-third to 
one-half of aged persons were dependent 
upon others for support. The depression 
which has wrought such havoc with so 
many families has naturally aggravated 
this situation. 

“It is also true that both the absolute 
number and the proportion of old people 
to the total population is increasing. .. . 


Meeting Immediate Program 


“To meet the immediate problem, the 
government proposes to make grants of 
money to the States, 28 of which already 
have pension systems, which will pro- 
vide a small monthly income to these 
dependent aged people. This phase of 
the program is referred to as ‘non- 
contributory old-age pensions.’ 

“Since these people have little or no 
income of their own and are already old, 
they could not buy annuities from life 
insurance companies and are, therefore, 
out of the market to begin with.” 

As far as group annuities are con- 
cerned, Mr. Witte believes that, as with 
the gratuitous pensions, the class of 
worker covered is, to a large extent, al- 
ready outside the field of the insurance 
companies. 

Finally, insofar as voluntary annuities 
go, his opinion is that even if they are 
established they will not offer much by 
way of competition with individual com- 
panies. The principal reason for this is 
the fact that no salesmen will be em- 
ployed. Mr. Witte pointed to the in- 
stance of Canada where government an- 
nuities have been available since 1908 
through the Post Office but where in all 
this time only 14,400 policies have been 
purchased. 





MERLIN OATES SHOT BY WIFE 


Mrs. Oates, Long III, Shoots Well Known 
Texas Actuary Then Kills 
Herself 

Word has been received in New York 
of a family tragedy that occurred Mon- 
day morning in which Merlin Oates, 
Texas actuary who has a wide acquaint- 
ance in the insurance business, was shot 
by his wife who then killed herself. De- 
tails are lacking but friends here say 
that Mrs. Oates had been in poor health 
for the past ten years. 

Merlin Oates got his early training in 
iife insurance in the actuarial department 
of the Southland Life of Dallas. From 
there he went to the Alamo Life of San 
Antonio as secretary and actuary, then 
to the American Life of Dallas as ac- 
tuary. He later became secretary of the 
Capitol Life of Denver but returned to 
Texas as actuary of the Insurance De- 
partment in 1932. One child survives, a 
boy. about fifteen years old. 

Merlin Oates was a graduate of the 
University of Texas and a Fellow of the 
American Institute of Actuaries. 


the agents themselves to see to it that 
the field is kept high and honorable, but 
every agent should be interested in every 
worth-while proposal and attempt to 
strengthen insurance protection. The 
good will to which I first made reference 
can and will exist only so long as the 
public is given every possible safeguard. 

“The experience from year to year will 
teach us all how additional safeguards 
may be erected. It is to the interest of 
every insurance agent to see to it that 
the public is given the advantage of every 
such possible additional safeguard. Pri- 
vate interest of the agent as well as pub- 
lic service demands it.” 


PEARL INDUSTRIAL BUSINESS 





George Tilley, New President, Reports 
Many Gains For Year of English Co.; 
Tribute to Late George Shrubshall 

Presiding at the recent annual meeting 
of the Pearl Assurance in London, 
George Tilley, president, paid a warm 
tribute to the work of George Shrub- 
shall, the late president of the company, 
who died two weeks previously after 
sixty-five years with the company. 

Later, Mr. Tilley commented on the 
improvements brought about in the con- 
duct of Industrial insurance during re- 
cent years, mentioning especially in- 
creased benefits, non-forfeitable policies 
and bonuses to policyholders as modern 
developments. He expressed confidence 
that unless the business were hampered 
by new and arbitrary forms of control 
the record of progress would be main- 
tained. The Cohen committee had, he 
recalled, suggested legislative changes, 
but an interval was afforded in which 
the continual improvement which was 
effected within the framework of the 
existing law could be watched. 

Surveying the year’s results, Mr. Til- 
ley said that for the first time the sums 
paid on the maturity of endowment as- 
surances in the industrial department ex- 
ceeded £1,000,000. The expense ratio fell 
to a new low level of 31.04%. In the 
ordinary department the number of new 
policies showed a remarkable increase. 
Claims by death proved to be much less 
costly than those of 1933, while claims 
by maturity of endowments were higher 
by more than £500,000 ($2,500,000). Over 
= of matured endowments was 
paid. 





William E. A. Bulkeley, vice-president 
and auditor of the Aetna Life, who has 
been with the company for the past 
forty-five years, is spending a few weeks 
at Los Angeles. 


G. A. Eubank Has Open 
House in New Office; 


MORE THAN 800 VISITOR; 





Downtown Agency of Prudential Now 
Located at 40 Wall Street on 
Fortieth Floor 


Gerald A. Eubank, manager of ph, 
Downtown Agency of the Prudential, ep. 
tertained more than 800 guests last Fy). 
day afternoon during the official house. 
warming of his new offices on the for. 
tieth floor of the Bank of the Manhattay 
Co. Building at 40 Wall Street, Ney 
York. The offices are most attractiy, 
and are laid out for both convenienc 
and business efficiency. Among the yj. 
itors were Prudential home office execy. 
tives, other general agents and mam 
general insurance brokers. . 

Mr. Eubank’s private office is on the 
Wall Street side and commands a beap. 
tiful view across the tip of Manhattan 
to Governor’s Island and the East ané 
Hudson Rivers. The office is attractive. 
ly furnished, has indirect lighting, and 
the walls are stippled a warm rose color 
Two oil paintings in the office were done 
by Alice J. Eubank, Mr. Eubank’s moth- 
er. One of them depicting a woodland 
scene was done by Mrs. Eubank las 
year when she was 71 years old. 

The brokerage department in charge 
of Harold H. (Mike) Moore occupies the 
main part of the office. H. G. Hender- 
son, assistant manager, has a private of- 
fice opening off the brokerage depart. 
ment and paralleling this office is a con- 
ference room for the use of brokers. 

Mrs. H. L. Knowles, who has been with 
Mr. Eubank for ten years and who wa 





chief accountant in the old Hart & Ew! 


bank agency, is the head of the cashier 
department, which is conveniently located 
in the main part of the office near the 
entrance. 

A large separate room which connect: 
with the brokerage department but which 
has a private entrance from the building 





corridor is arranged with desk space for 
a full-time agency staff. At the end oj 


this room is the office of E. J. Hart ant) 


of L. P. Robinson, who is in charge of 


production of the full-time men on a di-} 
This department will be kept! 


rect basis. 
separate from the brokerage end of the 
agency. There is also a conference room 
for the full-time agents. Convenient us 
has been made of smaller space for cloak 
rooms and supply closets. 





Human Interest 





Hugh E. VandeWalker, Detroit, stati 
agent for the Ohio State Life, has been 
reappointed to the state crippled children 
commission by Gov. Frank D. Fitzgerali 
of Michigan. Mr. VandeWalker became 
interested in this work through the Ro 
tary Club whose members have made th 
rehabilitation of youthful cripples a m* 
jor philanthropic project. 

* * * 


Jesse A. Todd, past president of the 


Oklahoma Association of Life Under 
writers and general agent for the Cer 
tral Life, Oklahoma City, has announce! 
himself as candidate for mayor of Okl« 
homa City on the non-partisan. ticke! 
He has served on the city council 10 
six years. 
+ + * 

Kellogg Van Winkle, manager of th’ 
Southern California agency at Los Ar 
geles of the Equitable Society, accom 
panied by Mrs. Van Winkle, sailed fro" 
Los Angeles March 6 on the Montere} 


X Dag pasar: ; Australi .. 
for a six weeks’ vacation trip to Aus ‘cial or + 


ings of + 


and New Zealand. 
* * * 
Frank L. Lane, Lane Agency, Nev 
York general agents of the Connecticl 


Mutual, left this week for a mid-we'f 


trip with stops at Indianapolis and Kat 
sas City. He flew out in a TWA plam 
and plans to return in the same manne 
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Open 
Offices CONMUTOPICS 
$1 TORS “Down Through the Decades with The Connecticut Mutual’ 


(Interesting ideas recently furnished 


a ie Connecticut Mutual representatives.) 


lential, en. 
S last Fr 


ial hous, | MORTGAGE INSURANCE: The debt on your 


“ ve for) wife's shoulders; what are you going to do about 
Viannattan 
reet, Ney it for her? 

attractiy, ef. @ 
Nvenience 
ig the vis-| LUNCHES: "There are more graves dug with 


1ce le 
ind ‘a a knife and fork than ever were turned with a 


is on the} spade.” We don't know who's responsible for 
ce that one, but we'll gamble he had just tried to 
East ani} conduct an interview on top of a hearty lunch. 
attractive. 
iting, ani 


rose color 7 eo 
were done os 
k’s moth.| In writing us about some of the Company's ma- 





otal) terial which has eye appeal, one agent refers to 
1, 


' the "visible" selling helps . . . now you see ‘em, 
in charge} 

‘cupies the now you don't! 

. Hender-| * * * 
rivate of-| 
‘e depart-| FOLLOW-UP: When you make out a set of 
iS a con- - 
okers, | analysis sheets or make a program presentation 
been with! 
who was! 
irt &> in your calendar pad or card index to follow 
1e Casnier; 
‘ly located) this up a certain number of months later? All 
near the 


to a client, do you automatically make a memo 


inventory sheets, etc., should of course be fol- 


1 connects 
but which 
e building) 
space for] * * * 
he end of 


Hart ani MOTIVATE: There is no question but that a 


h . ‘ 
npg human interest story, well told, will often change 


nd of th a prospect's NO to YES. 

ence room| 

enient us — a 
for cloak 


| CHARITY: If you don't need or don't want the 


_ additional commissions that you would earn by 


lowed up at least once a year. 


st | accepting and using Sales-Producing Ideas—why, 





ot, wal give the commissions to charity but don't hold 
ies be _ out on your service to the Public and your ob- 
Cc ildren} * 

Fitzgerald ligations to the Company. 

‘r became} 

1 the Ro- x * * 

made thi 


les a m| TALK: Nobody writes anybody he doesn't talk 


| to nor everybody he does talk to, but everybody ° 


nt i= writes a certain percentage of these people he 
. nder- 
the Cen does talk to, so that to write more people you 


nea must talk to more people and in order to do this 


o you must spend more time making calls and 


securing actual interviews. 


er of the * * & 
Los Ar 
a Programming life insurance is not a difficult thing 
Montersy todo. It does not necessarily require any spe- 
' cial or technical knowledge of the inside work- 


ings of the companies, or their policies. 
: Nev 
icy, A 
nnecticl! * * * 
mid-wes 4 sas 
ind Kar, A depression, someone has said, is a low spot 
/A plant 


ae between two hills. We are now going up the 


second hill. 











1926 to Date In May, 1927, 
The Connecticut Colonel Charles 
Mutual's Lindbergh made 
Ninth Decade the first non-stop 





flight from 
New York to Paris 











Let us view The Connecticut Mutual in its ninth decade. With over 
$892,000,000 insurance in force, it has assets of over $245,000,000 and 
an annual income of over $55,000,000. Since organization, total benefits 
to policyholders and beneficiaries, including present assets, amount to 
more than $827,500,000. This sum exceeds, by over $125,000,000, total 
payments by policyholders. 


A growing field organization, now consisting of representatives in 
34 states, places an average of more than 100 millions of life insurance 


yearly. 


Through another business depression, the Company's great strength 
carries it unwaveringly forward, with the usual prompt payment of claims, 
and with yearly increases in assets. 


The Company keeps pace with the times by providing a service that 
fully meets the needs of an appreciative public. 


This high type service is maintained throughout the Company's field 
organization, in the Home Office, and in all dealings with the great body 
of policyholders. Through the years there has grown up a guiding prin- 
ciple for the activities of the Company, ably expressed by James Lee 
Loomis, President, in his statement of the purpose of The Connecticut 
Mutual, as follows: 


“To give to as many people as possible, the best life insurance 
protection possible” 


TE CONNECTICUT MUTUAL ERR 
RAL IEE -INSURANCEG 
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Nylic Review Running Series of 
Articles By Business Executives 


Thomas J. Watson, International Business Machines, Approves 
Hard-Hitting Salesmen, He Says in Current Issue; 
Others Who Have Contributed 


Nylic Review, field magazine of the 
New York Life, is publishing a notable 
series of articles on salesmanship writ- 
ten exclusively for the Review by promi- 
nent business and industrial leaders of 
the country. Thomas J. Watson, presi- 
dent of International Business Machines 
Corp., is author of the latest article, “The 
Salesman’s Place in American Life,” 
which appears in the March issue. 

The first article by a public figure to 
appear in Nylic Review was in the ini- 
tial issue of that magazine about two 
years ago. It was an interview with 
Roy Howard, chairman of the board of 
the Scripps-Howard newspaper chain, 
obtained by Stratford Corbett, editor of 
the Review. In it Mr. Howard gave 
the prospect’s view of the agent. 

Major-General James G. Harbord, 
chairman of the board of the Radio Corp. 
of America and a member of the New 
York Life board, wrote about the simi- 
larity of the life agency field to an army 
in “Organizing to Win.” More recently 
Colby M. Chester, president General 
Foods Corp.. discussed “Tomorrow’s 
Salesmen.” Frank Presbrey, dean of 
American advertising men, chairman of 


the board of the Frank Presbrey Co. and 
also a member of the New York Life 


board, wrote on “Advertising as an Aid 
to Sales.” 

A number of articles have been con- 
tributed by William H. Danforth, chair- 
man of the board of the Ralston-Purina 
Corp. and on the board of the New 
York Life, also author of the book, “I 
Dare You.” Many of his contributions 
have been taken from his speeches made 
to New York Life agency meetings, and 





Recognition to S. S. Wolfson 
In Berkshire’s House Organ 


Tn recognition of. the production rec- 
ord of S. Samuel Wolfson, general agent 
of the Berkshire Life in New York, 
which won for his agency nation-wide 
leadership of the company in 1934, the 
home office devoted considerable space 
in its February “Berkshire Sun” to the 
personnel of the Wolfson organization. 
Feature articles were written by Wil- 
liam C. Smerling, assistant general agent; 
Charles E. Gerhold, assistant manager. 
and Edward Weingart, assistant general 
agent. 

Recognition is also given to Rhodes 
Club members in the agencv, the follow 
ing ranking among the leaders of the 
company in paid standing: Joseph Mor- 
rison, No. 1 man in paid volume and 
premiums: Charles E. Gerhold, S. J 
Aronson, Jacob Lack, Miss Edna Perl- 
man, a newcomer to the agency last 
August who is off to a fine start; J. B. 
Richman. Nat S. Barrows, Mrs. Frances 
D. Raskin, Philin Stein. Milton Loeb, 
Renbin Rifkin and Alfred A. Hutkoff. 

The Wolfson agency maintains the 
pace set in 1934 this year by being about 
100% ahead in paid volume for the first 
two months as compared with the same 
period of last year. 


CONSIDER MICHIGAN BILLS 


The Kalamazoo, Mich.. Association of 
Life Underwriters in its March meeting 
gave special consideration to pending lec- 
islation in Michigan which is of special 
interest to life insurance men. J. Arthur 
Pino, Lansing, president of the Michigan 
State Association, sent a paper on the 
subject to Clarence Merrifield, secretarv 
of the Kalamazoo Association. Carl S. 
Gray, Battle Creek, spoke on the virtues 
of life insurance as a savings plan. 





probably the outstanding one is “Records 
Were Made to Be Beaten.” 

Mr. Watson in his article in the cur- 
rent Nylic Review says in part, discuss- 
ing the place of the salesman in Amer- 
ican life: 

Likes Hard-Hitting Salesmen 

“T have very little patience with those 
who decry what they scornfully refer to 
as ‘high pressure salesmanship.’ If they 
accuse an organization of using high 
pressure methods, what they really are 
saying is that it hz is a fine. hard-hitting 
and persistent group of salesmen who 
hang on to their prospects until the true 
worth of their line is recognized and they 
get the order. 

“That is what they are employed for. 
If they are selling something of merit, 
it is their duty as salesmen to use every 
honest argument they can to convince 
the prospect that he ought to sign the 
order. That is the only way the pros- 
pective buyer and the product or service 
he can use to advantage can be brought 
together. 

“It Gets Results” 

“T have noticed a great deal more of 
that kind of selling going on in the past 
few months than I observed in the pre- 
ceding two or three years; and it gives 
me a great encouragement for the future. 
I know that that kind of selling means a 
little harder work, staying a little longer 
with the man, walking a little farther 
every day to find the man who will say 
‘yes.’ But it gets results. And that is 
what we have to do.” 
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PAY OKLAHOMA TAXES 


Attorneys for the State of Oklahoma, 
John Wheeler and Creekmore Wallace, 
tendered to Insurance Commissioner Jess 
Read the first money collected for the 
state in the fifty-two suits pending against 
fraternals and mutual benefit associations 
in which back taxes and penalties are 
asked. The money, amounting to $1,036, 
was the result of a compromise effected 
between the plaintiff and the Benefit As- 
sociation of Railway Employes of Chi- 
cago, Ill., and represented the fees and 
taxes alleged due the state, less penalties. 
Ex-Governor Murray, upon whose re- 
quest the suits were brought, had au- 
thorized the attorneys to wave penalties 
wherever compromise was effected. 





HOLD FEDERAL LIFE MEETING 

Isaac Miller Hamilton, president of the 
Federal Life of Chicago, and George 
Barmore, vice-president and superintend- 
ent of agencies, conducted a_ regional 
meeting in Los Angeles for Southern 
California agents last week. State Man- 
ager W. H. Savage also participated. 
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SUN’S NEW POLICIES, RATES 





In Effect Only in Canada and Other | 


British North America Territories 
on Non-Par Business 


The Sun Life of Canada has made a 
number of changes in rates, surrender 
values and policy conditions affecting 
only the company’s non- participating 
contracts in Canada, Newfoundland, Ba- 
hamas and Be rmuda. Non-par rates are 
increased 8% for Ordinary life: 4% to 
6% for 20-pay Life; 14% to 314% for 
deferred or anticinated dividend con- 
tracts. Cash surrender values are re- 
duced by from $1 to $15. 

New retirement income policies are 
more flexible than the old with guaran- 
teed maturity values increased from 7% 
to 8%. Rates are increased from 12% 
to 30%. 

A new and more flexible pension bon 
policy is announced, with rates increased 
from 5% to 14% for participating con- 
tracts and 11% to 20% for non-par poli- 
cies. Cash surrender values are up 7% 
to 8% with dividend scales increased on 
participating contracts. 





OPPOSING DAWE BILL 


Delivery of Policy Would Be Prima Facie 
Evidence of Insurability Under 
Proposed Michigan Act 
The Dawe Bill of Michigan, which pro- 
vides that “issuance or delivery” of a 
life policy should constitute prima facie 
evidence of the good health of the in- 
sured as of the date of issuance, has 


emerged from the state senate insurance | 


committee and advanced to the order of 
final passage, where it is due to face 
some opposition. 

Bruce E. Shepherd, actuary of the As- 
sociation of Life Insurance Presidents, 
discussed the bill with J. Arthur Pino 
of Lansing, president of the Michigan 
State Life Underwriters’ Association, last 
week. Mr. Shepherd was returning East 
after having been in Illinois for con- 
sideration of the proposed Springfield, 
Ill., code. Insurance organizations are 
against the bill. 





REESE AGENCY SECOND IN CO. 

The Nathaniel Reese agency, Provident 
Mutual Life, Detroit, ranked second in 
the company for volume of paid business 
during the month of Januarv. The home 
office agency was first. In February the 
Reese agencv had the largest volume of 
written business for any month in its 
history. The amount totaled $1,700,000 


VAN WINKLE’ s BIG. MONTH 

The Kellogg Van Winkle agency fo" 
Southern California at Los Angeles of 
the Equitable Society showed a gain of 
283.9% in volume of paid business fo” 
January as compared with last year’s 
record with a volume in excess of #4, 
000,000 


JOHNSTON TOLEDO MANAGER 

Raynor J. Johnston has been appoint- 
ed manager of the Acacia Mutual Life 
branch office in Toledo. He is aC. L. U 
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Canadian Co.’s Carry 
2/3 Dominion Business 


REPORT OF G. D. FINLAYSON 





Amount Written Last Year $596,- 
-” 062,050; Increase of 3% Over 
1933 Figures 





Canadian companies carried two-thirds 

of all life insurance business in force 
Dominion during 1934; United 
States and British companies carried 
one-third, according to figures of the 
Dominion Insurance wenartment at Ot- 
tawa. Figures from Superintendent G. 
D. Finlayson follow: 

During the year 1934 the net amount 
of life insurance written and paid for in 
cash in Canada was $596,062,050, this 
being an increase of 3% over the cor- 
responding amount written in 1933. Of 
the total amount written in 1934, Ordi- 
nary insurance amounted to $432,098,908, 


in the 


end of 1933. Of the _ amount in 
force $4,139,410,549 was carried by Can- 
adian companies and $2,080,798,077 by 
sritish and United States companies. 
The total net business in force in Can- 
ada of Canadian fraternal societies was 
$116,738,500. and of foreign fraternal so- 
cieties, $50,820,890, or a total for frater- 
nal societies of $167,559,390. 


PILOT LIFE STATEMENT 





Insurance in Force Totals $100,322,126; 
Assets Gain $622,941; Paid-For 
Increases $2,222,618 
The thirty-second annual statement ol 
the Pilot Life showed that the company 
finished 1934 with gains in surplus, as- 
sets and insurance in force. Insurance 
in force now totals $100,322,126, a gain 

of $3,287,852 for the year. 

Admitted assets gained $622,941 during 
the year to reach a total of $14,257,598. 
The total assets include first mortgage 
loans of $3,834,230; federal, state and 
municipal bonds amounting to $1,362,502 ; 
and other bonds totaling $548,724. 

Reserve funds for the protection of 
policyholders total $12,424,264 and capital, 
surplus and contingency reserve amount 
to $1,286,430. During 1934 there was a 
gain of $35,088 in special reserve and sur- 
plus funds. 

New paid-for business during the year 
increased $2,322,618. There were de- 
creases in amounts of claims, surrenders 
and policy loans. Income for 1934 was 
$3,508,147 while payments to policyhold- 
ers and beneficiaries totaled $1,090,940. 
Total payments to policyholders and ben- 
eficiaries since the organization of the 
company are $21,815,246. 





EQUITABLE IOWA 38% GAIN 
The Equitable Life of Iowa had a 
46% gain in production for the first 
two months of 1935 over last year, annu- 
ity business included. The February gain 
was 385%. March is expected to 
be a high month as a sales campaign is 
being featured in honor of President 
Henry S. Nollen who has just started his 
fifteenth year as chief executive of the 
company. 





PA. MORTGAGE INTEREST BILL 


A bill introduced in the Pennsylvania 
Legislature would prohibit any insurance 
company from charging more than 4% 
interest on mortgage loans. It would 
not affect present mortgages, but would 
apply to renewals or extensions of mort- 
gages dated prior to the passage of the 
act. If a company charged a higher rate 
than 4% the bill would authorize the 
debtor to ignore the excess charge or, 
if he paid it, to sue within six months 
to recover it. The bill is sponsored by 
Representative Frank J. Fitch, Democrat, 
Philadelphia. 
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Plate No. 3, “A Simple Beginning,” from 
“ABRAHAM LINCOLN — BIOGRAPHY IN 
WOODCUTS.” Reproduced by permission of 
Charles Turzak, Chicago. 


DECISION 


"Fee crude and shapeless instruments with 
which the youthful Lincoln did his sums could 
not arrest the urge to overcome the handicaps of 


backwoods residence. 


Even as a boy, Lincoln did the best he could 
with what he had. The simple problems solved 
from day to day allow one to meet with confidence 
the current complex difficulties which arise. 
“Determine that the thing can and shall be done, 


and then we shall find the way.” 


The Lincoln National Life 


Insurance Company 
FORT WAYNE, INDIANA 


ITS NAME INDICATES ITS CHARACTER 
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Metropolitan Starts 
Ad Safety Campaign 


PARALLELS HEALTH CAMPAIGN 





First Copy Appeared in American Week- 
ly and This Week Magazine; Aimed 
to Reduce Huge Accident Toll 





An advertising campaign on safety run- 
ning in the American Weekly and This 
Week has been undertaken by the Met- 
ropolitan Life paralleling its well-known 
campaign on health. These weeklies are 
issued in connection with many Sunday 
newspapers throughout the country. The 
company is undertaking to educate the 
public on elements of safety and is seek- 
ing to have them drive carefully, to have 
their automobiles checked for proper 
condition and to keep the home safe 
from accidents. 

The first of the advertisements ap- 
peared in the American Weekly about 
two weeks ago and in This Week of 
Sunday, March 3. The safety ads are 
a quarter page in size and are purely 
good will ads as are the company’s health 
advertisements. 

The Metropolitan is cooperating with 
those who are trying to stop the appall- 
ing, needless loss of life through acci- 
dents, which in 1934 were the fifth great- 
est cause of deaths. Its advertising copy 
will discuss causes of common accidents 
on streets and highways, in homes, in 
industry and in public gathering places. 

In addition, to promote greater safety 
for motorists and pedestrians, the Met- 
ropolitan is showing in leading motion 
picture theatres “Once Upon a Time,” a 
short, animated, comic cartoon in color 
and with music. State and city public 
officials report that “Once Upon a Time” 
is helping them in their intensive efforts 
to secure greater safety on the streets. 

A paragraph from one of the safety 
ads says, “Many drivers fail to realize 
the tremendous power they release the 
moment they step on the gas. A car 
driven 60 miles an hour travels 88 feet 
in one second. Imagine the smashing 
force of a collision, traveling at that 
speed!” The advertisement offered a 
booklet on safe driving. 





RIEHLE ON WESTERN TRIP 





President of National Association on 
Three-Weeks’ Speaking Tour Which 
Carries Him to Pacific Coast 
Leaving New York City last Sunday, 
Theodore M. Riehle, president, National 
Association of Life Underwriters, started 
a three-weeks’ speaking tour which will 
take him to the Pacific Coast. Today he 
is scheduled to address the sales con- 
gress in Denver, Colo. During the week 
he spoke on consecutive days at Detroit, 

Cincinnati, St. Louis and Kansas City. 

Mr. Riehle’s speaking engagements for 
the rest of the trip include Salt Lake 
City, March 16; Los Angeles, March 18; 
San Francisco and Oakland, Cal., March 
19; Portland, Ore., March 20; breakfast 
meeting, Tacoma, Wash., and noon and 
evening meetings in Seattle, March 21; 
Spokane, March 22; Helena, Mont., 
March 23; St. Paul, Minn., March 25; 
Indianapolis, Ind. March 26, and Chi- 
cago, March 27. 





BRITISH GROUPS GROWING 


Now £50,000,000 in Force as Against 
£5,000,000 Five Years Ago, T. A. 
Layborn Reports 
Group life insurance in Great Britain 
is growing, although the total sum is 
still at a low figure, T. A. Layborn of 
the Legal & General told a meeting of 
the London Committee of the British 
Corporation of Insurance Brokers. Mr. 
Layborn said that last year the combined 
figures of all British companies writing 
group insurance were slightly less than 
£10,000,000 new business and that the 
total in force is less than £50,000,000; 
still five years ago there was not quite 
£5,000,000 in force. “The movement has 
at last begun and it can be rapidly de- 

veloped,” he said. 
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The first charter in this country to a at a luncheon of the company’s San 
company giving it permission to write Diego agents, saying: 
pene A gen Bredesen the New Eng- . _— toured = not of ae - 
ey = * ies ica’s Exposition—1935, anc am amazec 
land Mutual Life’s. That charter was at the great project which has been de- Experienced 


given on April 1, 1835. This event is to 


be celebrated with a charter centenary 
dinner which the company will give on 
the night of April 1, 1935, at the Copley- 
Plaza Hotel, Boston. 

It will be one of the most interesting 
occasions in Boston’s history; will have 
a national significance by reason of both 
the event and the attendance. It is ex- 
pected that about 1,000 guests will at- 
tend the dinner. These will include chief 
executives of a large number of compa- 
nies, and there will be prominent repre- 
sentatives of the world of banking, law, 
universities, state officials and other cel- 
ebrities in American life. The speakers 
will be outstanding personalities. It is 
reported that among the guests will be 
half a dozen from as far distant as 
Hawaii where the New England Mutual 
has been doing business for many years, 
its first policies written there being on 
the lives of missionaries. 





San Diego is to hold a California Pa- 
cific International Exposition this sum- 
mer and among those who visited the 
site where preparations are being fin- 
ished was seter M. Fraser, vice-presi- 
dent of the Connecticut Mutual Life, who 
has been visiting the Connecticut Mutual 
agencies. Mr. Fraser discussed the fair 


veloped out here. It holds promise of 
being not only beautiful, but of great im- 
portance to the Pacific Coast and the 
nation in general. Such an exposition 
is bound to create new and vital inter- 
course between the East and West and 
it should be stimulating to travel and 
industry all along the line.” 





Max C. Hancel, general agent Conti- 
nental-American Life, New York City, 
took as his guests to the Inner Court 
dinner Saturday night at the Waldorf- 
Astoria Judges John Knox and Louis 
3rodsky. 





General Walker B. Freeman, New 
York Life veteran agent of Richmond, 
Va., who died last month, had a long 
and distinguished career. He was with 
the New York Life for more than half 
of its ninety years’ existence. He was 
honorary commander of the United Con- 
federate Veterans and one of the few 
remaining Confederate soldiers who had 
enlisted in 1861 and served for the whole 
period of the War Between the States. 
He was among those with Robert E. 
Lee at Appomatox at the close of the 
war. Richmond newspapers paid long 
tribute to him when he died. 


Uncle Francis. 





Hemstreet New Gen’! Agent 


For Lincoln National Life 
The Lincoln National Life has appoint- 
ed Sherman L. Hemstreet as general 
agent for the company in Salt Lake City, 
his appointment effective this month. Mr. 
Hemstreet entered the business several 
years ago as a special representative for 
the Lincoln National and in his first year 
won membership in the company’s top 
production clubs. Later he joined the 
Equitable Society and again made an out- 
standing production record. 

Before entering the life insurance busi- 
ness Mr. Hemstreet was general man- 
ager and vice-president of a retail fur- 
nishing establishment. In 1929 he was 
also president of his own radio concern. 
He is a member of the Utah Association 
of Life Underwriters, the Masonic Order 
and other organizations in Salt Lake 
City. 


BLOCH HAS 800 APP-WEEKS 








Equitable of lowa Peoria Producer Sets 
Company Record; A Self-Educated 
Man Who Made Good 


Ben Bloch, Equitable of Iowa producer 
at Peoria, Ill. who once wrote at least 
four policies every week for a year, has 
reached the 800-week mark in consecu- 
tive weekly production, setting a com- 
pany record. 

Mr. Bloch became a representative of 
the Equitable Life of Iowa in 1916 after 
many years spent as a salesman of type- 
writers and typewriter supplies. He not 
only lacked the advantage of previous 
insurance experience but also lacked the 
educational background possessed by 
most men, having literally educated him- 
self since being forced to leave school 
at the age of twelve. 

When he joined the company the app- 
a-week idea was just getting started. He 
soon got in the swing and has not yet 
missed. j 





CONNELL’S TWO-DAY RECORD 

The Clancy D. Connell agency of the 
Provident Mutual in New York City 
wrote $1,985,000 during the last two days 
of February. The total number of ap- 
plications was 185, or an average applied- 
for policy of more than $10,000. 


NEW INDIANAPOLIS CO.’S 





Progressive Life and Covenant Life In- 
corporated There; Former to Begin 
Business June 1 
New organizations have been created 
in Indianapolis recently. The Progres- 
sive Mutual Life and an agency, Progres- 
sive Agency, Inc., were announced on 
March 7. On the previous day papers 

had been filed by the Covenant Life. 
It is planned to operate the Progres- 
sive on a legal reserve, old line basis, 
beginning June 1. Temporary offices are 
at 611 North Illinois Street, Indianapolis. 
J. Harvey Pierson is president of the 
company and Clem C. Voorhis president 
of the agency. 
Other officers of the insurance com- 
pany are Albert O. Evans and H. H. 
Fulmer, vice-presidents; John I. Garrett, 
secretary; Dr. Glenn Bookwalter, treas- 
urer; Russelt Evans, auditor; Dr. George 
E. Lowe, medical director, and William 
Fitzpatrick, general counsel. 


Mueller Named Educational 


Supervisor in Northern Ind. 


The Lincoln National Life has appoint- 
ed J. L. Mueller of Fort Wayne, Ind., 
as educational supervisor for Northern 
Indiana. In his new connection Mr. 
Mueller will operate out of the Northern 
Indiana Agency and will conduct an edu- 
cational program over the northern half 
of the state in addition to promoting 
personal sales in Fort Wayne. 

Mr. Mueller was with the Lincoln Na- 
tional for twelve years before taking 
charge of a general agency for the Pa- 
cific Mutual Life five years ago. During 
his previous connection with the Lincoln 
National he was a member of the com- 
pany’s top production clubs every year. 








RELIANCE LIFE GAINS 

New life insurance placed in force by 
Reliance Life, Pittsburgh, in February 
totaled $3,522,520, an increase of 38% 
over February, 1934. New accident in- 
surance increased 22% and weekly in- 
demnity health insurance gained 39% for 
the month, compared with last year. In 
the first two months of this year, new 
life insurance paid for amounted to $7,- 


401,223, an increase of 49%. 











H. H. ARMSTRONG 


H. H. Armstrong, vice-president of the 
Travelers in charge of life insurance 
production, celebrated his thirtieth anni- 
versary with the company one day re- 
cently. He received dozens of letters and 
telephone calls of congratulation, many 
of them long distance. His friendships 
are nationwide and many well-known 
men in the business got their start 
through him. 





G. E. CANNON PROMOTION 

G. E. Cannon, manager actuarial de- 
partment of the Oregon Mutual Life, has 
been elected assistant actuary. 





Term Conversion 
(Continued from Page 1) 


overwriting interest. Seven companies 
report that under these circumstances 
commissions are paid to the converting 
sub-agent and overwriting commissions 
to the new general agent. 


Commissions on Exchanges 


Another phase of the study has to do 
with company practices as to the pay- 
ment of commissions on exchanges or 
changes from one plan of insurance to 
another. Information was solicited on 
the question, “If a policy is transferred 
from one agency to another for the col- 
lection of premiums only and a change 
of plan is effected in the new agency, to 
whom are commissions paid ?” 

Seven companies reported that under 
these circumstances commissions were 
paid to the original sub-agent regardless 
of who effects the exchange. Two com- 
panies reported that commissions were 
paid to the sub-agent who effects the 
exchange. Five companies reported that 
overwriting commission was paid to the 
original general agent, and three com- 
panies to the new general agent. One 
company reported that it did not make 
such transfers, and another indicated that 
they did not pay overwriting commission 
on exchanges of this nature. 

The final question in the study, “In 
the event that a policy which was written 
by a general agent whose contract has 
been terminated, is changed in plan by 
a new general agent, to whom are com- 
missions paid ?” 

Seven companies reported that under 
these circumstances commissions were 
paid to the original sub-agent regardless 
of who effected the exchange. Two com- 
panies follow the policy of paying the 
commission to the sub-agent who effects 
the exchange, and one company protects 
the original sub- -agent only if he is with 
the company at the time of the exchange. 
Seven companies protect the original 


general agent’ S overwriting interest, and 
two companies pay the overwriting com- 
mission to the new general agent. 
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Secure 
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Union Mutual 
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Company 


Portland, Maine 











Prouty’s Approach to 
Doctors and Dentists 
At Their Convention 


Phinehas Prouty, Jr., one of the most 
frequent of life insurance speakers in the 
Los Angeles district, president of the 
Los Angeles Life Insurance Forum and 





a leading producer of the John W. Yates 
agency, Massachusetts Mutual, recently 
was the principal speaker at a meeting 
of the Association of Southern California 
Dentists. He has many doctor clients 
and used his approach in his dentists’ 
association talk. He said in part: 

“T believe the greatest financial miracle 
ever performed is to deposit $30 of in- 
come already earned with a life insur- 
ance company and know that if you do 
not live to make another deposit, the 
payment of $1,000 of your future un- 
earned income will be guaranteed to 
whomsoever you may designate as bene- 
ficiary. On the other hand, later in life, 
when you may be off the payroll of your 
patients, you may by request have all of 
your accumulated, plus compound inter- 
est, returned to you in full. 

“Many of my doctor clients believe 
that it is highly desirable to invest the 
income from one patient per week now 
in order to have the income from three 
patients per week comine in at age 60 
or 65 without performing any service 
whatsoever for them. Life insurance is 
the only firiancial institution in the world 
that will merge principal and interest to- 
gether and pay it out over the remaining 
years of life. We call this the annuity 
system, where a man affords protection 
to his family and then upon reaching a 
period of reduced earning capacity his 
life insurance protects him with a safe 
and certain income as long as life lasts.” 





AWARD TO TOMLINSON AGENCY 


The Alabama department of the Re- 
liance Life has been presented the H. G. 
Scott Organization Trophy of the com- 
pany, being presented to Birmingham 
Manager N. S. Tomlinson by Executive 
Vice-President H. G. Scott at a Reliance 
conference in Edgewater Park, Miss. 
Another ceremony welcomed it to Bir- 
mingham at an agents’ luncheon. 





CANADA UNEMPLOYMENT PLANS 

The actual number of wage earners 
included in the Canadian Government 
unemployment insurance scheme will 
reach 1,701,834, according to 1931 census 
figures, it is renorted by Premier R. B. 
Bennett. Of this total 1,406,930 would 
be males and the remainder females. 
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90™ ANNUAL STATEMENT 


DECEMBER 31, 


1934 


NEW YORK LIFE INSURANCE COMPANY 


A MUTUAL COMPANY FOUNDED IN 1845 INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK 








—_— 
Per Cent of 
Dec '51. 1934 ‘Total Assets 
To the Policy-holders and the Public:— Cash on Hand or in Bank............ $36,449,562.46 1.73 
United States Government, direct, or 
On the occasion of the ninetieth annual report of the fully guaranteed Bonds............ 208,726,056.38 9.89 
New York Life, it is fitting to review briefly its record of State, County, Municipal Bonds...... 191,270,360.25 9.07 
accomplishment since it began business on April 12, 1845. Public Utility Bonds.................159,151,938.01 7.54 
: Industrial and Other Bonds.......... 21,670,306.29 1.03 
Founded when this country was young and sparsely settled, Railroad Bonds....................-. 341,910,539.57 | 16.21 
the New York Life has forged steadily ahead, spreading the Canadian Bonds..................... 44,445,022.61 2.11 
benefits of its protection over millions of people and con- I ioicis cn cnccoksessuans 2,067,183.26 10 
tributing, through the investment of its funds, to the Preferred and Guaranteed Stocks..... 69,610,789.00 3.30 
Nation’s development. Having always been a mutual com- Real Estate (Including Home Office).. 97,212,901.52 4.61 
pany, it has declared over — billion dollars in dividends First Mortgages, City Properties... . .459,805,821.86 21.80 
payable to policy-holders. Since 1845 it has met every First Mortgages, Farms............. 12,527,521.11 59 
obligation through every panic, war and epidemic. Policy Loans.................0e.e000. 396,467,101.27 | 18.79 
During the past year the Company paid or credited Interest & Rents Due & Accrued..... 31,877,282.34 1.51 
$157,000,000 to living policy-holders, and $70,000,000 to the GN MN cia vancsaciveceecesesean 36,312,838.44 1.72 
beneficiaries of those who died. TOTAL ASSETS $2,109,505,224.37 100% 


The Company’s assets were $2,109,505,224 at the close 
of 1934, an increase of $98,562,112 over the previous year. 
The gain in assets during the single year 1934 is greater than 
the total amount which the Company accumulated in assets 
during the first forty-four years of its history. 


During the year 1934 our investments in Government, 
State and Municipal Bonds increased $146,918,786. A de- 
crease of $17,000,000 in policy loans and an increase of over 
$60,000,000 in new insurance issued during the year reflect 
the general improvement of business in 1934. 


The following table shows the diversification of the Com- 
pany’s assets at the end of 1934. All bonds eligible for 
amortization are carried at their amortized value deter- 
mined in accordance with the law of the State of New York. 
All other bonds, including bonds in default, and all guar- 
anteed and preferred stocks, are carried at market value as 
of December 31, 1934. 





The liabilities of the Company, which include reserves to 
meet all contractual obligations, were $1,994,134,579. 


Included in liabilities, the Company has set up a Special 
Investment Reserve of $28,000,000 not required by law, 
and reserves of $45,734,207 for dividends payable to policy- 
holders in 1935. 


Surplus funds reserved for general contingencies on 
December 31, 1934, amounted to $115,370,645. 


Total insurance in force, represented by 2,649,953 policies, 
was $6,661,514,072. The total new paid for insurance in 
1934 was $440,000,000. In addition, men and women paid 
$45,000,000 to the Company for annuities to provide a 
guaranteed life income. 


April 12, 1935, marks the Ninetieth Anniversary of the 
New York Life. In view of its financial strength and its 
long record of fidelity in the fulfillment of its obligations, 
this mutual company continues to merit the confidence and 
patronage of its policy-holders and the public. 


QRomoar OH fomencnrain— 


President 


A more complete report listing the securities owned by the Company, together with an illustrated booklet describing the 
Company’s ninety years of service to policy-holders, will gladly be sent upon request. Write to the Company’s Home 
Office at 51 Madison Avenue, New York, or to any of its Branch Offices throughout the United States and Canada. 


BOARD OF DIRECTORS 


JAMES ROWLAND ANGELL 
President, Yale University 
New Haven, Conn. 
NATHANIEL F. AYER 
Treasurer, Cabot Mfg. Co. (Textiles) 
ARTHUR A. BALLANTINE 
Lawyer, Root, Clark, Buckner & 
Ballantine 
CORNELIUS N. BLISS 
Chairman of Board, 
Bliss, Fabyan & Co. 
HENRY BRUERE 
President, Bowery Savings Bank 
MORTIMER N. BUCKNER 
Chairman of Board, 
New York Trust Co. 
THOMAS A. BUCKNER 


President 


President, Columbia University 


CHARLES A. CANNON 
Chairman of Board, 
Cannon Mills Co., 
Kannapolis, N. C. 


GEORGE B. CORTELYOU 


President, Consolidated Gas Co. 


WILLIAM H. DANFORTH 
Chairman of Board, 
Ralston-Purina Co., 

St. Louis, Mo. 


ROBERT E. DOWLING 
President, City Investing Co. 


JAMES G. HARBORD 


Chairman of Board, 
Radio Corporation of America 


NICHOLAS MURRAY BUTLER CHARLES D. HILLES 


GERRISH H. MILLIKEN 
President, Deering, Milliken & Co. 


FRANK PRESBREY 
Chairman of Board, 
Frank Presbrey Co., Advertising 


ALFRED E. SMITH 
Former Governor, 
State of New York 


J. BARSTOW SMULL 
Vice-President, 
J. H. Winchester & Co. 


PERCY S. STRAUS 
President, R. H. Macy & Co., Inc. 


Resident Manager, New York State, 
Employers’ Liability AssuranceCorp. 


HALE HOLDEN 


Chairman of Southern Pacific Co. 


HERBERT HOOVER 
Former President of United States 
Palo Alto, California 
(Elected January 9, 1935) 


ALBA B. JOHNSON 
Philadelphia, Pa. 
(Died January 8, 1935) 


PERCY H. JOHNSTON 


Chairman of Board, 


Chemical Bank & Trust Co. 
RIDLEY WATTS 
WILLARD V. KING Director, 
Retired Chemical Bank & Trust Co. 
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Judging Agent’s Worth By Commissions 


Instead of Volume Brings Surprises 


By A. LeRoy Johnson, 
Manager, Sun Life of Canada, Jacksonville, Fla. 


(Mr. Johnson, prominent Florida man- 
ager and last year secretary of the state 
association of life underwriters, writes 
the following letter to The Eastern Un- 
derwriter via its Florida correspondent: ) 

We have a plan in our agency of 
watching agent’s commission earnings 
rather than volume. When we started 
this plan it brought to light many things 
surprising to us. Among other things 
we found that in watching volume we 
had taken for granted satisfactory earn- 
ings in cases where the volume looked 
pretty good, when as a matter of fact it 
didn’t necessarily follow at all that the 
fellow who was producing fair volume 
amounts was making money. 

One agent in mind had produced $10,- 
000 of paid business or better every 
month for twelve months and had pleased 
us very much with his record. I was 
thunderstruck to find his total earnings 
for the month of January, 1935, were only 
$41.33. That one case alone justified the 
new plan we had put into effect. The 
reverse was true in the case of another 


agent whose volume had given us some 
concern. His earnings were $413.92 in 
January. 

I have not struck off an average of our 
full-time representatives, but I presume 
it would be in the neighborhood of $200 
for the month of January—the last rec- 
ord we have available—and this was 
about an average month. I can only say 
in summation that I would heartily rec- 
ommend to any manager or general 
agent that he watch this matter of earn- 
ings month by month. It will disclose 
weaknesses and strong points that will 
surprise him very much indeed. 

It seems to me that the object of man- 
agement should be to develop a group 
of prosperous representatives rather than 
a large volume of business for pure 
size. In other words, better business 
from better agents rather than increased 
volume at any price. I think that when 
more managers and general agents 
whole-heartedly accept this concept, ours 
will be a much better business and the 
public will be much better served. 





OBSERVES 30TH ANNIVERSARY 

Celebrating anniversaries last month 
with the Connecticut General are C. J. 
Wightman of Waukegan, IIl., who has 
been thirty years with the company, and 
his son, E. F. Wightman, who has been 
in the business ten years. Members of 
the field force observing their twentieth 
anniversaries with the Connecticut Gen- 
eral this month are G. A. Bredehoft, To- 
ledo; L. M. Rockwell, Elmira, and L. 
Zelie, Albany. 


AGENTS MEET AT GARY, IND. 

The Northern Indiana agency of the 
Northwestern Mutual recently held a 
meeting in the Oliver Hotel, Gary, Ind., 
Herbert L. Cramer, general agent, was 
host. Russell Thierbach, assistant di- 
rector of agencies, was in charge of the 
meeting. A sales clinic was held in the 
afternoon followed by a dinner at which 
sales awards were made. 


JOHNSON TO OPEN DRIVE 
Holgar J. Johnson, chairman of the 
membership committee for the National 
Association of Life Underwriters, is the 
speaker before the March meeting of the 
Richmond, Va., Life Underwriters’ As- 
sociation at which time that association 
will launch a drive to increase its mem- 
bership from 126 to 300. Spiller Hicks, 
general agent, Provident Mutual, Rich- 

mond, will have charge of the drive. 


OLD LINE LIFE JUBILEE 

The Old Line Life of America, Mil- 
waukee, held its annual get-together of 
general agents and field superintendents 
in Milwaukee recently. The meeting 
was one of special significance since the 
company is preparing for the celebration 
of its silver anniversary jubilee in April. 
Among the home office officials who at- 
tended the meeting and luncheon was 
John E. Reilly, president. 


QUALIFIES SIX MONTHS EARLY 
Emmett Cowell of Red Bud, IIl., has 
qualified for the Northwestern Mutual’s 
Marathon Club five months ahead of 
time. Although the club year ending is 
almost half a year away he had writ- 
ten the necessary 100 lives by the end 
of 1934 and now has 123 lives, all writ- 
ten since July 1, 1934. He is permanent 
possessor of the Marathon Club cup. 


KLEE’S HIGH RANKING 
The Conrad C. Klee office of the Trav- 
elers, life department, in Binghamton, 
N. Y., was third in the entire United 
States and Canada in paid first year life 
premiums for 1934. Mr. Klee has been 

















with the Travelers for thirty-two years. 


VIRGINIA AGENTS MEETING 


Fieldmen of the Provident Mutual Life 
from Virginia and West Virginia held 
their annual meeting in Richmond last 
week. E. A. Farrington of the agency 
department was among the speakers. Ed- 
ward W. Marshall, vice-president and 
actuary of the company, delivered an ad- 
dress from his Philadelphia office which 
was transmitted through a_ telephone 
hook-up with amplifiers. Spiller Hicks, 
Richmond general agent, was chairman 
of the meeting. Other speakers were E. 





SHIP MARKS NOLLEN MONTH 

A full-rigged sailing ship is the in- 
signia of this year’s Henry S. Nollen 
Month of the Equitable Life of Iowa. 
Nollen Month is March. Each agency 
has a placard showing a clipping ship 
coming head on, with all spars set but 
no sails. As portions of the quota are 
paid for, the sails are hoisted on the ship. 


CAN’T WRITE IN MICHIGAN 

Due to the fact that the Illinois Bank- 
ers Life, reinsurer of the Abraham Lin- 
coln Life, holds only a restricted license 
in Michigan it may be necessary either 
to carry the Abraham Lincoln business 
in that state to expiration or to sell it 
to a fully authorized carrier. The agency 
plant cannot be used under the existing 
situation. 


MARCH PROSPECTING MONTH 

In March fieldmen of the Lamar Life 
are preparing for April sales by turning 
in to the home office names of forty- 
eight qualified prospects. April business 
will be in honor of Actuary A. E. Bab- 
bitt. 


HAS 28 L. O. M. A. STUDENTS 

The Bankers National Life of Jersey 
City, with fewer than seventy home of- 
fice employes, has twenty-eight now 
studying for the examinations of the Life 
Office Management Association Institute. 
There are four employes there with 
L. O. M. A. diplomas and three with 
certificates. 


FORMER SENATOR NEW AGENT 

Edmund J. Aleks, a former United 
States Senator, has been appointed dis- 
trict agent in Lansing, Mich., for the 
United Mutual Life. Before entering life 
insurance Mr. Aleks was with the Michi- 
gan public utilities commission. Russell 
H. Moore is general agent in Lansing 
for the company. 


P. Raiford, Huntington, W. Va.; A. A. 
Greenspon, Charleston, W. Va., and W. 
E. Gaunt, Welch, W. Va. 


Vv 




















“It is our objective to provide our 
field representatives with all 





ican Life. 


a 





necessary tools, tangible and 
intangible, with which success is 
achieved in life insurance selling.” 


[_— —_— LINES interlock. Day in, day 
out, men and women covered by General 
American Life group insurance see claims 
paid to fellow-workers or their benefi- 
ciaries. Insurance for them is a dramatic, 


vital part of living. They are the finest 
of prospects. They know General Amer- 


A General American Life representa- 
tive will explain the many services ren- 
dered by a multiple line company. 


iceman 
aor Eee 
(GENERAL-AMERICAN LIFE INSURANCE CoMPANY 


Saint Louis, Missouri 
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Let us prove it! 





BROKERAGE DEPARTMENT 


THE 
Clancy D. Connell 
AGENCY 


ProvIDENT MuTUAL Lire 
INSURANCE Co. 


99 John St., New York 
Phone BEekman 3-6131 





HOLD SECTIONAL MEETING 


The Peoples Life of Frankfort, Ind, 
held a sectional meeting of agents in 
Lansing, Mich., recently in charge oj 
O. L. Shaw, state manager. Eugene 0 
Burget, president of the company, wa 
presented with $56,000 in new _ business| 
written during president’s week in Janv- 
ary. Arthur C. Louette, vice-president, 
and Randall G. Yeager, assistant super- 
intendent of agencies, were present from 
the home office. 








N. Y. Questionnaire 


(Continued from Page 3) 


score shows strength in ten items ott 
of the twelve. He knows his insurance 
and he knows how tto sell, but he fel 
down in prospecting. He became disor- 
ganized and let the prospecting problem 
slide. His score on that point was ur- 
usually low. He became disorganized 
relative to the management of his time. 
He shows a very low score in time cor- 
trol. This agent must be an able under. 
writer, but the score definitely indicates 
that he must be reorganized on these 
two points. 

“There is a definite relationship in 
connection with prospecting as indicated 
by the scores. Those in the $100,000 or 
less class showed a 33% lower efficiency 
in digging out of prospects than those 
in the $150,000 to $200,000 class; a 57% 
lower efficiency than the $300,000 to 
$500,000 group, and an 88% lower efi- 
ciency than the $500,000-and-more class. 

“Most of the high scores—that is, aver- 
age production over last six years 0 
$200,000 or better—show a good score. 
Some show weaknesses in one or mort 
of the twelve points. This could easily 
indicate that a better job could be dont 
by these agents if they would strengthen 
themselves by study and practice in the 
subject in which their score is lowe! 
than it should be. 

“By pointing out these weak spots 0 
men who have been doing a good job it 
production and by indicating to them 4 
source of information on the particular 
weak subjects, this questionnaire may 
also help the producers in the wuppe 
brackets to attain even better productiot 
records. 

“In times like these all field men neeé 
as much help and encouragement as ' 
possible and, what is more important 
each agent must take himself in han 
and improve himself so as to meet mort 
efficiently selling problems that arise 
today’s market.” 
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MAJOR J. B. MOODY DIES 





Assistant Superintendent of Agents for 
Aetna Life Taken Ill Three Years 
Ago; Had Long Career 


Major James B. Moody, assistant su- 
perintendent of agents of the Aetna Life 
yntil he became ill three years ago, died 


| at the U. S. Veterans hospital in Hart- 





Illinois Bankers Adds 
Two Vice-Presidents 


E.H. HENNING AND K.B. KORRADY 





George F. Ramer New Treasurer; 
Woods Continues as President, Post 
He Has Held Since 1903 





The Illinois Bankers Life of Mon- 
mouth, Ill., which reinsured the Abraham 
Lincoln Life of Springfield February 18, 
announced on Wednesday important ad- 
ditions to its official staff. The additions 
were made at the annual meeting of the 
company March 12 at Monmouth. 

*. H. Henning, well-known insurance 
attorney, and Karl B. Korrady, well 
known in Chicago, were elected vice- 
presidents. George F. Ramer, who has 
been handling the firm’s investments in 
Chicago, was elected treasurer. William 
H. Woods, president of the company 
since 1903, continues in that position, and 
Dr. J. R. Ebersole, one of the original 
organizers of the Illinois Bankers Life 
in 1897, its medical director since that 
time and vice-president since 1903, was 
given the title of first vice-president and 





| NEARLY FORTY YEARS 

















OF GROWTH IN 











THE UNITED STATES 











of its million policyholders. 








years. Its progress in the United States has been steady and con- 


| It has maintained an active organization in the United States for 38 
sistent, its American clients now numbering a very large proportion 


It is licensed in 39 states, in the District of Columbia and the Territory 
of Hawaii and maintains fifty-five branch offices in the United 
States, giving coast to coast service. 


The Sun Life Assurance Company of Canada was incorporated in 1865. 








UIFE ions a ‘ ae , , 
— —. tia ; Payments due under United States policies are made in United States 
saiten Sieur Gar ides taal al aes currency either at the branch office through which the application 
ork tary and treasurer, has given up the was made or at the branch office at which the pe is recorded 
l duties of the latter office and now holds at the time of settlement—whichever best suits the convenience of 
the title of secretary. B. J. Torrence, policyholder or beneficiary. 
who has been with the company since 
‘TING its original establishment, continues as 
fort, Ind assistant secretary. Hugh -" Martin The Sun Life keeps on deposit with United States trustees approved securities 
agents in J. B. MOODY poo a to hold the title of genera! to the value of its net liability to American policyholders. In this way 
me : ford this week. Twenty-five years in the To Handle Abraham Lincoln A. & H. absolute protection to policyholders in the United States is assured. 
any, wat insurance business, he began with the . Business ; 
business! Itavelers in 1910 as cashier in Des ' er changes er hag wom 
3 ‘| Moines. In 1914 he took charge of the heads except that O. F. Davis, formerly 
fed New England Mutual’s Hartford office. agency director of the Abraham Lincoln SUN LIFE ASSURANCE COMPANY OF CANADA 
nt super, During 1923 he went to the home office Life, has been made assistant agency di- HEAD OFFICE MONTREAL 
sent front of the Columbian National as superin- tector and manager of the accident and 


aire 


tendent of agencies and six years later 
joined the Aetna as assistant superin- 
tendent of agents. At one time he was 
secretary-treasurer of the Connecticut 
Life Underwriters Association. 

After having served overseas as cap- 





health business. M. W. Hulsey con- 
tinues as agency director, Henry G. Sell- 
man as actuary and A. W. Barnes as 
advertising manager. 

The following statement was issued by 
the Illinois Bankers: “The additions to 








O’MALLEY STATES POSITION 








LINTON AT CONNELL MEETING 





Members of New York Agency Hear 
































3) tal 1 later as major in the Wor the company’s official personnel are in Will Go on Radio If Supervision of Fra- . 
War os Pacey yp ye sapellben sei pig line with the company’s announced pur- ternals Is Refused; to Discuss It at Co. President and M. L. Williams; 
items Ot!] American Legion in Connecticut, He pose to pursue an aggressive sales policy Commissioners Convention Bawden Group Holds Luncheon 
insurance} was a native of Norwich, Conn., and both in the life, and accident and health Missouri Superintendent R. E. O’Mal- M. Albert Linton, president, Provident 
it he felll educated in Hartford. — gy Fo: oe acquisition of the ley has announced that if his insurance Mutual Life, and Malcolm L. Williams, 
me disor- appa Abraham Lincoln Lite. code bill is killed by the state legisla- assistant manager of agencies for the 
; problem LOS ANGELES PROGRAM ’ ture committee due to pressure by fra- company, were in New York City this 
was U-} The “All Southern California” Sales H. Smyth Ass’t Gen. Agent Of ternal life and mutual fire insurance or- Wednesday to address a meeting of the 
organized} Congress at Los Angeles on Monday Derr Agency, Aetna, Newark ganizations fighting control of their op- Clancy D. Connell agency of the com- 
his time. Mg “4 —_— Ra ses M. Harold Smyth, supervisor in the all- erations by the Insurance Department he pany. 
ee a? eee ee ee asso, time department of the Luther-Keffer ill go on the radio to “inform the men Mr. Linton held conferences regarding 
le under-} ‘lation Life Underwriters; Chester O. agency of the Aetna Life, New York : . Be he : 
indicates} Fischer, St. Louis general agent Massa- City. will become assistant eenerel acinne and women of Missouri that you cannot the financial side of the business and ex- 
on these} chusetts Mutual; Vincent B. Coffin, su- on “April 1 of the Arthur G. Derr agen- have sound life insurance protection un- plained why it was necessary for the 

hip j ame af wees oy Sgn a cy in Newark which is general agent of less adequate legal reserves are set up, company to go on a 3% reserve basis. 
asap 4 Mins patna Fo ee ee eee “—_ New Jersey for the Aetna Life. and insurance written on any other basis Mr. Williams presented several new 
indicated} Minnesota Mutual Life, and Grant Tag- K. A. Luther, speaking for the Luther- ; : ‘ 
100,000 or} gart, million-dollar producer of the Cali- Keffer agency. expressed regret at the ‘|S not sound insurance. Eventually all sales plans. 
efficiency} fornia-Western States Life at Cowley, <eyerance of Mr. Smyth’s association fraternal insurance societies will be About thirty-five men in the depart- 
an thos} Wyoming, also Rev. James Whitcomb ith the agency and voiced confidence forced to adopt the legal reserve basis ment headed by William C. Bawden, 
s; a 57%} Brougher, Jr., California radio speaker. that he would make a success. of insurance. Many societies have al- agency supervisor, attended the agency 
00,000 Py ready done so. The chief objection of iuncheon at the Drug & Chemical Club 
ywer elli- — the department is that societies are per- at which the two officials from the home 
ore class WILHELM WITZKE DEAD New Iowa Commissioner mitted to alter the provision of their office were speakers. 
t is, aver- Wilhelm Witzke, founder of the Skan- Ray Murphy, Iowa American Legion _ policies at any time that they may wish.” Later in the afternoon Mr. Linton at- 
years ol dinavia Life and who recently passed his leader, has been named to succeed E. At the Seattle convention of insurance tended a meeting at the Hotel Roosevelt 
od score.f ‘eventieth birthday, died last month. His W. Clark as Insurance Commissioner commissioners O’Malley will ask the of the Life Insurance Week committee 
or mort feet of companies also included the Ab- when Clark’s term expires July 1. Mur- other commissioners to join him in his of which he is chairman. Several impor- 
ild easily} salon, Dansk Merkur and Provincia of phy is chairman Iowa Board of Assess- fight for state supervision of fraternal tant decisions were reached as a result 
| be done} Denmark. ment & Review. societies. of the meeting. 
rrengthen | — 
ce in the & 
is lower THE HOME LIFE INSURANCE COMPANY 

or OF AMERICA NORTH CAROLINA 
od job in 
> them 2 PROTECTS THE ENTIRE FAMILY , , 
varticular H ; . _— R. S. Plummer, for many years a successful Supervisor for this Com- 
aire may Moda, Life ageats are equipped o> sane Grane need for life ——- pany in Philadelphia, is returning to his native North Carolina. 
ne uppe! odern policies are issued, on both Industrial and Ordinary plans, Mr. Pl il h , en Mii a . , 
roduction from birth to 65 next birthday. r. ummer wl ave openings for ener gents in severa 

North Carolina cities (Charlotte excluded). 

nen need A POLICY FOR EVERY PURSE AND PURPOSE ( ) 
ent as 1 ' 
nportant, Basil S. Walsh Joseph L. Durkin John J. Gallagher PHILADELPHIA LIFE INSURANCE COMPANY 

a es President Secretary Treasurer 111 N. Broad Street, Philadelphia, Pa. 
eet m 
- arise in INDEPENDENCE SQUARE, PHILADELPHIA, PENNA. 

a 
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LIVESTOCK INSURANCE 

One of the most interesting companies 
in the insurance business is the Hart- 
ford Livestock Insurance Co., which is 
part of the Hartford Fire fleet. The 
company began business in 1916 and a 
few months after starting reinsured the 
outstanding business of the Indiana & 
Ohio Livestock & Insurance Co. of Craw- 
fordsville, Ind. 

The Hartford Livestock believes that 
1935 will be one of its best years. One 
reason for this is that most people now 
know about livestock insurance and an- 
other is that the Government program, 
combined with the drought, has greatly 
increased the value of livestock, thus 
cutting down sales resistance. The com- 
pany is instituting a direct-by-mail con- 
tact with herd owners, the idea being 
to prepare the way for a personal call 
by agents. Kecently the company cov- 
ered fifty animals of one ownership for 
a total of $19,000. During 1934 the com- 
pany had only one loss and that was by 
Jahnes disease which afflicted an animal 
named Dreamers Bright Deaconess. 





COMPANY SALES SEMINARS 

The sales seminars of the indemnity 
companies in the Royal-Liverpool Group 
now being held, the audience consisting 
of insurance agents, the speakers repre- 
sentatives of the executive, production 
and underwriting divisions of the head 
office, have proven a decided success and 
bring up the question as to why this idea 
has not been more generally used. When 
almost seventy agents in Long Island 
suburban towns will leave their offices 
to sit all day hearing about technical 
and sales information it is a demonstra- 
tion that such information is wanted and 
that it is felt the time is well spent. 

In this connection it has puzzled many 
head office executives as to why the 
agency organizations of the country, such 
as the National Association of Insurance 
Agents, do not devote more time at their 
sessions to salesmanship. In recent years 
the National Association has held short 
sessions of this kind, but they have as a 
rule been overshadowed by. other events 
at these conventions. One reason for 
the mild interest displayed is the fact 
that it has been difficult to get outstand- 
ing executives to appear at the main 
conventions while at the 
these executives have not appeared. The 
average fire insurance top executive does 
not care for. making speeches and his 


sales sessions 


attitude, when asked to make a talking 
trip, is akin to that of the man visiting a 
dental office. 

Furthermore, when such executives do 
appear it is rare that they go outside 
of their scheduled address—carefully pre- 
pared in advance. There is not much— 
hardly any—question and answer routine. 
A case to the point was the appearance 
at the Grand Rapids convention last year 
of the National Association of Insurance 
Agents of Hendon Chubb, president of 
the Federal Insurance Co. Mr. Chubb 
was asked if he would answer questions 
at the conclusion of his talk and he inti- 
mated that he would; and yet when he 
finished there was not a single question 
put to him. This was astounding in view 
of the fact that there is no more distin- 
guished or learned figure in the world 
of marine and inland marine insurance 
than is Mr. Chubb; nor one who has had 
a broader experience, which included his 
Washington war-time tie-up with marine 
insurance. When Mr. Chubb appeared 
in Grand Rapids it was during the time 
the international yacht races were held. 
Mr. Chubb is a member of the New 
York Yacht Club. A logical question to 
have asked him was a query about the 
insurance on these yachts. Whatever 
the curiosity in the minds of those pres- 
ent in Grand Rapids he was not asked 
to gratify it. 

In the opinion of The Eastern Under- 
writer the National Association of Insur- 
ance Agents can greatly strengthen its 
conventions if it puts on its programs 
some technical men from company head 
offices who will answer questions. It is 
not necessary to have a top executive. 
Chiefs of the automobile or special risks 
divisions would do for a starter. Few 
people in the production ranks are well 
posted about either of these branches. 
Agents know enough about them to get 
by, but most of them are by no means 
experts on these subjects. 

New men are constantly entering the 
ranks of insurance agents or insurance 
offices writing general lines, and it is 
largely a question of sink or swim with 
them. When one thinks of the magni- 
tude of the insurance business, its many 
technical aspects, its wide range of cov- 
erages, the wonder is that more of these 
newcomers do not fall by the way. Pick- 
ing up business knowledge by the trial 
or error method, by accident, by hunch, 
by association, by various contacts with 
competitors while soliciting the public is 








LESLIE McDOUALL 


Leslie McDouall, trust officer of the 
Fidelity Union Trust of Newark, hon- 
orary member of the Life Underwriters 
Associaticn of Northern New Jersey and 
well known in life insurance circles, is 
being prominently mentioned as a can- 
didate for the presidency of the New 
Jersey Bankers’ Association which holds 
its annual meeting at Atlantic City May 
22-25. 

* * « 

Edward E. Bruen, first mayor of East 

Orange, N. J., recently observed his fif- 


tieth anniversary of his start in East 
Orange real estate and politics. He is 
also one of the oldest fire insurance 


agents in that citv. He was head of the 
Township Committee in 1899 and, upon 
granting of the second class city char- 
ter after the referendum of that year, 
was clected the first mzyor. 

* * 


Laurence E. Falls, vice-president of the 
American of Newark, has returned to 
his desk at the home office after an ab- 
sence of several months due to an auto- 
mobile accident he suffered last October 
near Denver, Colo. After spending some 
time in a hospital in Colorado he went to 
Florida and now is in excellent health. 

* * * 


Charles F. Williams, president of the 
Western & Southern Life, has been in 
Fort Myers, Fla., where he represent- 
ed the City of Cincinnati at the fifth 
annual winter meeting of the William 
Howard Taft Memorial Highway Asso- 
ciation. 

* * * 

Carroll C. Day, general agent for the 
Pacific Mutual in Oklahoma City, has 
been named third vice-president of the 
Oklahoma City Chamber of Commerce. 

* * * 


Robert Salmon, personnel manager of 
the Canada Life, has been with that com- 
pany thirty-five years. 





not only tough on the solicitors, but may 
also be on the public. 

It is gratifying, therefore, to note that 
at the coming mid-year meeting of the 
National Association of Insurance Agents 
in Miami a number of pertinent ques- 
tions of real sales interest are up for 
discussion. These include Householders’ 
comprehensive form, development of in- 
land marine lines, development of acci- 
dent and health business. There cannot 
be too much of this sort of thing. 


P. K. Lutken, executive vice-presiden 
of the Lamar Life of Jackson, Miss 
reigned over the Jackson Mardi Gra; 


court as Kublai Khan. 
x * * 
Henry E. North, second vice-president 
Metropolitan Life, returned Monday 
from Nassau. : 





CHARLES E. CASE 


_Charles E. Case, assistant United 
States manager of the North British & 
Mercantile and vice-president of the 
other fire companies in this large group, 
has returned to his desk after being 
away: for several weeks on account of 
iliness. 
* * * 

Roger B. Hull, managing director, Na- 
tional Association of Life Underwriters, 
last week was elected commander of the 
Pelham, N. Y., post of the American Vet- 
erans’ Association, an organization of 


World War veterans crusading against | 


the pre-payment of the bonus. 
.*£ + 

Thomas Hilliard, founder of the Do- 
minion Life in 1889, and Mrs. Hilliard 
celebrated their sixty-ninth wedding an- 
niversary at Waterloo, Ontario, on March 
2. Mr. Hilliard was president and gen- 
eral manager of the company until six 
years ago. 

* * * 

Harry Phillips, Jr.. outstanding pro 
ducer of the Engelsman agency, Penn 
Mutual, New York, returned from Nas- 
sau last Friday after a short convales- 
cence following an operation. 

* * * 


Harry D. Adair, Metropolitan Adver- 
tising Agency, is making a cruise in the 
Caribbean on the Georgic. The Metro- 
politan agency handles several insurance 
accounts including the American Rei 
surance and the Atlantic Mutual Marine 


* * * 


J. Chambers Bristow, general agen! 
Home Life, Richmond, is one of tet 
alumni of the College of William ané 
Mary who are to be awarded medallions 
for service and loyalty to the college 4 
the final exercises in June. 

* * * 


JOHN A. STEVENSON BIRTHDAY 

Members of the John A. Stevensot 
agency, Penn Mutual, Philadelphia, pre 
sented to Mr. Stevenson as a birthday 
present a bound book which describet 
the writing of 204 applications for a tot@ 
of $1,691,449 during two days. 

Mr. Stevenson’s birthday was Marth 
1. He returned to Philadelphia recent 
after a brief vacation in Florida. 
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Death of a Good Companion 

One of the simplest mannered men in 
the insurance business, a sincere per- 
sonality who had an extraordinary re- 
vard for his fellow man, and at the same 
time was an insurance man who expertly 
knew every angle of his business duties, 
passed away a few days ago in the death 
of John A. Campbell, vice-president and 
secretary of companies in the Home Fire 
fleet. Tall and commanding in appear- 
ance, modest and natural in manner, he 
enjoyed the life of a cultured, muchly 


traveled bachelor. His home was in 
Greenwich Village where he lived with 
another bachelor, Lester Covert, who 


runs a decorator’s shop in the Greenwich 
Village section, and who does consider- 
able work for Wanamaker’s store. 

Mr. Campbell’s tastes were revealed in 
his large library, with book shelves load- 
ed with his favorite works of history 
and of fiction. Novelists of the Victo- 
rian era, especially the women writers 
who made such a deep impression upon 
that period, were among his favorites. 
When he traveled he frequently had 
with him a volume or two of Charlotte 
Bronte. 

For golf and cards he cared nothing, 
but he traveled a lot. At one time these 
journeys included frequent trips to Ber- 
muda. Then he started going to Ger- 
many which country appealed to him in 
many ways. Last long trip he took was 
to Mexico. 

Among the many saddened by news 
of his death were a large number of 
agents who at various times were enter- 
tained by him while in New York City. 
He was called “the perfect host,” deriv- 
ing that title from the fact that he had 
an instinct for knowing what most 
pleased his guests and seeing that they 
were not disappointed. When he or- 
dered a dinner he knew in advance what 
his companion liked best on the menu; 
when he took him to a theatre the eve- 
ning was never a bore. He knew the 
restaurants of New York, and_ liked 
Longchamps best. 

Mr. Campbell knew as much about the 
theatre as most any layman. Next to 
reading it was his favorite recreation and 
when he liked a show he kept going to 
it, especially if it were a musical. The 
best of all the Ziegfeld Follies was the 
one in which Will Rogers, Gallagher and 
Shean and Gilda Gray performed. That 
Was the one containing the famous song, 
Oh, Mr. Gallagher; oh, Mr. Shean.” Mr. 
Campbell attended a dozen performances 
of that show; never alone. The next 
season he fell hard for “Rio Rita,” a 
ig musical outfit full of Spanish tunes 
and dancing. He saw “Rio Rita” twenty 
times, and regretted when it left town. 
His companions at the Home describe 
'm as a loveable character, and one 
‘ery fond of children. He frequently 
ought the latter toys. 

It was cancer which was directly re- 
‘ponsible for Mr. Campbell’s death. He 
lid not know he had it until he was op- 
trated upon for another ailment. 

















The Connecticut Commissioner 


There is considerable interest in the 
insurance business to know whether 
Colonel Howard P. Dunham is to be re- 
appointed Insurance Commissioner of 
Connecticut. If Governor Wilbur L. 
Cross does not make the appointment by 
May 1 the legislature will make it. The 
Connecticut Senate has seventeen Re- 
publicans, sixteen Democrats and three 
Socialists. The Socialists are all from 
Bridgeport, elected as a result of a cam- 
paign by a newspaper there. The Assem- 
bly is overwhelmingly Republican. 

Colonel Dunham has been insurance 
commissioner of Connecticut for twelve 
years. One way to comprehend the 
standing of an insurance commissioner 
is to know what is the attitude of the 
insurance fraternity of his own state in 
its size-up of his administration of the 
office. The principal insurance interests 
in Connecticut are, of course, in Hart- 
ford, where thousands of people are em- 
ployed in insurance offices. The insur- 
ance men there are decidedly for Colonel 
Dunham and want to see him reappoint- 
ed. During the twelve years that Colonel 
Dunham has been in office he has been a 
faithful public servant and on _ several 
occasions has successfully withstood po- 
litical pressure when attempts were made 
to make him act contrary to his judg- 
ment as a public official. A courageous 
commissioner, he has not been afraid to 
take unpopular positions. In Washing- 
ton, too, he is highly regarded and has 
been called to Washington by the Re- 
construction Finance Corporation on a 
number of occasions. He is held in high 
esteem by Jesse Jones, head of the 
R.F.C. In the National Convention of 
Insurance Commissioners, Colonel Dun- 
ham has been an important figure. If he 
were not reappointed it would be a dis- 
tinct loss to the convention as well as 
to Connecticut. 

Before going into the Insurance De- 
partment Colonel Dunham was a lawyer 
in Hartford and at one time was in the 
legal division of the Actna Life. 

* * * 


Insurance Men Enjoy Fun at a New 
York Gridiron Dinner 


Many insurance men attended the an- 
nual dinner of the Inner Circle at the 
Waldorf-Astoria, New York City, on 
Saturday night. The Inner Circle dinner 
is that of the New York reporters cov- 
ering City Hall and other municipal 
places and the type of attendance and 
nature of the entertainment correspond 
with the more distinguished Gridiron 
Club dinner at Washington, D. C. The 
musical show was called “Merrily We 
Dole Along,” and, apparently, the report- 
ers have the same viewpoint on this and 
other administration topics as have most 
of the downtown New York exccutives, 
the fun largely being poked at the Santa 
Claus features of the administration and 
the football playing with the Constitu- 
tion. 

Among those attending the dinner were 
the leading judges and public men of 


the city, as well as some leaders in busi- 
ness. From Washington came Postmas- 
ter General Farley, F.H.A. Administrator 
James A. Moffatt; Henry Morgenthau, 
Jr., Secretary of the Treasury, and 
others. Among the insurance men whose 
names were on the dinner list are Paul 
L. Haid, Insurance Executives Associa- 
tion; James A. Beha and Major William 
P. Cavanaugh of the National Bureau of 
Casualty & Surety Underwriters; Alfred 
L. Aiken, vice-president, New York Life; 
Dr. Harry M. Archer, Aetna Life; Wen- 
dell P. Barker, an insurance lawyer who 
now is head of the State Mortgage Com- 
mission; John R. Barry and Albert N. 
Butler of Corroon & Reynolds; Abra- 
ham Kaplan and Sam Berger, insurance 
lawyers; Joseph F. Blume, insurance 
broker; Allen E. Clough, New York 
Board of Fire Underwriters; Richard J. 
Conheim of the Loyalty Group; First 
Deputy Thomas J. Cullen, Insurance De- 
partment; James T. Dargan, Jr., Dargan 
& Co., adjusters; Herbert E. Maxson, 
America Fore; Bennett Ellison and 
James J. Hoey of Hoey & Ellison; Sam- 
uel R. Feller of Cabell, Ignatius, Lown 
& Blinken; Max J. Hancel, Continental 
American; Charles D. Hilles, Employers 
Liability; Edward J. Kelly and Mitchell 
May, Jr., brokers; John F. Curry, insur- 
ance agent; Jesse S. Phillips, Great 
American; William A. Riordan, Automo- 
bile of Hartford; Richard Van Vranken 
of the Home; Frank Wozencraft, former 
counsel Southland Life; Gustave A. 
Blumenreiter, broker, and George Mos- 
zowski, American International Under- 
writers. 

Also present were Supreme Court Judge 
Albert Conway, former New York Insur- 
ance Superintendent; Richard W. Law- 
rence, a director of Hanover Fire, and 
John J. Duffy, a director of the New 
York Fire. 

x * * 


The Late H. C. McEldowney 

The late Henry Clay McEldowney, 
president of the Union Trust Co., Pitts- 
burgh, who died on March 9, was one 
of the leading directors of the National 
Union Fire. He was regarded as one 
of the principal lieutenants of Andrew 
W. Mellon in management of the vast 
Mellon interests. He was a director in 
numerous railroad and other corpora- 


tions, and had been president of the 
Union Trust since 1900. 
* * * 


Prescott Lecky’s New Psychology 

Prescott Lecky, formerly of the staff 
of The Eastern Underwriter and now an 
instructor in the Department of Psych- 
ology of Columbia University, has de- 
veloped a new theory of psychology after 
seven years of study and research which 
is expected to revolutionize thinking in 
the biological and social sciences. 

Based upon the scientific attitude that 
characterizes the work of Einstein, 
Planck and Heisenberg, the new system, 
it was explained, breaks with the mech- 
anistic conception of man and adopts 
the nonmechanistic philosophy developed 
by the new physics in the study of the 
atom. The new school rejects the dogma 
that man is a machine, insisting that he 
must be conceived as a unified living 
system whose behavior expresses a pur- 
pose to maintain its unity. This is called 
“the theory of a self-consistency.” 

Mr. Lecky explained that the new the- 
ory overthrows the old concepts of be- 
haviorism and psychoanalysis and sets up 
for the first time a concept of the struc- 
ture of the mind as a unified organiza- 
tion rather than as a plurality of habits 


and instincts. 
* * 


What J. W. Dawson Stearns, News- 
paper Veteran, Is Doing 
From Thomas B. Donaldson of the 
Eagle of Newark, and former commis- 
sioner of Pennsylvania, I have. received 
an antique visiting card of J. W. Daw- 
son Stearns, associate editor of the old 
Marine Journal of New York from 1892 
to 1900, with a comment or two about 
this newspaper man who at one time 
knew :so many people in the marine in- 


surance and shipping districts. Stearns 
was at one time with the Commercial 
Advertiser and some other newspapers. 

“Some of your friends may ask what 
became of Stearns,” commented Mr. 
Donaldson. “He went to Canada about 
1917 and is now editor of a weekly news- 
paper published at Annapolis Royal, 
Nova Scotia, called The Spectator. An- 
napolis Royal is just about the finest sea- 
port in Western Nova Scotia, a region 
of fine apples, marvelous fishing, ship 
building and farming, too. The town is 
ancient. It was founded in 1604 and be- 
came capital of the Province for a time. 
Unless my history is incorrect it is the 
‘oldest settled town in North America,’ 
a place full of those traditions which an 
old newspaper man loves and a good 
place for him to spend his hallowed years. 
Stearns is happy in the community, gets 
out a readable sheet, and his editorial 
office and printing shop are in St. An- 
thony Street, which is probably the old- 
est street in North America.” 

.* 2 @ 


Where Do Foreign Insurance Com- 
panies Doing Business in the Saar 
Stand After the Plebiscite? 

At the end of 1934 not less than 141 
insurance companies were admitted for 
business in the Saarland of which 114 
were German, forty-nine French, six 
Swiss, one British and one Austrian. 
They stood under the supervision of the 
supervisory office for private insurance 

with its seat in Saarlouis. 

Since the territory in question now 
becomes part of the Reich they will come 
under the supervision of the office in 
(RAA) Reichsaufsichtsamt for 
private insurance. This supervision be- 
gan March 1. 

La Semaine advises that all French 
companies file in Berlin all data to deter- 
mine their assets and liabilities so that 
the deposit and other liabilites may be 
determined because the excess over such 
deposit requirement must be placed with- 
in one year with the Bank of Interna- 
tional Settlements in Basle. 

All these states have already made 
agreements with the Reich on this point 
and it seems these agreements are mak- 
ing a difference between business to be 
run off and newly written business. Only 
one British company, the Guardian of 
London, remains in the Saar at the pres- 
ent time. 


3erlin 


*. #« 


Fabricated Houses 

Fabricated houses are getting a lot of 
publicity. The New York Times on Sun- 
day had these buildings as the main story 
on the front page of the real estate sec- 
tion, illustrated by two of the structures. 
While the fabricated house is still in its 
infancy no one knows when they will 
start being built on a large scale. Nat- 
urally, they have come under considera- 
tion of the scientific and engineering side 
of the fire insurance business. The two 
features most interesting to insurance 
engineers are the chimneys and the heat- 


ing insulation. 
* * 


Shirley E. Moisant’s Latest 


Shirley E. Moisant, an insurance agent 
in Kankakee, Ill., is a man with many 
different sides to his personality. He 
is one of the owners in a daily paper in 
Kankakee; he is publisher of an insur- 
ance paper which prints more personal 
items than any trade paper in the coun- 
try; he is a writer with such a phenome- 
nal memory that he can sit down to a 
typewriter any time and dash off columns 
of incidents revolving around some stage 
of his career; he keeps open house, al- 
ways giving the glad hand to visitors and 
they come into his Kankakee office by 
droves; he attends many insurance con- 
ventions and now he is running for of- 
fice for the post of assistant supervisor, 
Democratic ticket. In his campaign cards 
he uses a simple line of endorsement: 
“Lifelong resident of Kankakee.” 





Page 20 





March 15, 19% 





—__ 











FIRE INSURANC 











Globe & Rutgers Will 
Support Agency System 


STATEMENT BY F. A. HUBBARD 





Edward Brown & Sons, John K. Morri- 
son, Floyd West & Co. and G. T. Wil- 


son Get Important Appointments 





Substantially all adjusted claims out- 
standing against the Globe & Rutgers 
have been paid and the company has re- 
sumed the writing of business in all states 
where licenses have been issued, and li- 
censes are being rapidly obtained in oth- 
er states. 

“The company will be operated along 
agency lines in full support of the rec- 
ognized principles of the American agen- 
cy system. The personnel in charge of 
underwriting is agency minded,” said 
President Hubbard this week. 

The assets of the company as of De- 
cember 31, 1934, are $23,950,414, with a 
surplus to policyholders of $5,282,111. 
The company will operate from the New 
York office direct, except on the Pacific 
Coast where it will be represented by 
Edward Brown & Sons; in Iowa, Kan- 
sas, South Dakota and Nebraska, where 
it will operate through the general agen- 
cy of John K. Morrison; Texas will be 
under the supervision of Floyd West & 
Co., general agency; Florida will be un- 
der the supervision of the general agen- 
cy of George T. Wilson. 


A Quote From Superintendent 
Van Schaick 


In the January 21 issue of the New 
York Journal of Commerce George S. 
Van Schaick, Superintendent of Insur- 
ance, made these comments about the 
rehabilitation of the Globe & Rutgers: 

“This proceeding was the first of its 
kind ever to terminate with a closed fire 
insurance company reopening its doors 
for the resumption of business. 

“If liquidation had ensued the third 
largest fire insurance company in the 
United States operating since 1899 with 
a nation-wide chain of agencies would 
have been destroyed. The unsettled state 
of the insurance community at that time 
would have been further intensified and 
liquidation might have led to further dis- 
order and perhaps financial distress. A 
considerable period of time would have 
been required for liquidation and pay- 
ment of claims to creditors. 

“Obviously many details had to be 
worked out and this required consider- 
able time. Assured of the company’s 
financial stability, that the new reorgani- 
zation plan was the fairest and most 
equitable that could be devised and that 
the company’s management, under writ- 
ing and investment practices would be 
satisfactory, the Insurance Department 
supported a motion for an order by the 
court authorizing the promulgation of the 
plan agreed upon between the company 
and the Superintendent of Insurance. 

“Insurance men evervwhere have been 
particularly interested in this rehabilita- 
tion. When one considers that the cred- 
itors of the Globe & Rutgers Fire In- 
surance Co. would not have been paid for 
years in case of liquidation, it may be 
realized what was meant to the public 
by saving this unit and providing for the 
prompt pavment of creditors. 

“When the final order of the Sunreme 
Court was signed authorizing the Super- 
intendent of Insurance to restore the 
company to its stockholders the com- 
pany was in possession of capital funds 
of $6,000,000, directed bv insurance ex- 
ecutives of high standing and in a posi- 
tion to assume an honored place among 
the great fire companies doing business 
in the State of New York and else- 
where.” 


J. W. Russell President 
Of New York Exchange 


PERRIN ON EXCESS BROKERAGE 





Retiring President Asks Observance of 
Rule; Hess Comments on Numer- 
ous Rate Reductions 


Joseph W. Russell, New York resident 
vice-president of the Aetna (Fire), was 
elected president of the New York Fire 
Insurance Exchange at the annual meet- 
ing on Wednesday, succeeding Sydney 
T. Perrin, head of W. L. Perrin & Son, 
who has served with distinction for two 
terms as head of the Exchange. Wilbur 
R. Crane, metropolitan manager for the 
Crum & Forster companies, was elected 
vice-president and Harold M. Hess re- 
elected secretary-treasurer. Mr. Perrin 
and Mr. Hess submitted reports in which 
they drew attention to important matters 
of current interest. The former made a 
plea for uniform observance of the uni- 
form brokerage rule, citing the too fre- 
quent payment of excess brokerage, 
while Mr. Hess took occasion to point 
out that continued reductions in fire 
rates may not be altogether wise in the 
long run. 

New members of the 
mittee were elected as follows : Wilfred 
Kurth, Home of New York; G. F. Kern, 
Fuller & Kern; N. S. Sahenadoe. Pacific 
Fire, and Mr. Perrin. Members of the 
arbitration committee elected were S. T. 
Skirrow, Great American; J. W. Kavan- 
agh, Fowler & Kavanagh, Inc., and Clar- 
ence McDaniel, McDaniel, Cloud & 
Maeser. Members of the rates, rules 
and forms committee elected were G. E. 
O’Hara, Niagara Fire: W. A. Riordan, 
Automobile, and J. E. Peace, Willard S. 
3rown & Co., Ine. 





executive com- 


Perrin on Excess Brokerage 


In presenting his Mr. Perrin 


said in part: 


report 


“The opportunity must not pass with- 
cut again bringing to the attention of 
members and companies the fact, not to 
be ignored, that we have made little, if 
any, progress toward the solution of our 
one great major problem. I refer to the 
payment of excess brokerage bv certain 
members. That this is done by some 
companies and some agents is common 
knowledge. The obtaining of business 
by that method is in shameless violation 
of the solemn pledge not to do so, signed 
by all members. It is hardly conceivable 
that such a practice is not deliberate. It 
is not only dishonorable as a violation 
of the Exchanve agreement. but as a 
direct infraction of basic principles of 
moral law. 

“No nation 
rises above 
cepts. 
tions 


and no organization ever 
moral or spiritual con- 
This fact or truth applies to na- 
and individuals alike. This Ex- 


its 


change and its members are not immune 
T 
When we allow ourselves to be governed 

















ANNUAL STATEMENT | 


American Home 
Fire Assurance Company 


OF NEW YORK 


J. S. FRELINGHUYSEN 
President 


DECEMBER 31, 1934 


ASSETS 

*Bonds and Stocks...... $1,857,923.41 
Cash mt Banks. xn... cis 58,632.48 

First Mortgage Loans 
on Real Estate...... 484,380.00 
OD a re ree 30,000.00 

Agents Balances (not 
over 90 days)........ 137,808.90 

Interest Accrued and 
Cer thems ........ 40,823.08 
Total Assets ...... $2,609,567.87 





Insurance Department, 
quotations. On basis of 





required by law. 


SURPLUS TO POLICY-HOLDERS — $2,006,883.43 


* Bonds carried on an amortized basis as prescribed by the New York State 
Stocks are carried at December 3lst, 
December 31st, 
and stocks owned, this Company’s total admitted assets would be increased 
to $2,616,278.11 and the surplus to $1,013,593.67. 


Securities carried at $249,359.00 in the above 


LIABILITIES 


Reserve for Unadjusted 


ere ee ere $ 89,336.00 
Reserve for Unearned 
PREMUMINS oii cccaseds 459,156.73 
Reserve for Taxes and 
CHher Tem. ...06scccs 54,191.71 
ee a) 1,000,000.00 
DOE TIONS iicc esc cwac 1,006,883.43 
Total Liabilities . .. .$2,609,567.87 


1934 market 
1934 market quotations for bonds 


Statement are deposited as 

















by a greed for gain improperly acquired 
in the manner referred to, we irrepara- 
bly damage ourselves and the business. 
If some members shut their eyes to this 
and continue this dishonorable practice, 
honorable members of this body and so- 
ciety in general will see no difference be- 
tween the obtaining of business thus and 
forcibly taking property that belongs to 
another. 

“The immediate and the ultimate well- 
being of our business depends upon the 
observance of the uniform brokerage 
rule. Present conditions make it impera- 
tive that we highly resolve with the fuli 
force of our moral being to rid our local 
business of this octopus that is draining 
the business life blood of the honest and 
honorable members of this valuable or- 
ganization.” 

Hess Warns Against Undue Rate 

Reductions 

In presenting his annual report to the 
members of the Exchange, Manager Har- 
old M. Hess said that 1934 was marked 
by the continued favorable loss ratio, the 
rapid fall of the average rate, the con- 

(Continued on Page 32) 























Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 















J. A. Kersey, General Agent 


United States Fire Branch: 80 John Street, New York 





GeorGe Z. Day, Ass't. General Agent 











PREMIUM RESERVE 
OTHER LIABILITIES 
CONTINGENCY RESERVE 
SURPLUS 

*TOTAL ASSETS 





U. §.—Statement June 30, 1934 


*New York Insurance Department Valuation Basis 





$1,683,068.99 
692,497.34 
122,193.74 
10,538,775.45 
13,036,535.52 








ens Fs a 
Commissioners Meet 


In Seattle July 9-11 


The National Convention of Insur- | 
ance Commissioners will hold its 1935| 
annual meeting at the Olympic Hotel | 
in Seattle, Wash., on July 9, 10 and| 
11. Arrangements have been made 
fora spe cial train from Chicago which | 
will arrive in Seattle on Sunday, July | 

It is expected that the Governor | 
of Washington and chief justice of | 
the State Supreme Court and also the | 
mayor of Seattle will be present to 
participate in the convention proceed- 
ings. Secretary Jess G. Read of the 
National Convention, who is also In- 
surance Commissioner of Oklahoma, 
this week said that the meeting was 
scheduled for July instead of June to 
permit insurance attorneys to attend 
the commissioners’ meeting and also 
the annual meeting of the American 
Bar Association in Los Angeles the 
week beginning July 16. 














| — aaemeieain 


ILLINOIS CODE HEARINGS 

Director of Insurance Ernest Palmer 
of Illinois announces that hearings on 
the proposed insurance code now before 
the state legislature have been scheduled 
as follows: insurance committee of the 
Senate, two o’clock Wednesday after- 
noon, March 20, and at the same hour 
Wednesday, March 27: house committee 
of the whole, special order of bus'- 
ness, ten o’clock, Wednesday morning, 
March 27. 


bate HEADS RAIN ASS'N 

_S. Vanderbilt of the Hartford Fire 
was jets president of the Rain Insur- 
ance Association at the annual meeting 
Wednesday. He succeeds John P. Hol- 
lerith. Other officers are vice-president, 
Arnold Grasse, Home; secretary, Waltef 
Rhyon, North British & Mercantile, and 
assistant secretary, Albert Leifflen, 
Home. 
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Home Advances Seven Officers 


Seven executive promotions were an- 
nounced by the Home of New York this 
week. These advancements to posts of 
high responsibility are made in recogni- 
tion of outstanding ability and_ loyal 
service to the companies in the Home 
group. Walter F. Beyer and Ivan Escott 
are advanced to the a of vice-pres- 
ident and secretary. Ashby E. Hill and 
Leonard Peterson are now secretaries. 
Mortimer E. Sprague, Arnold Grasse and 
Williard R. Van Nostrand are appointed 
assistant secretaries of the Home. 

Mr. Beyer has been connected with the 





WALTER F. BEYER 

Home since November 1, 1919, having 
served with the St. Paul Fire & Marine 
for seven years previously. In 1928 he 
was made assistant secretary and 1931 
secretary of the Home in charge of the 
automobile department. He is recog- 
nized as one of the most able automo- 
bile underwriters in the country. Mr. 
Beyer is a graduate of the University 
of Minnesota and saw service in the 
World War as captain of infantry in the 
\merican Expeditionary Forces. 

Ivan Escott started his 
career as an inspector for the Indiana 
Inspection Bureau and went with the 
Home in August, 1913, as a special agent 
in Indiana. In 1920 he was made assist- 
ant general inspector and in 1924 general 
inspector of the company. W hen the 
brokerage, improved risks and inspection 
departments were combined to form the 
service departments, Mr. Escott was 
made general manager. In March, 193, 
he was made assistant secretary. He is 


insurance 





MORTIMER E. SPRAGUE 


an authority on inspections and under- 
writing hazards. 


Career of A. E. Hill 


Mr. Hill, who is in charge of the 
Southern division of the company, is a 
product of the South and was first con- 
nected with the old Phenix of Brooklyn. 
He was later special agent of the Phoe- 
nix of Hartford, which company he left 
in 1919 to become assistant manager of 
the Southern department of the Insur- 
ance Company of North America. In 
1925 he became manager of the Southern 





IVAN ESCOTT 





ASHBY ££. HILL 





WILLIARD R. VAN NOSTRAND 


department of the Travelers Fire, leaving 
that position to become secretary of the 
Southern Fire of New York, which in 
1930 became a member of the Home fleet. 
Mr. Hill is well qualified through knowl- 
and experience to assume the add- 
ed responsibilities of his new position. 

Leonard Peterson, a graduate of the 
Armour Institute of Technology, was 
first employed by the Michigan Inspec- 
tion Bureau. He joined the Home as a 
special agent in September, 1920. In 
1921 he was given charge of the Chicago 
office of the improved risk department 
and in February, 1927, was transferred 
to New York as assistant manager of 
the improved risk department. In 1930 
he was made division underwriter for 
the Western division. He was made as- 
sistant secretarv in Sentember, 1934. Dur- 
ing the World War Mr. Peterson served 
as a lieutenant in the field artillery, 
spending eight — overseas. 

Mortimer E. (Bud) Sprague, a gradu- 
ate of West Point and All-American 
tackle for two years on the Army foot- 
ball team, has been with the Home since 
May, 1930. His first position was as 
special agent in the service department. 
In May, 1932, he was advanced to assist- 
ant manager of that department and in 
1934 was given the additional duties of 
supervisor in the metropolitan depart- 
ment. 


edge 


Arnold Grasse, also a graduate of Ar- 
mour Institute of Technology, became 
associated with the Home in October, 


1919, as an inspector in the improved 
risks department. In 1921 he became a 
special agent in the Chicago office of the 








© Underwood & Underwood 


ARNOLD GRASSE 





company and later was transferred to 
the home office in New York as super- 
visor of the improved risks department. 
In October, 1930, he was made manager 
of the service department. 

Williard R. Van Nostrand, 
of state taxes and contacts, became as- 
sociated with the Home when the New 
srunswick Fire became a member of the 
Home fleet in April, 1927. He was assist- 
ant secretary and assistant treasurer of 
the New Brunswick. 


in charge 





APPOINT THEURER AGENCY, INC. 


Yorkshire Indemnity and Yorkshire 
Metropolitan Agents for Casualty 
and Auto Fire and Theft 
The Yorkshire 
Yorkshire 


Indemnity and the 
Insurance Co, have appointed 
the Theurer Agency, Inc., 102 Maiden 
Lane, New York City, as metropolitan 
agents for all lines of casualty, burglary 
and automobile fire and theft risks, un- 
der the supervision of D. A. Cochran 
Formerly of French & Cochran, Inc., M1 
Cochran is a well known figure in the 
insurance field and in his new connection 
is vice-president of the Theurer Agency. 
He is a graduate of Columbia University, 
Class of 1917, and formerly was con- 
nected with the National Surety and the 
Union Indemnity. 

The Theurer Agency is under the cap- 
able direction of J. Beier Theurer and 
was established in 1933 as an inland ma- 
rine office, but has now expanded to 
include fire, automobile and casualty 
lines, representing several leading com- 
panies. Mr. Theurer has had many years’ 
experience in the inland marine field. 





Brooklyn Premiums Gained 
4% in Last Half of 1934 


Fire insurance premiums in Brooklyn 
on classes on which assessments ars 
made for support of the Fire Patro! to- 
taled $4,800,381 for the last half of 193, 
as compared with $4,007,535 for the same 


six months of 1933. For the entire year 
the 1934 Brooklyn premiums amounted 
to $9,281,630 whereas in 1933 the total 


was $9,253,828. By 
Home of New 


company groups the 
York group led in the 


last six months of 1934 with $474,040 
The America Fore group was second 
with $338,154, the Loyalty Group third 
with $312,823 and the Royal-Liverpool 


groups fourth with $302,638. 
individual companies the 


Among the 
Home led with 


premiums of $192,870 with the Great 
American second with $177,424. The 
Firemen’s of Newark was third with 
$117,370 and the Aetna (Fire) fourth 





Skandinavia Submits An 
Excellent Statement 


The United States branch of the Skan 
dinavia of Copenhagen, which does a fire 
reinsurance business here under the man- 
agement of Sumner Ballard, shows 
of $2,257,871 in its financial statement for 
1934. The company has a statutory de 
posit of $200,000 and a net surplus of 
$676,299, or a policyholders’ surplus of 
$876,299. The reserve for unearned 
miums totals $1,116,633 and that for loss 

es $209,938. Among the assets are United 
ates Government bonds valued at $978 
5 5 and cash amounting to $222,033. Both 
surplus and assets would have been in 
creased if bonds had been carried at n va 
ket quotations instead of being valued in 
accordance with the formula of re N 
York State Insurance Department 


assets 


Stz 
5 


H. B. BUNNELL DEAD 

Henry B. Bunnell, treasurer of Coan 
& Bunnell of New Haven and prominent 
in Connecticut insurance circles, hanged 
himself Wednesday at the home of his 
brother in Waterbury, Conn. He had 
been suffering from a nervous break 
down. Surviving are his widow, one son, 
three brothers and one sister. 


MACNABB EN ROUTE TO COAST 


Hugh Macnabb, fire manager of the 
Eagle, Star & British Dominions, is on 
his way to the Pacific Coast 
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NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


“The success of any endeavor in 
business life is dependent upon the 
complete cooperation of everyone 
with his associates * * *” 

—wW. J. O’Mally 


A 
Good 
Agency 
Company 




















Palmer Summarizes Provisions In 
New Insurance Code for Illinois 


Now Before State Legislature and Will Be Considered in Two 
or Three Weeks; Hailed as Forward Step 
in State Regulation 


The Illinois legislature is now giving 
consideration to the new insurance code 
which was introduced last week in the 
House by Representative George Fitz- 
gerald of Chicago and in the Senate by 
Senator Louis O. Williams of Clinton, 
both of whom have served for the past 
two years on the Illinois Insurance Code 
Commission appointed by Governor 
Henry Horner. The other members of 
the commission are Senator James J. 
Barbour, Evanston; Representative G. 
J. Johnson, Paxton, and Representative 
Benjamin Adamowski, Chicago. The 
code, which is a complete revision of the 
insurance laws of Illinois, was unani- 
mously offered to the legislature by the 
code commission. 

The principal subjects covered in the 
new code are summarized by Insurance 
Director Ernest Palmer as follows: 


Investment Law 

1. Admitted assets are defined and 
the investment law enacted two years 
ago applying to life insurance companies 
is also made applicable to all kinds of 
insurance companies. This investment 
law has been recognized for two years 
as a model of its kind in the United 
States and prevents officers and directors 
of insurance companies from investing 
the trust funds of policyholders in their 
private enterprises and compels diver- 
sification of investment in mortgages and 
sound bonds. It permits investment in 
unlimited amounts in securities guaran- 
teed by the Federal Government, the gov- 
ernment of the State of Illinois and mu- 
nicipals where the municipality has not 
been in default for two years previous 
to the investment. 

2. It defines what constitutes being in 
the insurance business or acting. as an 
insurance broker, agent or solicitor, and 
will give the department power to put 
out of business “fly-by-night” concerns 
now harbored in our state. 

3. Standard provisions are required 
for all kinds of insurance, including ma- 
rine, and up-to-date fire insurance poli- 
cies, but more particularly for the bene- 
fit of the average citizen standard pro- 
visions are required in industrial insur- 
ance and accident and health—something 
entirely new in this country. Policies 
to be issued by mutual benefit associa- 
tions and burial associations are set out 
verbatim, and should offer real protec- 
tion to people who buy this sort of in- 
surance. Required provisions are also 
specified for life and annuity contracts 
in order that the policyholder may have 
the opportunity to know just what he 
is purchasing. 

4. Life insurance companies are re- 
stricted to the life insurance and acci- 
dent and health insurance business only, 
and they are forbidden to engage in the 
more hazardous lines of workmen’s com- 
pensation and liability, in which lines 
two companies have been writing and 
mingling their life insurance funds and 
reserves. 

Examination Powers 

5. It gives the department power to 
examine companies, officers and direc- 
tors, the latter under oath, and requires 
the production of all essential informa- 
tion in order that the department may be 
able to tell whether a company is solvent 
and properly managed. 

Reserve requirements have been 
strengthened in all lines of insurance 
and in addition the requirements which 
must be met when organizing companies 





have likewise been strengthened, par- 
ticularly with restrictions on the expense 
of organization. 

7. Important sections have been add- 
ed which should give the department 
control over unlicensed companies and 
agents, many of which have been oper- 
ating in this state to the great detriment 
of our people. 

8. Dividends are not permitted to be 
paid to stockholders except on profits 
actually realized and not on _ paper 
profits. 

9. The business of insurance in all its 
different branches has been very defi- 
nitely classified, but provision has been 
made for the organization and operation 
of every possible legitimate form of in- 
surance company, as well as for the writ- 
ing of every conceivable kind of insur- 
ance under reasonable and proper re- 
quirements, including fraternal, stock, 
mutual, Lloyd’s, interinsurance  ex- 
changes, mutual benefit associations, 
burial societies, county and _ district 
township mutuals. Practically no changes 
were found necessary in the present law 
governing 1arm mutuals, the great ma- 
jority of which have been properly or- 
ganized and conducted for many years. 


Misrepresentations and Fraud 


10. Very definite provisions have been 
set out covering the question of mis- 
representations and fraud on the part of 
companies and agents and regulating the 
activities of so called “insurance coun- 
selors.” 

11. Model and workable conditions 
enabling the rehabilitation, conservation 
and cansolidation of companies are pro- 
vided. These provisions should enable 
the department in the proper cases to 
conserve the funds of policyholders with- 
out the necessity of expensive receiver- 
ships in the majority of cases. 

12. Requirement for the qualification 
and license of public adjusters. 


Bill Completely Indexed 


The bill has been completely indexed 
so that anyone at a glance may see what 
it contains and the relation of one article 
and section to another. Lawyers par- 
ticularly will be interested in the ar- 
rangement of the code into parts, ar- 
ticles and sections, the section numbers 
running concurrently from the beginning 
to the end, thus making for simplicity 
and ease of amendment should that be 
found necessary in later years. 

Preliminary drafts of the code were 
distributed to every memper of the leg- 
islature and to other interested parties 
three or four months ago, and in all 
about 2,000 copies have been distributed 
in this state and in every state of the 
union. Parts of the preliminary draft 
have already been introduced in fifteen 
or twenty legislatures of other states and 
a large part of the Illinois code has been 
adopted already by Indiana in its code, 
which passed the Senate of Indiana last 
week without a dissenting vote and with 
only six dissenting votes in the House. 

The code as now introduced is the 
result of this intensive study over a pe- 
riod of two years on the part of the 
department experts and the code com- 
mission, and while it is not materially 
different from the preliminary draft 
originally promulgated, it contains many 
minor changes and refinements which 
made for clarity of expression and some 
of which were purely technical actuarial 
questions were ironed out in discussion 
with experts from all branches of the 
business in all parts of the country. 

The bill will be considered by the com- 
mittee of the whole in the. House in 
about three or four weeks, where again 








ERNEST PALMER 


opportunity will be given anyone to offer 
suggestions for amendment if they be 
found necessary. In view of the great 
attention which has been given and the 
cooperation which the department and 
the commission has had, it is doubtful 
if any material amendments will be nec- 
essary. 


Opportunities for Changes to Be Offered 


In the Senate the bill has been re- 
ferred to the committee on insurance 
and hearings will likewise be held there 
within the next month. 

The department and the code commis- 
sion are gratified at the reception which 
the bill has alreadv had and the popular 7 
support which has already made itself 
manifest, although unsolicited, from the 
rank and file of the people of this state 
who are so vitally interested in having 
insurance policy contracts which are fair 
and in having them in sound companies 
properly and honestly managed with safe 
investments supporting the reserves re- | 
quired by law for the protection of the 
policyholders. 

The new code when enacted should go 
a long way toward placing the State of 
Illinois in the front rank of great insur- 
ance states, and in the development oi 
sound Illinois companies which will be 
of service to the people of this country. 
Equally as important are the provi | 
in the code which will prevent within 
the borders of this state the operation | 
of unauthorized and unsafe insurance or- 7 
ganizations which under the present | 
laws have been able to prey upon the 
people. 

The principal duty of the state is to 
protect the policyholder who is not an 
expert insurance man and this code if | 
properly administered will accomplish 
the prime objectives which Governor 
Henry Horner set as a goal two yeafs 
ago when the new separate and distinct | 
Insurance WUepartment was created, | 
namely, (1) to see to it that Illinois com- | 
panies were sound and honestly man- | 
aged, and that no company of another | 
state or country be permitted to do busi- 
ness here unless it met the same re- 
quirements; (2) the policy contracts 
should be fair to the policyholder and 
give him what he pays for in that con- 
tract; and (3) to permit no one to act 
as agent, broker or solicitor unless he is 
competent and well qualified to fairly [ be 
represent the terms and conditions of 
the insurance which he sells or seeks t0 
sell to the people of this state. 
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47% PASS AGENTS’ TEST 
Twenty out of a total of forty- -two 
candidates for insurance agents’ certifi- 
cates of authority passed the New York 
Insurance Department qualification ex 
amination conducted recently in New 
York City. 
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FINANCIAL STATEMENT 
DECEMBER 31, 1934 


$ 


American & Foreign Insurance Co. 


British & Foreign Marine Ins. Co., Ltd., U. S. Branch 


Capital Fire Ins. Co. of Calif. 
Eagle Indemnity Company 

Federal Union Insurance Company 
Globe Indemnity Company 


The Liverpool & London & Globe Insurance 
Company, Ltd., U. Ss. Branch 


The Newark Fire Insurance Company 
Queen Insurance Company of America 
Royal Indemnity Company 

Royal Insurance Co., Ltd., U. S. Branch 
Star Insurance Company of America 








CAPITAL 


$1,500,000 


400,000* 

600,000 
1,000,000 
1,000,000 
2,500,000 


400,000* 
2,000,000 
5,000,000 
2,500,000 

400,000* 
1,000,000 


Thames & Mersey Marine Ins. Co., Ltd., U. Ss. Branch 200,000* 


*Statutory Deposit—New York Insurance Law, Section 27 


tContingency Reserve—represen 
market quotations. 


Security 


Permanence 


Scope 


Service 


ASSETS 


$5,776,599 
2,738,754 
1,215,955 
7,120,006 
2,702,719 
32,668,069 


18,435,904 
9,093,371 
21,558,389 
24,969,409 
21,646,812 
5,023,000 
1,192,876 


LIABILITIES 
Less 
Contingency Reserve 


$1,336,955 
734,964 
144,226 
5,120,006 
736,769 
24,961,149 


10,360,038 
3,687,943 
8,642,885 

19,969,409 

10,559,907 
2,026,406 

333,933 





Loss Paying Record 


CONTINGENCY 


NET SURPLUS 
TO 


RESERVE POLICYHOLDERS 


$56,502 
none required 
none required 


none required 
19,175 
206,920 


31,710 
none required 
7,837 
none required 
14,923 
47,768 


none required 


$4,383,142 
2,003,790 
1,071,729 
2,000,000 
1,946,775 
7,500,000 


8,044,156 
5,405,428 
12,907,667 
5,000,000 
11,071,982 
2,948,826 
858,943 


ting difference between total values carried in assets for all bonds and stocks owned and total values based on December 31, 1934 


OYAL- LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 
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Four Are Advanced By 
The Rossia of America 


W. J. LANGLER VICE-PRESIDENT 








F. E. Amidon Becomes Treasurer of 
Hartford Company; S. H. Carpen 
and W. R. Falkin Secretaries 


Four promotions of executive officers 
were announced by the Rossia of Amer- 
ica at the annual meeting of stockhold- 
ers in Hartford last week. W. J. Lang- 
ler is advanced from secretary to vice- 
president; S. H. Carpen and W. R. Fal- 





W. J. LANGLER 


kin have been made secretaries and F. 
E. Amidon becomes treasurer. 

Mr. Langler was born near London, 
England, September 30, 1882. He was 
educated at Willesden Polytechnic, Lon- 
don, and at the age of 20 joined the 
London office of the Munich Reinsur- 
ance. This was in 1902, and his work 
until 1910 was in connection with their 
United States department, after which, 
until 1914. he handled direct fire busi- 
ness in the Far East, Africa, India, etc., 
for the office affiliates. 

He was transferred in 1914 to the 
United States department office at Hart- 
ford and handled Munich’s casualty busi- 
ness from 1915 to 1917 after the London 
office was closed by the war. The Mun- 
ich was taken over by the Alien Prop- 
erty Custodian in 1917, at which time 
Mr. Langler became associated with the 
comptroller’s department of the Travel- 
ers at Hartford. 

Mr. Langler came to New York City 
in 1918 to join the American Equitable 
Assurance and eventually became super- 
intendent of the marine, auto and fire 
treaty departments and, in 1924, 
ant secretary. He returned to Hartford 
July 1. 1924, to go with Rossia, being 
appointed assistant secretary of that 
company in 1925 and secretary in 1928. 

Mr. Amidon was with the Hartford 
Fire from 1912 to 1923 and joined the 
Rossia in the latter year. He was made 
assistant secretary in 1928 and assistant 
treasurer in 1934. 

Mr. Carpen started his insurance ca- 
reer with the Hartford Fire, serving more 
than three years in the underwriting de- 
partment. He joined the Rossia in 1917 
in the marine department and was elect- 
ed qos secretary in 1929. 

Mr. Falkin started with the Rossia in 
1904 and was elected assistant secretary 


in 1928. 


assist- 





WILLIAM J. RYAN DEAD 

William J. Ryan of the Philadelphia 
office of Platt, Yungman & Co., died at 
his home in Philadelphia recently. He 
was over 70 years of age and had been 
in insurance more than fifty years. He 
served with the Sun and the Hamburg- 
sremen and also had charge of the 
agency department of the office of Wil- 
liam Arrott years ago. 











SUBSTANTIAL 
past performance 
progressive management 
and demonstrated 
service are factors 
which commend the 
NORWICH UNION 


to successful agents 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, Manager 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Board 
H. L. CALLANAN, President and General Manager 


In NORWICH UNION there is strength 


aor) 


COMPANIES 








Pearl Shows Excellent 
Statement for 1934 


LARGE INCREASE IN ASSETs 
Now Total Over $10,000,000; — 
Ratio, on Written Basis, Under 43%, 


Premium Reserve Higher 








The United States branch of the Pearl 
Assurance Co., Ltd., of Londen has jg. 
sued its annual statement for 1934, re. 
vealing the marked progress made by this 
company last year, Admitted assets noy 
total $10,024,144, a gain of more thay 
$2,300,000 during 1934. In addition to th 
statutory deposit of $400,000—increased 
from $200,000 to allow the company to 
write inland marine insurance—there js 
a net surplus of $2,409,010, a gain 9j 
$161,192. The total surplus to policy. 
holders amounts to $2,809,010 

Last year again the underwriting ex- 
perience of the Pearl was most satis 
factory. Incurred losses were 30.05% oj 
the written premiums and 46.30% of the 
carned premiums. The 1934 expense ra- 
tio attracts attention, this being, on a 
written basis, only 42'86% 

A high proportion of the assets are 
liquid or quick assets, these constituting 
88.54% of the total. All stocks held by 
the United States trustee are of the pre- 
ferred or guaranteed class. Of the as- 
sets more than $7,000,000 consist of bonds 
and preferred and guaranteed stocks and 
the company has cash holdings of $1, 
517,919. 3onds and stocks are valued 


a 


rae 





in accordance with requirements of New 
York State Insurance Department. lf 
all bonds and stocks were valued at De- 
cember 31, 1934, market quotations, the 
assets and surplus would have been in- 
creased $312,205. Securities carried at 
$557,067 in the statement are deposited 
as required by law. 

The unearned premium reserve totals 
$5,973,003, an increase of more than $2, 
000,000 during 1934. The reserve for 
losses stands at $828,669 or about $300,- 
000 higher than a year ago. Net premi- 
um income last year was $5,841,067, a 
gain of $1,254,135. 

Associated with the Pearl Assurance 
are the Eureka-Security and the Mon- 
arch Fire, the three companies constitut- 
ing the Pearl-American group. 


Inland Marine 


(Continued from Page 1) 








Millers National ........ 134,114 22,550 
SS SS eae 105,741 23,7 767 
PN ponenesnsudescee 75,756 25,524 
I carisclscocnaca'tw mits big Kanes 355,888 144,092 
National Liberty ......... 97,607 69,725 
National Union ......... 381,085 180,309 
New Hampshire ......... 72,158 22,841 
New Brunswick ......... 11,909 656 
a 92:752 32,467 
MIN 5 Sart sige dR wad 06 6.5 148,426 59,266 
Northwestern Nat'l ...... 59,022 26,100 
WORE TE hetisecscicees 177,663 83,581 
eer 78,886 39,017 
Re eer ere 79,182 45,798 
IE, eoacnie fate a.eawewiasa.o-% 28,080 8,513 
Pennsylvania ............ 75,940 29,041 
a he a EOP 111,850 47,144 
Petes, COMM sccicdeess 617,224 195,101 
PED theater ededee aa 43,368 10,778 
ae 474,276 213,272 
DOR ccpeet wen aude sass 242,251 86,014 
gS eee ee 32,286 26,265 
SS FREE E eae 305,270 84,356 
Security, Conn. 181,154 94,562 
SE ES ae 1,414,546 656,559 
Springfield 478,740 227,420 
ete dak tiated a saniaca 49,178 19,155 


PE | CSéaousdaapaves 632,906 202,561 
iS Seo 265,304 124,581 
0 BE eS Cees 5 113,132 73,258 
Westchester .............. 371,593 178,583 


Foreign Companies 
Net Net Losses 





Premiums Paid 
as at Se ots gk be $76,537 $32,938 
Commercial Union ....... 1,390,356 $35,121 
Eagle, Star & B. D...... 126,444 77,900 
Indemnity Marine ....... 105,414 54,308 

a> > See 231,784 82,642 
London Assur, .......... 293,833 132,027 
rrr 205,013 110,448 
oO ae ae 297,403 208,317 
Norwich Union .......... 132,405 55,688 
Phoenix, Eng. ........... 39,790 23,954 
Royal Exchange eee ee 107,236 49,333 
| | i i ee 305,270 94,356 
Scottish Union .......... 64,731 19,165 
119,397 
65,643 

117,437 

Union, China cea dase aelaae 54,919 14,965 


38,270 


89,102 
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22,550 
23,767 
25,524 
144,092 
69,725 
180,309 
22,841 


47,144 
195,101 
10,778 
213,272 
$6,014 
26,265 
84,356 
94,562 
656,559 
227,420 
19,155 
202,561 
124,581 
73,258 
178,583 


Net Losses 
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Firemen’s Insurance Company of Newark, New Jersey, organized 1855 
The Girard Fire & Marine Insurance Company organized 1853 Milwaukee Mechanics’ Insurance Company organized 1852 
The Mechanics Insurance Company of Philadelphia « 1854 National-Ben Franklin Fire Insurance Company « 1866 
Superior Fire Insurance Company ig 1871 The Concordia Fire Insurance Company of Milwaukee 58 1870 
The Metropolitan Casualty Insurance Company of New York “ 1874 Coramericial Casualty Insurance Company . 1909 





WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 


844 Rush Street, Chicago, Illinois 00 Pack Pi 220 Bush Street, San Francisco, Cal. 
CANADIAN DEPARTMENT sche geo SOUTH-WESTERN DEPT. 
461 Bay Street, Toronto, Canada seen datteaeiataaitied 912 Commerce Street, Dallas, Texas 


Age - Experience - Good Faith - Steadfast Support of Sound Insurance Principles 
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Canadian Fire Pressiams 
Down Slightly in 1934 


LOSSES SHOW LARGE DECLINE 





Foreign Companies Increase Their Per- 
centage of Canadian Business; Auto- 
mobile Results Given 





Fire insurance premiums written in 
Canada during 1934 decreased by $25,543 
or .06% below the amount written in 
1933, the total for 1934 being, after de- 
ducting registered reinsurance, $42,712,- 
545. Of this amount Canadian compa- 
nies wrote $9,162,343, British companies 
$18,120,900 and foreign companies $15,- 
429,302, these amounts being, for Can- 
adian companies, .14% greater than the 
corresponding amount for 1933, for Brit- 
ish companies, 2.43% less than for 1933 
and for foreign companies 2.6% greater 
than the corresponding amount for 1933. 

The losses incurred, less registered re- 
insurance, decreased from $22,905,418 in 
1933 to $17,470,408 in 1934, the average 
ratio of losses to premiums written be- 
ing for 1934 40.90% as compared with 
53.59% for 1933. The ratio for Canadian 
companies was 40.39%, for British com- 
panies 40.18% and for foreign compa- 
nies 42.06%. Adjusting the written pre- 
miums for the reduction in unearned pre- 
mium reserve the ratio of losses incur- 
red to premiums earned is 41.57%, being 
for Canadian companies 41.04%, for Brit- 
ish companies 40.45% and for foreign 
companies 43.20%. 

The loss ratio by provinces is shown, 
the corresponding ratios for 1933 being 
shown in parentheses: Alberta, 29.64 
(37.67); British Columbia, 36.56 (32.87) ; 
Manitoba, 32.42 (32.60); New Brunswick, 
32.96 (103.35) ; Nova Scotia, 41.09 (69.87) ; 
Ontario, 43.03 (52.06); Prince Edward 
Island, 33.08 (42.10); Quebec, 49.76 
(69.44); Saskatchewan, 30.51 (36.97); 
Yukon, 28.05 (.16). 

The net premiums written for auto- 
mobile insurance of all classes amounted 
in 1934 to $11,921,983, a decrease under 
1933 of $11,591 or .10%. The losses in- 
curred amounted to $6,042,568 or 50.68% 
of the premiums written, as compared 


with 43.87% in 1933. 





American Reserve Reports 
Excellent Results for ’34 


The American Reserve of New York 
City, which does a fire insurance busi- 
ness, had an excellent year in 1934 ac- 
cording to the financial statement of De- 
cember 31 last. Assets totaled $4,437,- 
586, an increase of more than $200,000, 
and the net surplus was $1,026,849, a gain 
of $20,000. However, the company has 
set aside $115,000 as a special reserve, a 
similar reserve not having been reported 
in 1933. With the capital of $1,000,000 
the policyholders’ surplus amounts to $2,- 
026,849. 

The unearned premium reserve was in- 
creased last year from $1,911,169 to $2,- 
058,560. In his report to stockholders 
President Thomas B. Boss says that the 
net premium income of the company in 
1934 totaled $2,861,535. Net profit from 
underwriting and income from _ invest- 
ments totaled $240,894. Dividends of $1 
a share, totaling $100,000, were paid dur- 
ing the year. 





J. M. BOSTWICK DEAD AT 97 


John M. Bostwick, Sr., who has con- 
ducted an insurance agency at Port 
Washington, Wis., for more than half a 
century, died at his home in Milwaukee 
on March 3 at the age of 97 years. He 
was born in Parish, N. Y. He had served 
as agent for both the Home of New 
York and the Phoenix of Hartford «for 
over fifty years. 





ALBANY FIELD CLUB MEETING 
The Albany Field Club will meet this 
evening at 6:30 o’clock in the Albany 
Club at Albany, N. Y. Professor Fred- 
erick W. Schwartz of the Rensselaer 
Polytechnic Institute will address the 
club on a subject relating to insurance. 
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N.F.P.A. NOMINATIONS 








H. L. Miner Slated for Re-election as 
President; Other Officers Also to 


Be Retained 
The nominating committee of the Na- 
tional Fire Protection Association has 


named for re-election the present officers 
of the association. The annual meeting 
and elections are to be held at Atlanta, 
Ga., May 13-16. Those nominated to 
head the N.F.P.A. during the 1935-36 sea- 
son are as follows: president, Harold L. 
Miner, manager of the safety and fire 
protection division of E. I. du Pont de 
Nemours & Co., Wilmington, Del.; first 
vice-president, George W. Elliott, gen- 
eral secretary of the Philadelphia Cham- 
ber of Commerce; second vice-president, 
C. H. Haupt, chief engineer of the Stand- 
ard Oil Development Co., Elizabeth, N. 
J.; managing director, Franklin H. Went- 


worth of Boston, and chairman of the 
board of directors, Albert T. Bell, man- 
ager of the Chalfonte-Haddon Hall Hotel 
in Atlantic City. 

Members of the board of directors 
have been nominated as follows: Russell 
Grinnell, Providence, R. I.; Arthur H. 
Kehoe, New York City; C. W. Pierce, 
New York City; A. R. Small, Chicago, 
and John L. Wilds, Chicago. 





FIREMAN’S FUND CONFERENCE 


Fieldmen of the Southern department 
of the Fireman’s Fund companies held 
their annual conference in Atlanta on 
Monday and Tuesday of this week. 
Charles A. Bickerstaff, manager of the 
Southern department, conducted the 
meetings. Head office officials who at- 
tended the Atlanta meetings were: Pres- 
ident J. B. Levison, Vice-President Ed- 
ward T. Cairns, and B. G. Wills, vice- 
president of Fireman’s Fund Indemnity. 








security. 


things. 


curity. 


99 JOHN STREET 





How to Satisfy Your 
Clients 


Your clients, Mr. Agent, want many things 
—homes, comfort, health, better cars. 
a business way they want factories that pay 
profits, stores that sell goods, stocks that 
satisfy their customers. And all these things 
they want permanently. Beyond anything 
else, they want that dream of every man: 


They don’t want insurance for its own sake. 
They will buy insurance because it guarantees 
the permanence, the security of these other 


To all the world insurance has come to mean 
that one thing: security. 
view clients, don’t talk insurance, talk se- 
Your clients look to you as the 
vendor of that greatest gift of all. 


To satisfy your clients, to set your own mind 
at rest, to be sure that when you sell this 
security against disaster you will give full 
weight and honest measure, deliver the 
policies of one of these companies. 


The 
LONDON ASSURANCE 


The 
MANHATTAN 


Fire & Marine Insurance Company 


The 
UNION FIRE, 


Accident & General InsuranceCompany 


In 


When you inter- 


NEW YORK 

















EXPERT ON WESTERN FIELp 





Held Offices in Several Organizations in 
the West; Was Ill for Several 
Months 





Funeral services were held Tuesday 
afternoon at the First . Presbyterian 
Church in Hackensack for John A 
Campbell, vice-president and secretary 
of all the companies in the Home of New 
York group, who died in New York Syn. 
day morning after a long illness, He 
was a recognized authority on Western 
fire insurance matters and served with 
distinction several of the organizations 
dealing with underwriting in that section 
of the country. He was on the governing 
committee of the Western Underwriters 
Association and a former vice-president 
of that body; was vice-president of the 
Western Hail & Adjustment Association 
and the Oil Insurance Association, and 
also a member of the advisory committee 
for Arkansas. 

Born on March 13, 1878, in Hacken- 
sack, N. J., Mr. Campbell entered the 
service of the Home as a clerk in the 
mailing department in 1895. He went 
from there to the Eastern department, 
later was transferred to the Southern de- 
partment and subsequently to the West- 
ern department. In the last named he 
served first as examiner and then as 
agency supervisor. In April, 1917, he 
was promoted to assistant secretary in 
recognition of his ability and _ loyalty. 
Four years later he became secretary 
and in 1927 was advanced to the post 
of vice-president while still retaining the 
title of secretary. 

Mr. Campbell on his maternal side 
traced his ancestry back to Mary Chil- 
ton, who with her father came to this 
country on the Mayflower. He was also 
related to the Waldron and Myer fami- 
lies, whose names are included in the 
original purchase of that part of Man- 
hattan Island known in the seventeenth 
century as Haarlem. Mr. Campbell was 
a member of the Lotus Club. He is sur- 
vived by one sister, Mrs. Herbert H. 
Bennett of Hackensack. 





Former Salvage Chief Is 
Called in British Case 


Capt. Brynmor Eric Miles, former 
chief of the London Salvage Corps, who 
is now serving a sentence, and Adam 
Loughborough Ball, the insurance asses- 
sor who was sentenced at the same time 
as Leopold Harris, chief of the notori- 
ous British arson gang which was 
broken up two years ago, have been 
subpoenaed by the defense to give evi- 
dence in the fire conspiracy trial now 
being heard at the Old Bailey Criminal 
Court, London. Frederick Edgar Rick- 
ards, umbrella manufacturer, and Henry 
Joseph, manager, are charged before 
Justice Macnaghten with conspiracy 
with Harris and others to set fire to 
certain places with intent to defraud in- 
surance offices. 


EDWARD F. CRAIG KILLED 

Edward F. Craig, 49 years old, well- 
knowa real estate and insurance broker 
of Trenton, N. J., was killed in an auto- 
mobile accident in Newark last week. 
His son, James, 13, and three other pas- 
sengers in the car were injured seriously. 
Mr. Craig was a member of the firm of 
Waldron & Craig and had a reputation 
for bein an excellent athlete. He played 
with a number of semi-pro baseball clubs 
in the East and was considered of big 
league calibre. 





NEW WYOMING COMMISSIONER 

A. J. Hamm has succeeded Theodore 
Thulemeyer as Insurance Commissionet 
of Wyoming. A resident of the state 
for twenty-five years he has been an 
officer of a bank in Sheridan, Wy0 
since 1919. 
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FIRE REINSURANCE 


INTERNATIONAL 
INSURANCE COMPANY 


OF NEW YORK 








Statement December 31, 1934 





ASSETS 
Cash in Banks & Trust Com- 

iii hacacnhatinametsies $ 306,404.59 
*U. S. Government Bonds... |,157,317.00 
*All other Bonds and Stocks. 3,304,404.57 

First Mortgage Loans... _ 278,000.00 

Net due from Insurance Com- 
DN scion npo ios cenenscecnuesnee 101,525.96 
Accrued Interest == 25,591.10 
$5,173,243.22 





* Valuation on basis prescribed by National Convention of Insurance Commissioners. 


LIABILITY 
Reserve for Unearned Premium. $1 ,429,975.49 


Reserve for Losses _.................... 326,779.11 





Reserve for all other Liabilities 100,000.00 
$1,856,754.60 

CAPITAL ___._$1,000,000.00 

SURPLUS ____. 2,316,488.62 





SURPLUS TO POLICYHOLDERS 3,316,488.62 





$5,173,243.22 





On basis of 


December 31, 1934, market quotations for all Bonds and Stocks owned, the Total Admitted Assets 
would be increased to $5,236,957.91 and the Policyholders Surplus to $3,380,203.31. 








SUMNER BALLARD, PPESIDENT 


80 JOHN STREET, NEW YORK 
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Brokers and 
Agents 


News 














W. J. Manning Re-elected President 
Brooklyn Fire Agents’ Association 


Members of the Brooklyn Fire Agents’ 
Association, Inc. held their annual meet- 
ing at the Hotel Pierrepont in Brooklyn 
Monday and in addition to electing of- 
ficers transacted considerable business of 
importance to producers in that borough 
of New York City. William J. Manning 
of Albert B. Liell, Inc., who has ably and 
loyally served as president of the asso- 
ciation for several years, was re-elected 
president. Since the Brooklyn agents 
formed their organization there has only 
been one other president, Mortimer Gau- 
bert, who also served more than one 
term. 

J. F. Seekamp of Hatton & Doyle, Inc., 
was elected vice-president of the asso- 
ciation. Stanley J. Corsa, of Andrew J. 
Corsa & Son, was re-elected treasurer. 
Frederick Stussy, Jr.. of Stussy Bros. 
who was nominated for re-election as 
secretary prior to his recent death, was 
elected as a tribute to nis memory. A. 
B. Sohl of O. Edwin Barnes, Inc., is the 
acting secretary. ; 

William F. Stanz was re-elected chair- 
man of the executive committee. Other 
members of the same committee are 
Mortimer L. Nathanson, Sam. A. Lem- 





F. A. McCREADY’S NEW POST 





Vice-President of O’Brien & O’Brien, 
Inc., Succeeds to Position Formerly 


Held by His Brother 


Frank A. McCready has assumed the 
executive position formerly held by his 
brother, the late Charles R. McCready, 
as vice-president and underwriter of 
O’Brien & O’Brien, Inc., 90 John Street, 
New York City. The insurance district 
is particularly interested in Mr. Mc- 
Cready’s assumption of his new responsi- 
bilities as it marks his active return to 
the local underwriting field. His large 
circle of friends and those of his late 
brother welcomed his return to a field 
in which he distinguished himself during 
seventeen years’ association with the 
agency of R. B. McFalls & Co., Inc.. 
and earlier with the local department of 
the Royal. 





PATANE WITH GRUBER & LYNCH 

Ernest J. Patane has joined the staff 
of the newly formed agency of Gruber 
& Lynch, 111 John Street, New York. 
He will be in charge of the inland marine 
and automobile departments. The agen- 
cy represents the Pennsylvania Fire for 
the former and the North British & Mer- 
cantile for the latter. 

Mr. Patane enjoys a wide acquaintance 
on the Street. 





E. F. GIERISCH AT MAIN OFFICE 


Eugene F. Gierisch, heretofore in 


charge of the cashier’s department at 
the Brooklyn branch of the North Brit- 
ish & Mercantile, was transferred last 
week to the reinsurance department at 
the 150 William Street headquarters. 


ma, Fred. S. Pendleton and C. Stewart 
Cavanagh. 

Members of the public relations com- 
mittee were elected as follows: Frank 
W. Eckels, chairman; C. R. Rikel, Wm. 
Ittner, J. J. Kelle and H. W. J. Ham- 
mond. The followine were elected to 
the membership committee: Nicholas 
Leith, chairman; Louis Krasner, J. A. 
Meyer, George Rilling and Mr. Sohl. 


To Contact Big Buyers of Insurance 


The public relations committee was in- 
structed to contact the larger buyers in 
the borough and advise them of the 
statement issued by the Brooklyn Cham- 
ber of Commerce requesting all policy- 


holders to ask their brokers to place 
their coverage through Brooklyn local 
agents. The committee will decide 


whether this contacting is to be done by 
personal letters or by newspaper .adver- 
tising and will report its decision to the 
April meeting. 

A committee was also appointed to 
give consideration to mutual competi- 
tion. The following were named to this 
committee: Mr. Nathanson, chairman; 
Mr. Seekamp and John F. Short. 

Another committee was appointed to 


(Continued on Page 32) 





Ella Barnett Photos 


At Brooklyn Fire Agents Ass’n Meeting 


Front row, left to right: August B. Sohl (O. Edwin Barnes, Inc.); Stanley J. Corsa 


(Andrew J. Corsa & Son); J. F. 


ton & Pendleton, Inc.). 


: Seekamp (Hatton & Doyle, Inc.) ; William J. 
Manning (Albert B. Liell, Inc.) ; William F. 


Stanz; Fred. S. Pendleton (Pendle- 


Center row, left to right: Gus Drews (Valentine, Ittner & Poggenburg, Inc): 


Arthur H. Larson; Henry W. J. 


Hammond; C. 


Stewart Cavanagh (Cavanagh 


Agency, Inc.); Samuel A. Lemma (Lemma & O’Connor); Samuel Wolsk (Kahn 
& Wolsk Agency, Inc.); A. A. Maus (Maus & Okun, Inc.). 
3ack row, left to right: C. R. Rikel; John F. Short; Nicholas Leith (Leith Agency, 


Inc.); J. A. Meyer (The 


3arker Agency); 


Frank J. Spearman (A. L. Carr 


Agency, Inc.); Adolph Pereyra (O’Brien Underwriting Agency, Inc.); John 


Muller (Muller-Kramer, Inc.). 





J. H. PAPEN JOINS AMER. N. J. 
Jack H. Papen has joined the under- 
writing staff of the American of New- 
ark at the New York office, 90 John 
Street, of which Chas. E. Wickham 
is manager. Mr. Papen is well known 
among the brokers having been for many 
years with the local department of Crum 
& Forster and more recently with the 
Fulton General Agency of Brooklyn. 








THE 


YORKSHIRE INDEMNITY CO. 


AND 


THE YORKSHIRE INSURANCE CO. 


ANNOUNCE 
THE APPOINTMENT OF THE 


THEURER AGENCY, Inc. 


° 102 Maiden Lane, New York City 
Telephone BEekman 3-4597-8 


AS 
Metropolitan Agents 


WRITING ALL LINES OF CASUALTY, BURGLARY AND 
AUTOMOBILE FIRE AND THEFT UNDER THE SUPERVISION OF 


MR. D. A. COCHRAN 


(Formerly of French & Cochran, Inc.) 














George R. Hays, Jr., of the Royal and 
Eagle Indemnity Companies, became the 
father of a baby boy Wednesday of last 
week. The young fellow tipped the scales 
at seven pounds. “Daddy” Hays is re- 
ported to be already contemplating a 
West Point training for the new arrival. 
Mr. Hays himself was manager of the 
West Point football team at the time 
two other insurance men (Chris. K. 
Cagle of the America Fore and “Bud” 
Sprague of the Home) were members of 
the team. . 

* * * 


H. Lester Heistad of 190 Montague 
Street, Brooklyn. president of the Brook- 
lyn Insurance Brokers’ Association, is 
booked to sail April 3 on Queen of Ber- 
muda accompanied by Mrs. Heistad. 
They will be gone about ten days. 

* * * 

The many friends in the New York 
insurance district of James P. Gaynor, 
manager for Ross Underwriters, Inc., lll 
John Street, are congratulating him on 
his engagement to “the most attractive 
girl in Hudson County.” 

- ££ 

Joseph A. Levin of the insurance brok- 
erage firm of Simon Cohen & Son, 116 
John Street, married on Sunday of last 
week, is back on the Street after a brief 
honeymoon. 

* * * 

Gus. R. Michelsen, member of the 
agency of Hall & Henshaw, sailed Satur- 
day on an eighteen-day West Indies’ 
cruise. 

* * * 

Seymour Finn, of the brokerage firm 
of Julius Finn & Co., 75 Maiden Lane, 
New (York, is cruising in the Mediter- 
ranean aboard the Rex. 

* * * 

Henry Sobel, head of the brokerage 
firm bearing his name at 122 William 
Street, New York, is cruising in the Med- 
iterranean. 

* * * 

William C. Richardson, vice-president 
of F. F. Richardson, Inc., 123 William 
Street, New York, is confined to his 
home with an attack of grippe. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








News From George Berry 

Late in February I received the fol- 
lowing letter from George Berry, well- 
known to New York fieldmen, who is 
living at present at St. retersburg, Fla. 
His letter follows: 

“Dear Ed: ; 

“Better call it laziness, but I have not 
been well for some weeks past, and I 
have neglected my correspondence. I 
have enjoyed your articles very much. 
That was a fine ‘short story’ you gave 
us several weeks ago. Such affairs are 
all too common I am sorry to say. Then 
the weck following there was mentioned 
the marriage of your daughter. I am 
always glad to hear of weddings. May 
it be a blessed union and may they enjoy 
it for many years. 

“I see there is some talk of getting 
up a dwelling policy to cover all hazards. 
Long way off I am thinking, as it would 
require a big change in insurance de- 
partment requirements, and in many oth- 
er respects. 

“Had a letter from Tom Gallagher and 
he says he has eighteen (I think eight- 
een) of your writings about him. He is 
not sure whether he will come to Florida 
this year as he wants to attend the ‘ex- 
fieldmen’s’ meeting in New York. 

“You still have some cold weather up 
North, as when we get north winds we 
feel it. Had three light frosts this win- 


ter, but still there has not been half 
a dozen days when I could not sit out- 
side in my ‘shorts’ in the sun. 

“Big crowd here. So far over 43,000 
registered at the Chamber of Commerce. 
All resorts in Florida enjoying a boom. 

“Still under doctor’s care. Each week 
I take three electrical treatments on my 
legs. Recently had the doctor try three 
injections in my veins of a new remedy 
for arthritis. There are several of these 
new remedies, and one (I think German) 
has given good results in Europe. 

“Shall stay here this summer as all 
doctors seem to recommend the summer 
for arthritis sufferers. Hope it will do 
me good as I am not improving at all.” 

x= * * 


Pests of the Road 

Recently at the Hotel Onondaga in 
Syracuse, N. Y., what was apparently a 
high powered sales manager was holding 
forth pompously to a group of his “yes 
men,” and blocking the line at the cash- 
ier’s desk. Among other loud and pom- 
pous talk he said: “O, yes, the letter 
lays on my table.” I wonder what it was 
laying, eggs? I was tempted to ask him, 
especially as he was blocking the line, 
but he removed himself much to the re- 
lief of all of us. He was just showing 
off with his loud talk and clothes. He 
is the kind of pest one encounters on the 
road occasionally and boiling in oil 
would be too good a way to put him out 
of the way. 





International Reports 
Large Volume of Surplus 


The International of New York, well- 
known fire reinsurance company headed 
by Sumner Ballard, is in a strong condi- 
tion, according to the financial statement 
issued as of December 31 last. Assets 
total $5,173,243 and the net surplus $2,- 
316,488. With the capital of $1,000,000 
the policyholders’ surplus amounts to $3,- 
316,488. Securities are valued on the basis 
prescribed by the National Convention 
of Insurance Commissioners but on the 
basis of market quotations of December 
31 for all bonds and stocks owned the 
assets would be increased to. $5,236,967 
and the policyholders’ surplus to $3,- 
380,203. 

Liabilities include unearned premium 
reserves of $1,429,975. Assets include 
cash of $306,405 and United States Gov- 
ernment bonds of $1,157,317. 





MAY EXAMINE N. Y. LAWS 

Under the provisions of a bill intro- 
duced in the New York Assembly by Ed- 
ward S. Moran, Jr., Democrat of Brook- 
lyn, and referred to the ways and means 
committee, $15,000 is appropriated to pay 
expenses of a temporary state commis- 
sion of nine members to investigate and 
examine into laws relating to insurance 
and report a comprehensive recodifica- 
tion to the legislature on or before March 
1, 1936. 


COMMERCIAL UNION FIRE OF N. Y. 

The Commercial Union Fire of New 
York, a member of the Commercial 
Union Assurance group, had assets of 
$3,005,089 at the close of 1934. Cash 
capital amounted to $1,000,000 and net 
surplus to $873,656, the latter item show- 
ng a gain of about $323,000. The com- 
pany has an unearned premium reserve 
of $849,513. Bond investments of the 
company are valued at more than $2,- 
150,000. 


CANADIAN FIRE LOSSES DROP 
A sharp reduction was recorded in fire 
losses in Canada during the week which 
ended with March 6, according to the 
estimate prepared by the Monetary 
Times. Fire losses in the Dominion for 
the week under review were estimated 
at a total of $102,300, as compared with 
$646,900 during the week immediately 
preceding and with $515,150 during the 
corresponding week of a year ago. Fire 
losses in Canada from January 1 up to 
and including March 6 have been esti- 
mated at a total of $2,431,825 as com- 
pared with $3,349,750 reported for the 
corresponding period of a year ago. 








ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 
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Oo. J. PRIOR, PRESIDENT 


INCORPORATED 1868 


The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 








ROCKEFELLER CENTER EXHIBITS 





More Than $1,000,000 Insurance May Be 
Placed to Cover Risks of Exposition 
April 15-May 15 

Insurance policies covering exhibits at 
the industrial arts exposition in Rocke- 
feller Center, New York City, April 15 
to May 15, may total $1,000,000, the ex- 
position management announces. 

Arrangements are being made for ex- 
hibitors to place insurance through an 
agent officially appointed by the exposi- 
tion and virtually all risks of exhibitors 
may be covered in this way. It will be 
possible for exhibitors to obtain policies 
to cover transportation to and from the 
exposition building on fire, theft and 
overturning of truck, or fire, collision 
and derailment on railroad, burglary, fire 
and sprinkler leakage in building, explo- 
sion other than “boiler, water damage, 
fidelity, liability and compensation, and 
other risks. 





GOOD CANADIAN EXPERIENCE 


Good fire underwriting experience is 
reported for 1934 by tne companies op- 
erating under the management of Elliott 
& Vallance in Canada, and including the 
Phoenix of Hartford group. Loss ratios 
ranged from 21.2 to 27.6%. Net premiums 
written for the group totaled $586,656 in 
1934. This figure does not include under- 
writing in British Columbia or the Mari- 
time provinces, which are not supervised 
by Elliott & Vallance. 





Central Fire, Baltimore, Exhibits 
Antique Fire Fighting Equipment 


A highly interesting exhibit of early 
Americana has been made available to 
public inspection by the Central Fire of 
Baltimore, as a feature of the company’s 
celebration of its seventieth anniversary. 
This link with the past, in the form of 
rare old “fire marks” and fire fighting 
equipment dating back to Colonial days, 
is on display in the company’s offices on 
Memorial Plaza. 

Modern fire fighting methods of highly 
trained and civic-maintained fire depart- 
ments with their mile-a-minute trucks, 
chemical engines, high pressure lines and 
ladders that reach to dizzy heights, are 
a far cry from the methods followed 
when this country was only a group of 
struggling colonies; for then a property 
attacked by fire had to depend upon the 
efforts and whims of volunteer firemen, 
who pulled their puny hose carts and 
hand-pumpers behind them and hoped 
to reach the scene of the blaze before 
the property was consumed. And even 


this primitive protection was available 
only to those who had had the foresight 
to insure their properties, for if the 
burning property had no “fire mark” to 
identify it as an insured building, the 
volunteer firemen nonchalantly returned 
to their quarters or remained as on- 
lookers to see what luck the hapless 
home owner had in extinguishing the 
blaze by his own efforts. 

Outstanding in the collection of relics 
in the Central Fire of Baltimore’s office 
is a rare cast iron eagle fire mark of the 
Insurance Company of North America, 
issued from 1815 to 1870, and is the last 
one of the four marks issued bv this 
company during the period of 1794 to 
1870, all of which are now unobtainable. 
In addition there is a wooden fire mark 
of the Mutual Assurance Company of 
Philadelphia, issued in 1803. The display 
includes also a British copper fire mark 
of the Union Assurance Company estab- 
lished in 1714. 
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INSURANCE OFFICE, LIMITED 
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55 Fifth Ave. 
Western Department 
309 West Jackson Blvd. 
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Pacific Department 
100 Sansome Street 
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Open New Facultative 


Reinsurance Department | 


The Royal-Liverpool groups have es- 
tablished a facultative reinsurance de- 
partment to handle facultative reinsur- 
ance assumed and ceded by the fire com- 
panies in these groups. This new de- 
partment is located on the ground floor 


of 150 William Street, New York, and | 


is under the supervision of G. Fred 
Jones, an underwriter of long experi- 
ence. 





HEWITT’S 25TH ANNIVERSARY 

Charles C. Hewitt, member of the well- 
known Boston agency of Boit, Dalton, 
Church & Hamilton, was guest of honor 
at a luncheon given by New York friends 


at the Downtown Athletic Club in New | 
York last week to mark the twenty-fifth | 


anniversary of his entrance into the in- 
surance business. He joined the Chicago 
Board of Fire Underwriters as a rater 
in 1910 and later worked in western Can- 
ada and Indiana. He became chief rater 


Pe RE TS 


caer 


of the Missouri Insurance Department | 


and then actuarv for the Western Actu- 
arial Bureau. He joined the National 
Fire as fieldman in 1919 and left the 
company last year after having been vice- 
president since 1929. 


BLIZZARD MEN OF 1888 MEET 
The Blizzard Men of 1888 held their 





annual luncheon on Tuesday at the Ho- | 


tel Pennsylvania in New York, marking 
the -forty-seventh anniversary of this 
record snowstorm. Thomas B. Donald- 
son, associate manager of the Eagle Fire 
of Newark, N. J., is a director of the 
organization and generally attends the 
meetings. Several other insurance men 
are also members. 


RESIDENT ADJUSTER AT UTICA 

Bernard L. Jones has been appointed 
resident adjuster at Utica, N. Y., by the 
Fire Companies’ Adjustment Bureau and 
will be under the sunervision of District 
Superintendent E. C. Niver of the Al- 
bany, N. Y., office. 





















































15, 1935 | yfarch 15, 1935 Page 31 
—=—=—_—_— — — 
—— 
== ——— 
— 
720) 
Globe and Rutgers Fire Ins G 
obe and Rutgers Fire Insurance Company 
FRED A. HUBBARD 
PRESIDENT 
Home Office: 111 WILLIAM STREET, NEW YORK, N. Y. 
BALANCE SHEET AS AT DECEMBER 3!, 1934 
es cen P 
—.. ASSETS 
*Bonds . silpcesinacecstatitaetione itn earpiece neovceneeceseseeos . aoe pi ‘ ; Re eo 
I Le SEES, SRR el ees Se ee Ne atiiaeisonabooenesteventause ‘ bsnstossesnie epee ep cemcaecaanineeenos siteatbeatte sadtiatis 11,537,037.20 
™ ts en i i sicacbats een ane : Aenea 7,576, 144.18 
40. (Of which $5,575,463.52 held in Escrow for payment of claims and certain Expenses of Rehabilitation) 
Demand Note of Subsidiary Company secured by Collateral... : ? 185,000.00 
Premiums in course of collection and accounts receivable... : 195,182.80 
(Less than 90 days due or subject to offset) 
Mostgawes owned (Face valiw S007, 7a0.) acs anise westaeeeenseeesene 50,000.00 
Accrued Interest Receivable. ‘ 1 se Sinca alaasscoesintierantia tle Ment cond bsinin ot eae : ares 76,396.64 
—_ Mixed Claims Commission Award REE ation TAR OE cere ee eee” — ; 1.00 
— 
$23,950,414.381 
LIABILITIES 
Reserve for Unearned Premiums Ensates ; hes Be aie k pe coy $ 302,477.86 
AITE I I cs est ni nee emnneterem Se te one we be 936.00 
D Reserve for liabilities incurred prior to Rehabilitation of Company on December 6, 1934: 
Reserve for Losses and Loss Expenses............ EE ER nt Sede ie _ $2, 176,194.54 
w York Reserve for Return Premiums Payable .................-.-.....-0-c----eseeceeeeeeeeoess hpi, 3,618,052.86 
Reserve for liability (less accounts receivable) under Foreign Reinsurance Treaties... = 775,447.79 
| Amount Payable in Cash and Second Preferred Stock in respect of Adjusted and Unadjusted Claims 
. of Creditors consenting to Plan of Rehabilitation... REE RIM SEE Roe oats - 3,808,155.16 
Rees Gar on eee Oe... icicnndionets aie eeicen thal tatnnhi piesa eiclalbaattaeiicce Seah dainaaeinte 1,222,319.27 11,600, 169.62 
Loans from Reconstruction Finance Corporation ...................-.....-s0s0eeoe0e SES $6,495,500.00 
Interest Accrued ....................- icvorslansdiudeaessneestensniomisitessno ie <etidioen ananassae parccalcias tsanunai nade 19,219.56 6,514,719.56 
(Secured by pledge of Bonds and Stocks of values at this date of $10,292,048.81) oe 
Reserve for General Contingencies a En 250,000.00 
Total Liabilities, except Capital Se IS PsP erode An noo re serseoneeeentacnsnesententaseennecenenssneessemensenetserseeesnceeeneeee  §18,668,303.04 
rtm Capital Stock: 

— **$4.00 Cumulative First Preferred Stock (35,000 Shares $15.00 Par Value) 525,000.00 
ance de- | **$5.00 Cumulative Second Preferred Stock (20,269 Shares $15.00 Par Value) 

velneans | (2,034 Scrip $1.50 Par Value) _............. senseeneinns neteetesecseeeeseeeeeeeeneneess . sennee 307,086.00 
fire com- **$5.00 Cumulative Junior Preferred Stock (5,000 Shares $15.00 Par Value)... 75,000.00 
— Common Stock (80,000 Shares $15.00 Par Value)... ; 1,200,000.00 2, 107,086.00 
ind floor | <ioeeeeeees 
ork, and | Surplus ~ a seal Geert ae pecans ae 3,175,025.34 5,282,111.34 
G. Fred $23,950,414.38 } 
; experi- | _——— 

POLICYHOLDERS’ SURPLUS $5,282,111.34 
- rae {The filed annual statement reflects “Admitted Assets of $16,621,134.48" and "Total Liabilities except Capital of $11,339,023.14." The dif- 

Dal k ference between the filed figures as aforementioned and the "Assets" and "Total Liabilities except Capital” as stated in the above balance 

f roe: sheet represents (a) Reserve for Return Premiums Payable $3,618,052.86 (b) Amount payable in cash and second preferred stock in re- 
¢ — spect of adjusted and unadjusted claims of creditors consenting to Plan of Rehabilitation $3,808,155.16, which are carried herein as 

, rte "I liabilities instead of deductions from assets, (c) other items aggregating $96,928.12 which have been offset. 

582 fith *Bonds are carried on the basis prescribed by the Insurance Department State of New York (market value is $47,515.94 areater). Stocks 
yt at ' are carried at December 31, 1934 market quotations except stocks of other Insurance Companies (of value $128,237.88) and subsidiary 
) the in- Hy) and/or affiliated companies (of value of $2,912,909.16) which are valued on the basis permitted by law. Securities carried at $94,608.19 
Chicago | in the above statement are deposited with State Departments as required by law. 

a rater ; **Entitled on voluntary or involuntary liquidation to $100.00 per share and accrued dividends. The First Preferred Stock is subject to re- 
rn Can- purchase to the extent, if any, that Second Preferred Stock issued or subscribed at September 30, 1935 shall not equal 35,000 shares. Since 
ief rater December 31, 1934 there have been issued, to date of February 25, 1935, 10,499.7 additional Shares and Scrip of Second Preferred Stock 
vartment | at $100 per share, which have increased the capital funds of the Company by $1,049,970.00 and the policyholders’ surplus to $6,332.08! .34. 
‘n Actu- There remain to be issued to consenting creditors 7,793.5 Shares and Scrip of Second Preferred Stock, more or less, at $100. per share 
a : upon settlement of claims now in process of adjustment. 
eft the § 
en vice | DIRECTORS 

EARLE BAILIE FRED A. HUBBARD FRANCIS F. RANDOLPH 
MEET OF J. & W. ag al ga yy ieee (iiniiiiianiaam aaie pe Bh SELIGMAN & CO. 
: F TH > : q 
> anata, CORPORATION EC. JAMESON TRI-CONTINENTAL CORPORATION 
marking f H. EDWARD BILKEY PRESIDENT. ROBERT C. REAM 
of | this ‘ VICE-PRESIDENT, NATIONAL FIRE & MARINE INSURANCE CO. PRESIDENT, AMERICAN RE-INSURANCE CO. 
CE co. 
D nald- GLOBE & RUTGERS FIRE INSURAN ALFRED JARETZKI. IR. EARL SCHWULST 
= Fire MORTIMER N. BUCKNER SULLIVAN & CROMWELL, ATTORNEYS shin ch ii ca i 
of the Sanne venk Tuer coupast JOHN C. JAY CHAIRMAN, EXECUTIVE COMMITTEE 
nds the CHAIRMAN, EXECUTIVE COMMITTEE FIDUCIARY TRUST COMPANY OF NEW YORK 
ce men JOSEPH S. FRELINGHUYSEN GLOBE & RUTGERS FIRE INSURANCE CO. MATTHEW S. SLOAN 
PRESIDENT. CHAIR N . 
AMERICAN HOME FIRE ASSURANCE CO. ee ee conp. MISSOURI -KANSAS- TEXAS RAILROAD CO. 
ALFRED H. SWAYNE 
rica WILLIAM S. GRAY. JR. CHARLES 5. MCVEIGH reg pecan 
pointed CENTRAL HANOVER BANK & TRUST CO. , GENERAL MOTORS CORPORATION 

by the E. G. MERRILL THOMAS J. WATSON 
eau and CHARLES HAYDEN CHAIRMAN OF THE BOARD, PRESIDENT, 

District HAYDEN, STONE & CO. BANK OF NEW YORK & TRUST COMPANY INTERNATIONAL BUSINESS MACHINES CORP. 
the Al- 











Brooklyn Agents 
(Continued from Page 28) 


study the new proposed agreement be- 
tween American fire insurance compa- 
nies and the Home Owners Loan Corpo- 
ration with respect to defaulted premium 
business. The members of this commit- 
tee are Mr. Corsa, chairman; Mr. 
Nathanson and Mr. Sianz. In all prob- 
ability this committee will also be asked 
to get in touch with authorities in Wash- 
ington with respect to the disposition of 
insurance on all slum clearance projects 
in Brooklyn. 
History of Association 

The Brooklyn agents’ association is 
now entering its sixth year. It was 
formed in March, 1930, as the Brooklyn 
Fire Insurance Agents Association and 
incorporated under its present name in 
1932. At present more than fifty agents 
are members. 

Organized to further the interests of 
Brooklyn insurance agents the associa- 
tion has advocated reforms in the agency 
situation in that borough and was in- 
strumental in the reduction of agents in 

srooklyn from three to two for each 
company. In the last year it has been 
active in working to secure for Brooklyn 
agents several changes in the agreement 
of the New York Fire Insurance Ex- 
change covering: (1) representation in 
the Exchange for Brooklyn agents; (z) 
elimination of alleged discrimination in 
underwriting powers between Brooklyn 
and Manhattan agents, and (3), no dis- 
crimination as regards agents’ commis- 
sions. 

Recently the special committee 
Brooklyn of the Exchange rendered 
report which. did not meet with the ap- 
proval of the agents across the East 
River and the Brooklyn agents were able 
to muster enouch opposition to the rec- 
ommendations to cause the defeat of 
several of them. 

Meetings of the Brooklyn Fire Agents’ 


for 
its 
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\ssociation are held on the second Mon- 
day of each month and are generally 
well attended. The organization aims to 
be alert to all matters affecting Brook- 
lyn. Its members handle more than half 
of the fire premium income of Brooklyn. 


Independent Brokers Ass’n 
Installs Officers For 1935 


The officers of the Independent Brok- 
ers Association, Inc., who were elected 
in February, were installed on Monday 
evening following a dinner at Gottlieb’s 
Restaurant in Brooklyn. The officers are 
as follows: President, Samuel D. Rosan; 
vice-presidents, Max Berman, Reuben 
Horowitz and Abraham Mishkin; treas- 
urer, Benjamin Oginz, and _ secretary, 
Philip Allen. 

The following committee chairmen 
were also installed: board of directors, 
Samsin Falk; finance committee, Joseph 
Gaster; ways and means committee, Ja- 
cob Horwitz: membership committes, A. 
T. Frvbure, and legislative committee. 
Moe Werbelovskv. Arthur Arnow, past 
president of the General Brokers Asso- 
ciation, was the speaker of the evening. 


STRIKE DIDN’T STOP MASON 

J. Harrv Mason, well known Brook- 
lyn company adjuster. was up against a 
problem last week when the strike of 
building service emploves hit 26 Court 
Street, the tallest building in Brooklvn, 
on the twenty-sixth floor of which he 
has his office. For a time no elevators 
were running. Mr. Mason met the situ- 
ation by settine up temporary quarters 
on the sidewalk where he transacted 
business The tie-un lasted only a short 
time and service in the buildings affected 
in Brooklyn was promptly resumed 

Laurence S. Kennedy. vice-president 
of March & McLennan, will sail tomor- 
row on a well-earned vacation of about 
three weeks. 


N. Y. Exchange 


(Continued from Page 20) 


tinued simplification of rating rules and 
practices and the expected difficulties 
naturally arising in connection with the 
major changes in the agreement that be- 
came effective in 1933. He stressed the 
number of rate reductions and sounded 
a warning against going too far in this 
direction. 

“The premium for the year 1933, the 
last year reported, amounted to $28,763,- 
812, which is the lowest volume of pre- 
miums of which we have any record since 
the year 1917, and is 39.57% less than 
the peak year 1926. Preliminary esti- 
mates indicate the probability that the 
vear 1934 will show that the above figure 
is the minimum of the present economic 
cycle. 

“That the premium volume decreased 
faster than the amount of insurance writ- 
ten is evidenced by the continued fall 
in the average rate which has now 
reached the phenomenally low figure of 
forty-one cents, the lowest of which we 
have any record. This figure appears 
particularly remarkable when it is noted 
that it is the average rate regardless of 
term, which simply means, of course, 
that the average annual rate is consid- 
erably lower and probably the lowest of 
any section of the United States. 

“In this average rate there is not re- 
flected the changes in schedules and rat- 
ing rules adopted subsequent to January 
1, 1934, and which will not be fully re- 
flected even in the figures for 1934 when 
such figures are available. These rate 
reductions were made principally in risks 
of superior construction occupied by re- 
ligious and educational institutions, clubs 
hospitals and Y. M. C. A’s, theatres and 
motion picture houses, and garages; also 
in the removal of charges for automo- 
biles and gasoline in risks otherwise sub- 
ject to minimum rates: also in the broad- 
ening of the forms of coverage such as 





permitting automobiles to be blankete; 
with other subjects of insurance, and the 
work and materials clause to be attached 
to minimum rated risks. Further reduc. 
tions made since January 1, 1935 call 
for pause until the experience figures 
fully reflect such reductions and untij the 
unusually low loss record of 1933 and 
1934 is either continued under more hor. 
mal business conditions or demonstrate; 
its permanency.” 

_ The Exchange voted to discontinue the 
inspection and specific rating for unsafes 
of private dwellings occupied by not 
more than three families and adopted 4 
modified electricity clause for optional 
use in policies covering such dwellings 
A new rule and form were adopted coy. 
ering interest and amortization charges 
on buildings while in course of construe. 
tion. 





ARTHUR J. HUNEKE’S NEW Posr7 

To provide increased service facilities 
to agents and brokers in the New York 
metropolitan area, the staff of the in. 
land marine department of the Royal. 
Liverpool groups has been augmented by 
the employment of Arthur J. Huneke. 
Under the supervision of Superintendent 
J. P. Mayer of this department he will 
act in the capacity of inland marine cop- 
tact man and field underwriter in New 
York City, thereby extending the facili- 
ties available to producers and insureds 
in this area. 


DEATH OF FRAN(Cis W. PECK 

Francis Warren Peck, senior partner 
in the New York City brokerage firm 
of Thorburn, Peck & Co., Inc., died on 
Wednesday of last week following a 
heart attack. He would have been 7] 
vears of age on March 10 and had been 
in insurance for fifty-five years. He en- 
tered the business in 1880 with an agency 
conducted by his brother, Alfred A 
Peck. Surviving him is his widow. Fu- 
neral services and burial were at Roslyn 
Cemetery, Roslyn, L. I., Saturday. 





*Bonds: 


Government 


Railroad 
Public Utility 


Railroad 
Public Utility 

Cash in Banks and Office 
days due) 


Interest Accrued 


TOTAL 


New York 
80 John Street 





State, County and Municipal 


Industrial and Miscellaneous 


Industrial and Miscellaneous 


Due from Other Companies on paid Losses 


Pearl Assurance Company, Ltd., of London, England 
UNITED STATES BRANCH: 80 John Street, New York, N. Y. 


Charles S. Conklin, United States Manager 
December 31, 1934 


ASSETS 


$ 713,026.29 


*Stocks (preferred and guaranteed): 


Premiums in course of Collection (not over 90 


848,389.75 

1,669,498.12 

1,605,824.40 

1,434,494.01  $6,271,142.57 

$ 255,800.00 

335,711.00 

494,500.00 —_1,086,011.00 
1,517,919.65 
968,482.05 
91,000.51 
89,588.33 


feet. he $10.024.144 a 


LIABILITIES 


Unearned Premium Reserve 


Losses in process of Adjustment 


Reserve for taxes, and all other expenses 


Statutory Deposit 


Surplus 


Policyholders’ Surplus 


*Bonds and Stocks are valued in accordance with requirements of New York State Insurance Department. 


On the basis of December 31, 1934, market quotations for all bonds and stocks owned, this Company’s total 
admitted Assets and Surplus would be increased by $312,205.81. 


Securities carried at $557,067.62 in the above 


d ited as required by law. 





Losses Incurred, Written Basis 

Losses Incurred, Earned Basis 
Expenses Incurred, Written Basis 
Liquid or Quick Assets to Total Assets 


United States Trustee: Bankers Trust Company, New York, N. Y. 


Cleveland 
4300 Euclid Ave. 





30.05% 
46.30% 
42.86% 
88.54% 


Cincinnati 


22 Garfield Place 


$5,973,003.65 

828,669.00 

413,460.82 
$ 400,000.00 
2,409,010.64 

2,809,010.64 

Pd 

Pa 
ae 


TOTAL eee eeeeeeeeee ee + -G10,024,144.11 


A 











San Francisco 
200 Bush Street 
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Insurance Company of North America 


Reports Large Gains In 1934 


The Insurance Co. of North America 
has issued its 143rd annual statement 
showing, as of December 31 last, assets 
of $85,127,132, an increase of $9,962,034. 
Securities are valued on a market quo- 
tation basis. The net surplus increased 
from $33,202,589 to $43,484,211, a gain of 
$10,281,622. With the capital of $12,- 
000,000 the total surplus to policyholders 
amounts to $55,484,211 or to considerably 
more than half the total assets. The 
reinsurance reserve decreased from $20,- 
175,790 to $19,663,695, but premiums in- 
creased from $20,240,090 to $22,008,174. 
Total profits of the company for 1934 
amounted to $4,792,667. bp 

President Benjamin Rush says in his 
report to stockholders that last year a 
small profit was made on marine busi- 
ness; a satisfactory profit on the fire 
business, and while on an underwriting 
basis a small amount was lost on cas- 
ualty business, taking the underwriting 
and the income from investments togeth- 
er, a small profit was made on that 
branch of the business. President Rush 
also calls attention to the taxes paid on 
the business of the company last year. 
They amount to the sum of $1,266,095, 
or a trifle more than 10% of the North 
America’s capital. “If the increased tax- 
ation now proposed by the United States 
Government,” says Mr. Rush, “and the 
governments of various states, should be 
enacted, either in whole or in part, these 
taxes will undoubtedly be increased, and 
as it is very difficult to increase rates 
in the insurance business on account of 
legislation now in effect in the various 
states of the Union, these increased taxes 
will operate as a reduction of our future 
profits.” ; 

Affiliated Companies _ 

Affiliated with the North America are 
the Alliance of Philadelphia, Central Fire 
of Baltimore, National Security Fire of 
Omaha, Philadelphia Fire & Marine and 





OKLAHOMA CITY OIL HAZARD 

With the extension of the oil drilling 
area of Oklahoma City, voted by a big 
majority in the recent city election, in- 
surance men were brought to their toes 
closely watching their lines on property 
in this area. Extending the privilege 
to drill oil and gas wells in the north- 
eastern part of the city to within a half 
or three-quarters of a mile from Lincoln 
Terrace, an exclusive residence district, 
and to close to.a mile from the state 
capital, has made all insurance men sit 
up and take notice. Several applications 
for drilling in the new area have already 
been made and some of the large oil 
companies are moving their drilling 
equipment to the city with the idea of 
Starting wells as soon as possible after 
April 2, when the extension becomes ef- 
fective. 





H. E. KUNKEL AT SYRACUSE 

Harry E. Kunkel, special agent of the 
Insurance Co. of the State of Pennsyl- 
vania, has been transferred to Syracuse, 
N. Y., with headquarters in the Cahill 
Building. He will have charge of the 
entire state outside of tne metropolitan 
area. For the last two years Mr. Kunkel 
has represented the company as special 
agent in eastern Pennsylvania, southern 
New Jersey and Delaware. He joined 
the company in 1926 and had several 
years of home office experience before 
Soing into the field. He has traveled in 
New York State before. 





NEW BRUNSWICK FIRE REPORT 


The annual financial report of the New 
»tunswick Fire shows that the company 
1S In a strong financial position. The sur- 
Plus as regards policyholders amounts to 
$2,411,618. The company is a member 
of the Home group. 


the Indemnity Insurance Co. of North 
America. The Alliance has assets of $8,- 
879,479, capital of $1,000,000 and net sur- 
plus of $4,858,382. The Philadelphia Fire 
& Marine has assets of $5,252,218, capital 
of $1,000,000 and net surplus of $2,466,072. 
The National Security has assets of $2,- 
506,329, capital of $1,000,000 and net sur- 
plus of $934,193. The Central Fire has 
assets of $3,591,234, capital of $1,000,000 
and net surplus of $1,342,302. The capital 
and surplus of the affiliated companies 
are included in the assets of the Insur- 
ance Co. of North America. Figures of 
Indemnity Co. of North America are re- 
viewed in the casualty section of this 
issue of The Eastern Underwriter. 


LLOYD’S APPLICATION DENIED 





Alberta and Saskatchewan in Canada 
Refuse to Waive Requirements for 
Customary Deposits 
The application by Lloyd’s of London 
for a license to transact business in Al- 
berta and Saskatchewan has been turned 
down by both provincial governments. 
A number of amendments to the Sas- 
katchewan Insurance Act were proposed 
in a bill presented to the legislature, in- 
cluding a clause which would allow 
Lloyd’s to operate in that province with- 
out the customary deposit. The All Can- 
adian Fire Insurance Federation opposed 
the suggested change in the act on the 
ground that it was unfair to the licensed 
companies. As it now stands Lloyd's 
underwriters cannot secure a_ license 
without making the same deposit as is 
made by the other licensed companies 


operating within the jurisuiction of the 
Saskatchewan government. 

The province of Alberta also has de- 
cided not to license Lloyd’s without the 
customary deposit, a similar appucation 
having been made to that government. 





FIGHT TEXAS SURVEY BILL 

Fire insurance forces are marshaling 
their forces to defeat a bill that would 
require the Texas rating bureau to make 
surveys of all risks in the state in order 
to determine the insurable values. The 
bill requires that the valuations be kept 
on file as public records and that no 
policy could be issued for an amount in 
excess of the maximum value set. The 
insurance leaders point out that such a 
plan would not onlv add considerable ex- 
pense to the operation of fire insurance 
in an already unprofitable state but 
would cause endless confusion and liti- 
gation. 














OCCIDENTAL 


OCCIDENTAL 


STRENGTH 


New York 





Insurance Company . . . 


FIREMAN’S FUND 
Indemnity Company. . . 


Indemnity Company . . . 





STATEMENT of CONDITION 


December 31, 1934 


FIREMAN’S FUND 


Insurance Company 


HOME FIRE & MARINE 


Insurance Company . . . 


Surplus to 

Assets Liabilities Policyholders 
. . *$33,337,095 $14,977,271 $18,359,824 
*5,521,795 2,545,071 2,976,724 
3,981,903 932,905 3,048,998 


7,224,428 


2,806,473 


Bonds carried at amortized value—stocks at December 31st, 1934 market value — approved by 
National Convention of Insurance Commissioners. 
*Stock ownership in affiliated insurance companies valued on basis of capital and net surplus. 


PERMANENCE 


Fire Automobile Marine : Casualty : Fidelity : Surety 


pee FUND ap 


Firemans Fund Insurance Company ~ Occidental Insurance Company 
Home Fire & Marine Insurance Compan 
Firemans Fund Indemnity Company ~ Occidental Inde 


Chicago 
DEPENDABLE INSURANCE SINCE 1863 


SAN FRANCISCO 


4,200,864 


1,340,742 


Y 
emnity Company 


Boston 








3,023,564 


1,465,731 


STABILITY 


Atlanta 
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Bill in Congress to Curb 
Non-Admitted Co.’s 


PROHIBITS USE OF THE MAILS 





Unlawful to Solicit Insurance in Any 
State Without Complying With 
Its Insurance Laws 





A bill making it unlawful to solicit or 
effect insurance or collect and transmit 
insurance premiums in any state without 
complying with its insurance laws, was 
introduced in the House of Representa- 
tives March 6 by Congressman Sam 
Hobbs of the sixth Alabama District. It 
is known as H. R. 6452, and has been 
printed and referred to the Committee 
on Post Office and Post Roads. It spe- 
cifically excepts renewal premiums on 
life insurance and accident and health 
contracts, and does not apply to news- 
papers, magazines or periodicals, or to 
contracts of reinsurance. 


Farley Supports Measure 


It has the approval of Postmaster 
General James A. Farley who states that 
his Department favors enactment of such 
legislation. He advises that the experi- 
ence of the Department has shown that 
the investigation and prosecution, under 
the present postal fraud statutes, of con- 
cerns and individuals conducting from 
one state through the mails in other 
states, questionable insurance enterprises 
is a difficult task. He says that without 
a doubt many people are victimized an- 
nually. 

He further states that by comparison 
with a bill along the same general lines 
previously approved in principle by the 
Department, he finds this bill would af- 
ford a more simple and direct method of 
accomplishing the purpose of prohibiting 
the use of the mails to insurance com- 
panies soliciting business in states where 
they are not authorized to operate, 
whereby evading the state laws which 


provide for the protection of policyhold- 
ers within those states. 

The progress of this bill will be watch- 
ed by numbers of insurance people who 
favor it. Among the national organiza- 
tions which, by resolution, are on record 
as favoring the movement to curtail the 
operations of unauthorized carriers by 
Federal legislation prohibiting to them 
the use of the United States mails, are 
the National Convention of Insurance 
Commissioners, National Association of 
Insurance Agents, International Associa- 
tion of Insurance Counsel, Insurance Ad- 
vertising Conference, National Associa- 
tion of Casualty and Surety Agents and 
American Association of Insurance Gen- 
eral Agents. 

The bill follows: 


Full Text of Bill 


“Be it enacted by the Senate and 
House of Representatives of the United 
States of America in Congress assem- 
bled, 

“That hereafter it shall be unlawful 
for any individual, partnership, associa- 
tion, or corporation to use the mails of 
the United States for the purpose of, 
directly or indirectly, soliciting, nego- 
tiating, or effecting insurance, indemnity, 
fidelity, or surety contracts. or for the 
purpose of transmitting policies, certifi- 
cates, or other evidences of such insur- 
ance transactions, or for the purpose of 
collecting premiums on such contracts 
(except renewal premiums on life insur- 
ance or accident and health contracts), 
or to report any such transaction, unless 
such individual, partnership. association, 
or corporation shall first comply with the 
insurance laws of the respective States, 
Territories, or the District of Columbia; 
where such contracts are solicited, ne- 
gotiated, or effected, and the laws of the 
respective States, Territories, or the Dis- 
trict of Columbia, where the property in- 
sured or the subject matter of the in- 
surance is located. This section shall 
not apply to newspapers, magazines, or 


periodicals of general circulation or to 
contracts of reinsurance. 

“Sec. 2. Whoever shall wilfully vio- 
late any of the provisions of this Act 
shall upon conviction be fined not more 
than $5,000 or imprisoned not more than 
two years, or both; and any officer, di- 
rector, employe, or agent of any person, 
partnership, corporation, association, or 
other similar organization who knowing- 
ly participates in any such violation shall 
be punished by a like fine or imprison- 
ment, or both. 

“Sec. 3. The Department of Justice 
shall enforce the provisions of this Act.” 





Railroad Must Explain 
Cause of Fire That Spread 


In an action by the Rensselaer County 
Mutual Fire and others against the Rut- 
land Railroad Co. to recover damages 
caused by the railroad company’s negli- 
gence resulting in the destruction by fire 
of certain property belonging to the 
plaintiff, which claimed that the fire orig- 
inated on defendant’s right of way and 
was negligently permitted to spread to 
plaintiff’s land, the New York Appellate 
Division, 276 N. Y. S. 513, held that the 
trial court did not err in refusing to 
charge “that the defendant is not re- 
quired in this case to explain the origin 
or course of the fire on any other lands 
than its own.” Judgment for plaintiff 
was affirmed. 





GENERAL FIRE, PARIS, REPORT 

The United States branch of the Gen- 
eral Fire of Paris has issued its 1934 
annual statement showing assets of $3,- 
260,105 and surplus to policyholders of 
$1,792,896. The unearned premium re- 
serve amounts to $1,311,132. This com- 
pany, which was organized in 1819, does 
exclusively a reinsurance business in the 
United States and is under the manage- 
ment of H. Marshall Robertson. 


<< 
————e 


GERMAN FOREIGN POLICIES 





Country Has Special Exchange Fund For 
Payment of Balances, Minister 
Hjalmar Schacht Claims 

The German ministry of economics 
under Dr. Hjalmar Schacht stated re. 
cently: “In spite of my explicit and re- 
peated assurance several foreign coup. 
tries continue to doubt that German jp. 
surance will or can under the existing 
exchange restrictions pay their obliga- 
tions in foreign currencies. It is, there. 
fore, again pointed out that they are yp. 
der the existing conditions fully able to 
pay their foreign currency obligations 
for which purpose special provisions 
have been made and foreign exchange 
set aside. They are also in a position 
to pay their foreign creditors in German 
marks where the contract calls for that 
mode of payment.” 





Company Not Liable For 


Cigarette Scorch Damage 


The Court of Common Pleas of Cabell 
County, W. Va., last week held that a 
fire insurance policyholder could not re- 
cover for damage resulting from cigar- 
ette scorches. Suit was brought against 
the Girard Fire & Marine for $108 dam- 
ages to a piano and spinet desk on 
which guests at a party had placed light- 
ed cigars and cigarettes. The defense 
contended that the damage was not due 
to a fire within the meaning of the poli- 
cy. Judge H. C. Warth sustained a de- 
murrer and said that the damage com- 
plained of was not such a fire as is 
contemplated in the policy. 





30 YEARS IN INSURANCE 

Frank N. Smith of White Plains, N. 
Y., special agent of the American of 
Newark, has been in insurance for thirty 
years, having started with the Conti- 
nental in 1905. He has been suburban 
special agent of the American for fifteen 
years. 
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Highlights of Mutual Insurance 
Analyzed By Frederick W. Doremus 


After tracing the history of mutual in- 
surance from its beginnings long before 
the birth of Christ down to the present 
day, Frederick W. Doremus, special 
agent in eastern Pennsylvania for the 
American of Newark, told the members 
of the Virginia Association of Insurance 
Agents at regional meetings last week in 
Richmond and Norfolk why the stock 
insurance plan is preferable to the as- 
sessment mutual plan in fire and cas- 
ualty insurance. Extracts trom his clear 
presentation of the subject follow: 


The mutual fire insurance organiza- 
tions can be divided into several well 
defined classes. The largest group nu- 
merically, is the farm mutuals, special- 
izing in the writing of fire insurance on 
farm properties and localizing their busi- 
ness. The next largest group are the 
small local mutuals confining their ac- 
tivities to a certain town or county. An- 
other group is the agency mutuals, com- 
paratively limited in number but acquir- 
ing their business largely through the 
agency plant developed by the stock fire 
insurance companies. There are also 
branch office mutuals doing business in 
principal cities through branch offices 
and acquiring their members by the ac- 
tivities of salaried solicitors. 


Then there is the Associated Factory 
Mutuals originally organized to insure 
large manutacturing plants equipped 
with automatic sprinkler protection. Also 
the Improved Risk Mutuals consisting of 
a group of some fifteen companies in- 
suring risks of a broader classification 
than the Associated Factory Group. An- 
other group is the Federal Hardware and 
Implement Mutuals consisting of three 
mutuals issuing a combined policy un- 
der that title through branch office so- 
licitors with country-wide facilities. 


All Policyholders Members 


Though the mutuals can be roughly 
divided into several operating groups, it 
must be remembered that the funda- 
mental plan of operation is the same for 
all of them. Every policyholder becomes 
a member of the mutual organization. 
Each mutual organization performs on 
the theory that the protection is pro- 
vided to members “at cost” and there- 
fore financial benefits or disasters should 
fall equally upon all members. 


Assessment Features 


The contingent liability or assessment 
feature of mutual fire insurance has fre- 
quently been stressed as a competitive 
feature and while it is generally known 
that some mutuals have never levied an 
assessment it is equally well known that 
other mutuals exist solely through their 
ability to assess members with reason- 
able regularity. Therefore it is well to 
survey the assessment features of the 
several mutuals in order to develop the 
lack of uniformity amon~ them with re- 
gard to this important phase. We find 
that one group holds to the practice of 
requiring an assessment liability equal 
to five times the original deposit pre- 
mium. Another group limits the assess- 
ment possibility to one annual premium 
but does not specifically state how many 
times this assessment may be levied. 

Most of the farm and some of the 
local mutuals have an unlimited assess- 
ment provision incorporated in their 
Policy of insurance and may levy assess- 
ments as frequently as necessary to meet 
Osses and expenses. Other mutuals is- 
Sue assessable and non-assessable con- 
tracts and in my opinion this dual meth- 
od might operate to the disadvantage of 
the members holding assessable con- 


tracts especially if losses under the non- 
assessable policies exceeded the premium 
income from that source. 

The several different methods of pro- 
viding for assessments show that the 
ultimate cost of mutual insurance is an 
unknown future factor whereas the price 
of standard stock insurance is definite 
and known in advance. 


Management Factor 


Membership in any mutual fire insur- 
ance organization includes enforced com- 
pliance with the provisions of the char- 
ter, constitution and by-laws of the mu- 
tual insuring tne member. It is not the 
custom of all mutuals to supply members 
with complete copies ot these vital addi- 
tional policy provisions although some 
print condensed abstracts of by-laws on 
their policies of insurance. The buyer 
of a stock fire insurance policy receives 
a standard contract without additional 
restrictive conditions. 

Mutual management 


under member- 


ship control is a factor of vital impor- 
tance to all policyholders but one that 
receives the least attention. If the man- 
agement is consistently conservative and 
shows no discrimination between policy- 
holders then the member policyholder 
need have no concern. However, man- 
agement represents the human element 
with its errors in judgment, unwise ex- 
pansion programs, and sometimes delib- 
erate attempts at personal aggrandize- 
ment which inevitably leads to difficul- 
ties for all policy holding members. 
Management, whether it be stock or mu- 
tual, inevitably reflects the intelligence 
and integrity of the head of the or- 
ganization and the stockholders’ of 
standard stock fire insurance companies 
usually demand these qualities from their 
chief executives, in order to protect their 
financial interest and at the same time 
maintain the public good-will. 
Disregarding the monetary benefit that 
accrues to the individual and viewing 
mutual fire insurance from the angle of 
public benefit it would seem that it 
serves without much regard for the com- 
munity or the country at large, whereas 
stock fire insurance views all of its im- 
portant operations from the standpoint 
of the greatest public good. A part of 
the uniform price paid for standard stock 


fire insurance goes to pay the price of 
its public service activities. 

The economic unrest of the past five 
years has produced a definite tendency 
on the part of the individual to reduce 
operating costs. Insurance, as a neces- 
sary item of fixed expense in all business 
ventures has been included in_ that 
scrutiny and attempts to reduce this item 
have caused many business men to seek 
insurance through mutual and other non- 
standard carriers. The reductions that 
obtained have added nothing to the busi- 
ness cycle because this so-called saving 
has really been taken from the pocket- 
book of the local agent and therefore 
removed that amount of money from the 
channels of trade. The amount of com- 
mission that might have been earned by 
the agent of stock fire insurance carriers 
is the true measure of the reduced cost 
of insurance under mutual methods. 





JONES WITH S. D. McCOMB & CO. 


William H. Jones, former manager of 
the loss department of the Marine Of- 
fice of America, has joined S. D. Mc- 
Comb & Co. and will devote special at- 
tention to the affairs of the General of 
Trieste. Mr. McComb is also manager 
of the Marine Office of America. 
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Watch building permits in your locality. 


New construction is making additional 


business available through 


AUTOMATIC BUILDER'S RISK INSURANCE 


Become conversant with this coverage and 


be prepared to sell it. Be on the watch for 


your copy of a sales broadside on Builder’s 


Risk being distributed by the “Springfield 


Group”. 


Chartered 1849 


THE SPRINGFIELD GROUP OF FIRE INSURANCE COMPANIES 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 
Cash Capital, $5,000,000.00 
SPRINGFIELD, MASSACHUSETTS 


GEORGE G. BULKLEY, President 
Flasding & Lininger, Mgre., Chicago. John C. Dornin, Mgr., San Francisco. W. E. Findlay, Mgr., Montreal 





CONSTITUTION DEPARTMENT, Springfield, Massachusetts 
SENTINEL FIRE INSURANCE COMPANY, Springfield, Massachusetts 
MICHIGAN FIRE & MARINE INSURANCE COMPANY, Detroit, Michigan 
NEW ENGLAND FIRE INSURANCE COMPANY, Pittsfield, Massachusetts 
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Provisions of New H.O.L.C. Plan 


While There Is Some Fear of Conflict With Various State Laws 
Belief Is Contract Will Be Generally Acceptable; 
Text of Principal Sections 


Fire insurance company executives, 
local agents and others are now studying 
closely the terms of the proposed con- 
tract between the Home Owners Loan 
Corporation and an association of stock 
fire insurance companies to be formed 
to take care of the defaulted premium 
business of the H.O.L.C. and likewise 
the coverage on property acquired by 
the H.O.L.C. through foreclosure pro- 
ceedings. If the new association is 
formed it will take over the insurance 
now being provided by the Hartford 
Fire. 

While there is naturally criticism of 
some sections of the proposed agreement, 
it being said by a few that the plan vio- 
lates provisions of the New York State 
standard fire policy, and would permit 
free insurance and rebating, the general 
consensus is that the terms of the agree- 
ment were prepared with care and with 
regard to possible contingencies. One 
section provides for payment monthly to 
the H.O.L.C. of 5% of the gross premi- 
ums. The charge of rebating is an- 
swered by the statement that this pay- 
ment is really a service fee for the work 
of the corporation in furnishing the as- 
sociation with information on expira- 
tions, supplying applications and in other 
ways aiding the insurance carriers. 
Whether there will be actual conflict 
with certain state insurance laws remains 
to be seen. 

Due to the length of the proposed 
agreement, now in the hands of company 
officers for their consideration, The East- 
ern Underwriter is not publishing the 
contract in full but the most important 
provisions. They follow herewith: 


Liability Joint and Several 


(a) The liability assumed by the association 
under this agreement is joint and several and 
attaches simultaneously with the interest of the 
corporation and continues so long as the in- 
terest of the corporation continues, whether 
as mortgagee or owner. 

(b) This agreement is intended to protect the 
corporation’s insurable interest whatever may be 
the legal status of the title to the property 
covered. ee 

2. ‘The members of the association will issue 
or cause to be issued an open policy or policies 
in each state and territory of the United States, 
under which open policy or policies, certificates 
and/or policies will be issued by its manager 
or its agents as is provided for in Paragraph 
3a of this agreement. Lee 

. The corporation agrees to maintain an 
adequate record of the imsurance coverage on 
all the property in which it has an insurable 
interest and to permit the association to inspect 
such records during reasonable hours at any 
time, and the corporation agrees to exercise 
its best efforts to keep all property in which 
it has an insurable interest covered with ap- 
propriate insurance at all times. : 

(a) In the event any mortgagor fails or re- 
fuses to furnish adequate insurance to protect 
the corporation covering any property in which 
the corporation has an insurable interest as 
mortgagee (provided the insurance or the ma- 
jor portion thereof expiring was written by a 
stock company), the corporation agrees to fur- 
nish the association an application in triplicate 
on forms provided by the association, showing 
the amount of insurance required on each item, 
the hazards covered, the length of time to be 
covered, the name of the owner and the loca- 
tion of the property. In the event insurance 
expires on any property owned by the cor- 
poration (provided the insurance or the major 
portion thereof expiring was written by a stock 
company or stock companies), the corporation 
agrees to furnish the association an application 
in triplicate on forms provided by the associa- 
tion, showing the amount of the insurance re- 
quired on each item, the hazards covered, the 
length of time to be covered, that the property 
is owned by the corporation and the location 
of the property. 

(b) The association shall complete the appli- 
cation by inserting the rate applicable and the 
premium charged and return one copy with 
certificate of imsurance to the corporation to 
be filed, and in the case of mortgaged property, 
to deliver a certificate to the owner, all as 





evidence of the insurance effected under this 
agreement. 

(c) When insurance provided under this con- 
tract is in excess of the interest of the cor- 
poration then such excess insurance shall inure 


to the benefit of the owner. 
Amount of Insurance 


4. The amount of insurance on any property 
that may be covered hereunder shall be limited 
to an amount not exceeding 100% of the ap- 
praised value of any buildings and/or improve- 
ments determined by the corporation or its des- 
ignated representatives, except as to insurance 
effected hereunder covering buildings and/or im- 
provements owned by the corporation, then such 
insurance shall not exceed the actual value 
of said buildings and/or improvements. 

5. The rate charged for insurance effected 
hereunder shall be the rate promulgated by 
the rating authority having jurisdiction in the 
territory where the property is located. 

6. It is agreed that any certificate or policy 
issued pursuant to this agreement or any in- 
surance effected pursuant to this agreement may 
be cancelled by the corporation during a period 
of forty-five days from inception of such in- 
surance without cost to the corporation or the 
assured, provided that no claim for loss has 
been or will be made under contract so can- 
celed. Furthermore, it is agreed that the un- 
dersigned companies will write insurance on 
properties in which the corporation has an in- 
surable interest as the same is ordered pursuant 
to this contract and that such insurance will 
in no case be cancelled by the company writing 
the same while this contract is in force. 

7. (a) It_ is agreed that in the event the 
owner supplies adequate and acceptable insur- 
ance to protect the corporation within forty- 
five days from the expiration of his previous 
policy or policies covering the risk, then the 
corporation may cancel its application for in- 
surance on such risk without cost. 

(b) The corporation agrees that in the event 
the owner has not furnished adequate and ac- 
ceptable insurance covering any risk on which 
the corporation has ordered insurance from the 
association within forty-five days from the ex- 
piration of the previous insurance, then the cor- 
poration will pay in cash the premium for the 
imsurance ordered by it. 


Agents to Get Half of Customary 
Commission 

8. (a) It is agreed by the corporation and 
the association that every effort will be made 
hy the corporation and by the association and 
the agents of the undersigned companies to 
induce mortgagors to secure adequate and ac- 
ceptable insurance at their own expense before 
the expiration of previous insurance through 
licensed agents of their own selection in ac- 
ceptable licensed companies where the property 
is situated in all cases. 

(b) When the corporation orders insurance 
from the association upon expiration of previ- 
ous insurance, it will furnish to the association 
the name of the company or companies whose 
policy or policies have expired or are about to 
expire, and the name and address of the agent 
or agents who wrote such insurance about to 
expire, and in all such cases the association 
agrees to effect insurance through such agents 
if possible, and to pay such agents 50% of the 
customary commission, provided that the com- 
mission to be paid to agents on and after any 
January 1 or July 1 will be reduced to 25% 
of the customary commission upon the request 
of the corporation. 

9. It is a part of this agreement that in 
‘he event of an error or omission in placing 
insurance or in notifying of any change of 
ownership or occupancy or increase of hazard 
as provided for herein, the interest of the 
Corporation will be protected against loss or 
damage caused by the hazard insured against 
provided such buildings or improvements were 
insurable in accordance with the stipulations 
set forth herein (provided the insurance or the 
major portion thereof expiring was written by 
a stock company or stock companies). On dis- 
covery of an error or omission in placing insur- 
ance, as provided herein, the corporation shall 
promptly notify the association and make appli- 
cation for such insurance, in keeping with this 
agreement, from the date the insurance should 
have been effected. 


Loss Adjustments 


11. The corporation shall, upon learning of 
any loss hereunder, promptly report same to 
the association at its office in Washington, D. C., 
and the association agrees to proceed with the 
adjustment of the loss in the customary way 
without delay. The corporation agrees to assist 
and cooperate fully in an effort to secure a fair, 
prompt and equitable adjustment of the loss, 
and when so requested in writing by the asso- 
ciation, shall assign its own representative to 
assist in such adjustment and the association 
agrees to reimburse the corporation for actual 
expenses so incurred. Any claim for which the 
association is to be held liable must be reported 
within one year from the date of loss. 

12. It is agreed that in the case of any 
insurance under this agreement where the in- 
terest of the corporation is other than that of 
ownership of the property and where a loss 
occurs, the same will be adjusted with the owner 





of the property and the corporation and the 
amount of the loss, when so adjusted, shall be 
paid to the owner and the corporation as their 


interest may appear. Ht is agreed, however, that 
if the owner fails to agree to an adjustment of 

loss within fifteen days after loss or fails 
to file proof of loss the corporation shall have 
the right to make out proof of loss and file the 
same in its own behalf, and, in such cases, the 
association agrees to make settlement for an 
amount not exceeding the interest of the cor- 
poration, in accordance with this agreement and 
the terms and agreements of the open policy 
issued for the state in which the property is 
located. 

13. It is a part of this agreement that the 
terms and conditions of the standard mortgage 
clause, when such terms and conditions do not 
abridge the amended conditions of the open 
policies to be issued, shall apply to any property 
insured under this agreement. 


Alterations Permitted 


14. Permission is hereby granted for me- 
chanics to be employed for additions, deple- 
tions, alterations and repairs without limit of 
time and this insurance to apply and covey 
thereon including materials required therefor 
that may be in, on or about the premises or 
properties covered hereunder. 

15. It is a part of this agreement that the 
corporation’s insurable interest in any improve- 
ments made on any building subsequent to the 
date of the original loan is automatically cov- 
ered and such coverage will be reported if addi- 
tional insurance is required by the corporation 
(and the premium paid thereon) within forty- 
five days of completion of the improvements pro- 
vided the extent of improvements involved ex- 
ceeds $100. The association on receipt of such 
report will issue a certificate or policy to cover 
said improvements. 

16. Insurance effected hereunder shall not be 
invalidated by reason of any of the buildings 
and/or premises covered hereunder being or be- 
coming vacant or unoccupied. It is understood, 
however, that when any vacancy or unoccn- 
pancy in excess of ten days shall come to the 
knowledge of the corporation, the corporation 
shall notify the association and the corporation 
will pay additional premium charge, if any, 
therefor, but failure to give such notice shall 
not invalidate the insurance. 


Conflicts With Standard Policies 


It is further understood and agreed that 
where the conditions of this agreement are in 
conflict with the conditions of the standard pol- 
icies or statutes of any state or territory, the 
standard policy conditions of such state or ter- 
ritory or the statutes shall control and govern 
the construction and operation of this agree- 
ment, and in those states or territories where 
no standard policies have been adopted, the pol- 
icies customarily used by the company com- 
prising the association and acceptable to the 
corporation in those states or territories shall 
govern the interpretation of this agreement. 

19. This agreement may be canceled by the 
corporation or by the association upon either 
giving the other six months’ written notice by 
registered mail of intention to cancel, in which 
event all insurance hereunder in force at the 
time when cancelation of this agreement be- 
comes effective, shall continue in force until 
— respective expirations, unless earlier can- 
celed. 

20. It is a condition of this agreement, notice 
of which is hereby accepted and acknowledged, 
that, upon giving seven months’ notice in writ- 
ing, simultaneously to the corporation and the 
association, any company may withdraw from 
this agreement at the maturity of such notice; 
membership in the association and future par- 
ticipation under this agreement to cease imme- 
diately at the expiration of such notice. 

22. It is mutually understood that policies 
issued as a direct transaction by the borrower 
or agent of the borrower, with the local agents, 
in companies members of the association, cov- 
ering property in which the corporation is in- 
terested, shall be reported and accounted for 
directly to such companies by their local agents, 
as is now the common practice of the American 
Agency System. (All such policies may be ser- 
viced by the association subject to mutually 
satisfactory arrangements to be agreed upon 
with the corporation.) 


Policies of Non-Members 


23. It is recognized under this agreement 
that the corporation may continue to accept 
specific policies of insurance carriers not par- 
ties to this agreement if and when furnished 
by the borrower, with satisfactory provision 
made for the payment of the premium. Upon 
the request of the corporation the association 
will undertake to assist in the servicing of such 
policies on some mutually satisfactory basis 
to be negotiated; however, such service shall 
not commit the association in any way, moral 
or legal, as a guarantor of such carriers. 

24. The association agrees to establish an 
ofice in Washington, D. C., in charge of a 
qualified underwriter and sufficient staff to carry 
out the purposes of this agreement. 

25. In consideration of the payment by the 
corporation of the premiums for such insurance 
as it may order under this contract except in- 
surance for its own account, and in consid- 
eration of the expense to be incurred by the 
corporation in connection with such insurance, 
the association agrees to pay to the corporation 
monthly a sum equivalent to 5% of the gross 
premium paid to the association by the cor- 
poration for such insurance. 

7. The association agrees-to distribute the 
business coming to it from the corporation to 
the companies in the association in substantially 
the same proportion that the insurance coverage 
carried by such companies December 31, 1934, 
on properties in which the corporation has an 
insurable interest bears to the total insurance 
coverage carried by all of the companies in the 
association on properties in which .the corpora- 


tion has an insurable interest. 








NEW YORK BILLS REPORT.) 





Assembly Insurance Committee Report 

Several Bills Affecting Fire Insur. j 

ance Field 

The New York Assembly Insurane 
Committee late Jast week reported ie 
more than twenty bills, several of which 
affect fire insurance. Those of interes 
to fire insurance follow: F 

E. S. Moran bill, Intro. No. 189g Print 
2117, amends subdivision 4, Section 16 
Insurance Law, by permitting a stock 
corporation, other than life, to invest its 
funds or otherwise acquire directly stocks 
of other insurance companies, provided 
investments or acquisitions do not exceed 
amount equal to 50% of surplus of such 
acquiring corporations. 

E. S. Moran bill, Intro. No. 1169, Prin; 
1242, amends Section 49, Insurance Lay 
by requiring every broker in advertise. 
ments referring to an insurer must pub. 
lish true name and location of insurer 
to which advertisement refers. 

E. S. Moran bill, Intro. 283, Print 2% 
amends Section 263, Insurance Law, by 
providing no person or group of persons 
shall form more than one cooperative 
fire insurance corporation within five 
years. 

E. S. Moran bill, Intro. 283, Print 287, 
repeals Section 269, Insurance Law, re- 
lating to corporate existence of coopera- 
tive fire insurance companies. 

E. S. Moran bill, Intro. No. 282, Print 
286, amends Section 138-a, Insurance 
Law, so as to require the licensing of 
anyone who, for pay, adjusts losses for 
the public, average adjusters being ex- 
cluded from the provision. 

E. S. Moran bill, Intro. No. 47, Print 
47, amends Section 18, Insurance Law, 
relative to valuation of assets of insur- 
ance corporations by striking out provi- 
sion that purchase price of bond or other 
evidence of debt, amply secured and not 
in default acquired as result of exchange 
of security, shall be deemed to be value 
of security exchanged. 





Civil Aviation Control 
Troubles British Register 


The problem of the control of British 
civil aviation, which has recently been 
exercising such famous bodies as Lloyd's 
Register and the British Corporation 
Register, was referred to by Maurice 
Denny when he presided at the annual 
meeting of the latter body at Glasgow 
recently. 


“In June, 1932,” said Mr. Denny, “at | 


the instance of the Air Ministry, the 
advisory committee of Lloyd’s Register 
was amalgamated with the British Cor- 
poration Aviation Committee and _be- 
came the Joint Aviation Advisory Com- 
mittee, or J.A.A.C., a body which did 
not continue association with the Inter- 
national Register. The Gorell Commit- 
tee on the future control of civil aviation 
has now recommended the formation of 
a statutory, autonomous committee to 
function on the lines of the J.A.AC, 
and there is an apparent desire to re- 
tain the cooperation of the registries 
without, however, permitting to them any 
control of policy, operations, or finance. 
Bluntly stated, this means that the soci- 
eties will continue to give their reputa- 
tion and experience in order to provide 
civil control for civil aviation, without 
having any opportunity either of direct- 
ing expansion in the future or of te- 
couping themselves for the rather heavy 
losses inseparable from such pioneer ef 
forts.” 


MOTOR CARGO LOsS BUREAU 

At the suggestion of marine under- 
writers in Chicago the Western Adjust- 
ment Bureau has formed the Loss In- 
formation Bureau to collect loss data 
and other material relative to motor 
cargo .insurance. The bureau is func 
tioning under the management of Su- 
perintendent R. M. Ryan of the Western 
Adjustment’s marine department. The 
main purpose of the new bureau is to 
improve companies’ experience on motof 
cargo risks, the losses at present being 
high 
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Local Agents All Set 
For Miami Convention 


LARGE ATTENDANCE FORECAST 





utive Committee to Begin Delibera- 
tions Today; More Data on 
the Program 


Exec 





Members of the National Association 
of Insurance Agents, company represent- 
atives and others are now en route to 
Miami, Fla., to attend the mid-year con- 
yention of the National Association next 
week at the Miami Biltmore at Coral 
Gables. Close to 500 reservations have 
been made and it is expected that at 
least 600 persons will be present by the 
time of the get-together banquet next 
Tuesday evenine. Insurance Commis- 
sioner W. V. Knott will attend the con- 
vention and speak briefly at Tuesday 
evening’s banquet. ; 

A change in the tentative program 
calls for meetings of groups of agents 
from the several territorial underwriting 
jurisdictions Tuesday morning. These 
group sessions will be open to all mem- 
bers. Those to preside at them are as 
follows: Eastern Underwriters Associa- 
tion, Albert Dodge, Buffalo; Western 
Underwriters Association, C. F. Lis- 
comb; Southeastern Underwriters Asso- 
ciation, Sidney O. Smith, and Board of 
Fire Underwriters of the Pacific, Eugene 
Battles. All the presiding officers are 
members of .the National Association’s 
executive committee. On the same day 
the Florida Association will hold a busi- 
ness session and the Florida Field Con- 
ference will also meet. 

State Officers | leeting 

At the state officers’ meeting on Tues- 
day, discussions and their leaders have 
been arranged as follows: “Premium 
Financing as a Service to Members and 
as a Membership Builder,” J. W. Rose, 
Buffalo, N. Y.; “How to Arrive at an 
Adequate Scale of Membership Dues,” 
Henry Schmid, Wyoming Valley, Pa., 
Insurance Exchange; “Are State Asso- 
ciation Trade Papers Effective and Can 
They Be Conducted with Profit?” W. 
Pat Fisher. editor of the Florida Asso- 
ciation’s publication, and “A State Con- 
vention Program,” D. G. Foreman of 
the Texas Association. 

The national council, among other sub- 
jects, will discuss contingent commis- 
sions, a subject to which the Southern 
Agents’ Conference is giving attention 
and on which it has been conferring with 
the S. E. U. A. The Council will also 
take up problems associated with the 
Interstate Underwriters Board and the 
new ruling of the E. U. A. allowing for 
pro rata cancelation 

Entertainment scheduled includes an 
Aerocar sightseeing trip for the ladies 
on Wednesday afternoon. On that eve- 
ning the dog races at the West Flagler 
Kennel Club will be witnessed. The ma- 
jor entertainment events are scheduled 
for Thursday, the convention scheduled 
to close around noon. In the afternoon 
members and euests will be taken to 
Tropical Park for the horse racing. On 
Thursday evening transportation will be 
provided both to the Jai Alai fronton 
and to the Royal Palm Night Club for 
floor show and dancing. 

A key to the elaborate program being 
arranged is found in the announcement 
that all delegates registered for the 
gathering will be given membership 
cards to the Florida Year-Round Clubs 
for the duration of the convention. The 
membership, which has been arranged 
through Henry L. Doherty, president of 
the clubs, brings with it use of the fa- 
cilities of the Roney Plaza Cabana Sun 
Club, the Key Largo Anglers Club and 
the Miami Biltmore Country Club. 


FRENCH CO. CHANGES NAME 
The Union Maritime of Paris has 





changed its name to the Compagnie 
‘Assurances Maritimes et Aeriennes et 
-resteres in order to have the name 
indicate that the company is also writing 
an ever growing amount of aviation in- 
surance, 


Complete 25 Years With 
N. Y. Underwriters Ins. Co. 


Frank R. Scott, assistant secretary, and 
Morgan E. Harris, brokerage department 
superintendent of the New York Under- 
writers Insurance Co., celebrated their 
completion of twenty-five years of ser- 
vice with the company last Thursday. A 
luncheon was given in their honor at the 
Drug & Chemical Club and attended by 
those department heads who have been 
with the organization for more than a 
quarter century. These included L. A. 
Moore of the loss department, Henry C. 
Klein of the special risk department, 
William B. Coolev. casnier; Chandler W. 
Seymour, chief auditor, and E. M. Noo- 
nan of the local department. Altogether 
there are twenty-nine home office men 
who have been with the organization 
twenty-five years or longer. 





Alan D. Wilson, Sportsman 
And Broker, Dies in Phila. 


Alan Dickson Wilson, widely known 
Philadelphia insurance broker and sports- 
man, died on Monday at his home in 
Philadelphia following an attack of pneu- 
monia. He was 65 years of age. He 
was one of the few Americans elected 
to honorary membership by the Royal 
and Ancient Golf Club of St. Andrews, 
Scotland. He was also a member of the 
rules committee of the United States 
Golf Association and served for years 
on the association’s executive -committee. 

Mr. Wilson was born in West Chester, 
Pa., and was graduated from Princeton 
University in 1891. Surviving him are 
his widow, a daughter and a brother. 





AMERICAN, N. J., DIVIDEND 


Directors of the American of Newark 
have declared a dividend of 25 cents a 
share, payable April 1 to stockholders of 
record as of March 15. 


N.F.P.A. Reports On Conditions 


In Numerous Cities In the East 


Field service engineers of. the National 
Fire Protection Association have report- 
ed on fire prevention conditions in a 
number of New England, New York and 
Pennsylvania cities. These brief reports 
follow: 

Springfield, Mass.—The fire prevention 
committee of the Springfield Safety 
Council is conducting a campaign to re- 
duce water department charges for 
sprinkler connections. 

Providence, R. I—The fire prevention 
drive of the Providence Fire Department 
has been continued during the past year 
with good results. Over 200,000 inspec- 
tions were made by firemen in 1934. Two 
hundred and ten dilapidated buildings 
were removed. A school for janitors was 
conducted by the fire department. The 
salvage squad recently added to the de- 
partment has shown an estimated saving 
of nearly $50,000 already. 


Hartford, Conn.—There is an active - 


fire prevention committee in the Hart- 
ford Chamber of Commerce. A new driil 


tower has recently been erected. A 
course of fire prevention instruction has 
been introduced into the schools. A 


weckly broadcast of fire prevention talks 
is sponsored by the committee (Station 
WTIC, Thursdays, 6:40 p. m.). 

3inghamton, N. Y.—A fire prevention 
bureau has just been created in this city 
and an ordinance providing ample powers 
adopted. 

Elmira, N. Y.—An improved system of 
fire investigations and inspection work 
has greatly reduced losses in this city. 
Principal needs are better fire depart- 
ment training and removal of many old 
dilapidated buildings. 


Allentown, Pa—Conditions are dis- 









































FINANCIAL STATEMENT 
December 31, 1934 


Mortgage Loans 
* Bonds 
* Stocks 


Premiums in Course of Collection 


Interest Accrued 7a 
Cash on Deposit and in Office 


Missouri Premiums Impounded 


LIABILITIES 


Unearned Premium Reserve . 
Unadjusted Losses . , 


Reserve for Taxes and Other Claims 


Missouri Impounded Premiums 
Capital Stock . 

Net Surplus. . ' 
+Surplus to Policy Holders 


ASSETS 


$ 97,650.00 
3,456,030.00 
3,889, 162.00 

680,711.83 
39,301.75 
874,957.36 
63,661.08 


t $9,101,474.02 





$3,836,286.86 
254,537.00 

, 225,000.00 
a a Ta 62,828.40 
. $1,000,000.00 
3,722,821.76 


4,722,821.76 
$9,101,474.02 





* Valuations on basis approved by National Convention of Insurance Commissioners. 
t+ On the basis of December 31, 1934, Market Quotations for all Bonds and Stocks 


owned, this Company’s total admitted Assets would be increased to 


and Surplus to Policyholders . ° 


Susurauce 
¢ n itt 





ah X r 


$9,128,716.02 
$4,750,063.76 
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tinctly unsatisfactory in this city. The 
fire department is inadequate. Proper 
training and inspection work are lacking. 
Ordinances are few and out of date. 
Structural conditions are poor. 

Harrisburg, Pa—Our engineers report 
that there is a lack of properly organ- 
ized inspection work in this city due to 
the small number of paid firemen in the 
department. A fire prevention bureau is 
obviously needed in Harrisburg. . 

Philadelphia, Pa—An ordinance re- 
quiring installations of automatic sprink- 
lers in basements of buildings erected, 
altered or enlarged to be used for stores, 
factories or warehouses was adopted in 
January. 

Reading, Pa—The fire’ prevention 
committee of the Reading Chamber of 
Commerce is camnaigning for elimination 
of or reduction of cost of sprinkler con- 
nections and annual charge for connec- 
tions. The city is to appoint a full time 
fire marshal shortly. 

Scranton, Pa—During a visit to this 
city last month our engineers stressed 


narticularlv the heavv annual charges 
imposed by the water comnany for 
sprinkler connections. Installation of 
sprinklers in buildines in the congested 
district has been discouraged by this 
policy. 





New Hampshire Proposes 
Tax on Bootleg Risks 


Penalizine the purchase of insurance 
in unauthorized insurers in New Hamp- 
shire by imposing a tax of 4% on pre- 
miums and one-half of 1% on claim 
settlements appears fairly certain follow- 
ing passage of such a bill by both 
branches of the New Hampshire legis- 
lature. The bill was drawn by Arthur 
P. Morrill, a local agent of Concord, N. 
H. Under the nrovisions of the bill the 
4% tax would be payable by the insured 
himself and failure to renort a trans- 
action with an unlicensed insurer and 
pay the tax within thirty days would 
cause the tax to be doubled. 





WEST COAST AUTO CONFERENCE 


More than twenty non-bureau and 
non-conference automobile writing in- 
surance companies on the Pacific Coast 
have come to an agreement on discounts 
and underwriting rules and formed the 
West Coast Automobile Insurance Con- 
ference, with headquarters in Los An- 


geles. Other offices are to be estab- 
lished in Portland and Seattle. Dis- 
counts from national bureau rates on 


casualty coverages is limited to 10% gen- 
erally. Full national association rates 
for fire and theft on new and renewal 
business were adopted and a 10% dis- 
count is allowable on collision except 
where the assured holds membership in 
a licensed automobile club. when 15% 
discount on collision is allowed. The 
new rules are effective May 1 in Cali- 
fornia, Oregon and Washington. 





LONG ON COMPANY EXPENSES 


While speaking before the fire group 
of the Insurance Institute of Hartford 
last week George C. Long, Jr., vice- 
president of the Phoenix of Hartford, 
devoted some time to expenses of fire in- 
surance companies. He said that for the 
most part the commission cost is within 
reasonable limits as measured by the re- 
quirements of business development and 
the measure of company control permit- 
ted by the state. Any arbitrary reduc- 
tion in commissions he thoucht would in- 
volve an injustice to established produc- 
ers and a curtailment of service rendered 
to stock company clients. He also said 
that a substantial element in costs is un- 
controllable, consisting of high taxes and 
state requirements lacking in uniformity. 
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Faulty Wiring On 
Atlantique Disclosed 


HEARING HELD ON THE HULK 





Underwriters Contend Short Circuits 
Caused Costly Fire; Revelations 
Seem a Trifle Late 

Remarkable new evidence of serious 
defects to the electrical installation of 
the French liner L’Atlantique, destroyed 
by fire in January, 1933, has been given 
at Cherbourg. Eminent lawyers, elec- 
trical experts and laborers assembled in 
the derelict hall of the vessel, which is 
still lying in the outer port of Cher- 
bourg. 

The disclosure of important facts about 
the Atlantique cables prompted M. Laur- 
ent, the Cherbourg examining magistrate, 
to hear once more all the witnesses who 
had previously given evidence. Those 
present at this inquiry included Maitre 
de Moro Giafferi and Maitre Sarati, rep- 
resenting the underwriters, British, 
American and others. They had with 
them the British exnert, Mr. Little, and 
the French expert, Commandant Besson. 
M. Diesse and M. Fournier represented 
the South Atlantic company, owners of 
the vessel. 

Electrical Regulations Not Obeyed 

M. Laurent conducted the inquiry with 
the aid of M. Desfourges, the expert ma- 
rine engineer who, at his request, had 
supplied a supplementary report on the 
state of the vessel’s cables. At the out- 
set of the investigation Maitre de Moro 
Giafferi asked to see whether the lead 
covering, protecting the electric cables, 
was fixed to the hull in conformity with 
the regulations prescribed by the Bureau 
Veritas. It was then established—as 
maintained by the underwriters—that the 
regulations had not been observed. 

Replyine to a question by Maitre de 
Moro Giafferi, M. Lecerf, foreman of the 
electrical workers, stated that they had 
received no instructions to place the 
cables in the way prescribed. The own- 
ers’ representatives maintained that when 
the vessel was built different cable reg- 
ulations were in force. It is stated that 
one of the workmen established that 
there were defects in the wiring in three 
different parts of the vessel. 

The representatives of the underwrit- 
ers argued that the state of the cables 
was sufficient to explain the disaster. 
On the day of the fire, they contended, 
the Atlantique was in heavy seas and 
all its machinery was working. Owing 
to the insufficiency of the insulating ma- 
terial there must have been short cir- 
cuits, which caused the fires in two sep- 
arate parts. 

Despite the fact that the official in- 
quiry has not yet been completed, the 
French courts recently decided against 
the underwriters, and rejected the pos- 
sibility of the fire having been caused 
by defects in the electric cables. Fur- 
ther appeal to the Supreme Court can 
be made by the underwriters only on 
points of law. Consequently these revel- 
ations have been made a trifle late. 





ORANIA LOSS A HEAVY ONE 

A claim for total loss in respect of the 
Dutch liner Orania, which sank in 
Leixoes Harbor on December 19 after 
being rammed by a Portuguese steamer, 


is now in process of being settled in 
London. The hull was valued for in- 
surance at about £400,000, of which 


£300,000 was effected in the British mar- 


kets. Claims have already been settled 
in respect of the cargo, which included 
wool worth £60,000, canned beef, to- 
bacco and coffee. The total value of 


the produce is believed to exceed £100,- 
000, apart from registered mail, includ- 
ing bonds, in which there were known 
to be considerable interests. 


Underwriters Blamed 
For Over-Insurance 


LIKELY TO INVITE LOSSES 





Justice Mackinnon of London Says Too 
Much Coverage Is Being Written 
on Aged Vessels 





Underwriters who insure old ships that 
help to disorganize the freight market 
were criticized by Justice Mackinnon in 
the King’s Bench Court, London, in the 
course of a recent judgment on a claim 
for insurance money by Greek shipown- 
ers against the London Assurance. Jus- 
tice Mackinnon is a brother of Sir Percy 
Mackinnon, former chairman of Lloyd’s, 
and is the outstanding insurance expert 
of the British High Court. 

The ship, the Michael N. Maris, struck 
a rock off the island of Brusnik, in the 
Adriatic, on the night of July 12, 1932. 
Justice Mackinnon held that the striking 
of the rock was accidental, that the loss 
was by a peril insured against, but that 
the insurance of such an old vessel for 
£12,000 was really inviting such a casual- 
ty as the underwriters suggested, though 
it had not taken place in the particular 
case. 

Giving judgment, 


Justice Mackinnon 


said that the ship was built in 1899. Her 
navigation up the Adriatic was haphaz- 
ard. She was abandoned about an hour 
after she struck, because the crew took 
to the boats. Although the owners had 
the strongest motive for wishing to lose 
the ship, he did not think she had in fact 
been cast away. 

“Very little imagination would have 
shown them that the ship could not pos- 
sibly make much money without taking 
freights that would contribute to the 
numbers of ships lying up in sheltered 
waters all round the United Kingdom,” 
the judge continued. 

“Having regard to the age of the 
steamer and to the fact that her value 
could not be more than £2,000 or £3,000 
on sale to be broken up, it seems to me 
that to invite people to effect insurance 
for £12,000 (if they are fortunate enough 
to have a total loss) and for £23,000 for 
purposes other than a total loss, is al- 
most inviting such a casualty, as is sug- 
gested in this case.” 

Judgment was entered for the Greek 
shipowners for £12,000 and costs. 





RECOVERY OF STOLEN CARS 

According to a report to Chief of Po- 
lice Edward Callahan from Lieut. Roy 
Parsons, all but twenty-eight of the 1,197 
automobiles stolen in Louisville, Ky., in 
1934 were recovered. The automobile 
theft squad made 169 arrests in connec- 
tion with local thefts and forty-three ar- 
rests in connection with the theft of 
eighty-four foreign cars. In 1933 1,020 
cars were stolen and thirty-two not re- 
covered. 





Whiskey In Bonded Warehouses 
Not Subject for Marine Forms 


Whiskey under receipts in bonded 
warehouses cannot be insured under a 
marine form of policy because it is prac- 
tically a location risk, the Joint Com- 
mittee on Interpretation and Complaint 
in connection with the nationwide defini- 
tion of inland marine and transportation 
underwriting powers has ruled. This 
ruling reads as follows: 

_ “The committee has had submitted to 
it a form of receipt containing the fol- 
lowing or similar clauses among others: 

“*(a) The owner hereof, by accepting 
this receipt, hereby expressly agrees that 
at any time and from time to time when, 
in our judgment, we deem it desirable 
so to do (and we shall be the sole and 
exclusive judge as to whether it be so 
desirable) we may, without any notice 
to the owner hereof, and at the sole risk 
of such owner, and without any liability 
whatsoever on our part, transfer or re- 
move, or attempt to transfer or remove, 
or cause to be transferred or removed, 
the whiskey or any part thereof, covered 
by this receipt. from the above-named 
warehouses or from any other warehouse 
to another warehouse, no matter whether 
the warehouse to which such transfer is 


made, be within or without the State 
of All expenses incident to or 
arising out of such transfer or attempted 
transfer, together with all expenses in- 
curred by us by reason of the adminis- 
tration or enforcement of any prohibition 
laws or rules or regulations, shall be 
paid by the owner of this receipt. 

““(b) It is hereby expressly under- 
stood and agreed that we shall be and 
are absolved from any and all liability 
or risk of every kind in case of loss or 
damage to said whiskey resulting from 
the elements, fire, riots, accidents, evap- 
oration, leakage, shrinkage, burglary, 
theft or larceny; all losses or damage 
resulting from any of said causes it is 
hereby expressly agreed shall be borne 
by the owner of this receipt and shall be 
at the sole risk of such owner.’ 

“The risk in question seems to be 
primarily whiskey in bonded warehouses 
and is, therefore, practically a location 
risk. There is no permissive section of 
the definition which would apply. 

“Under these conditions a marine or 
inland marine form of policy may not be 
issued to cover whiskey involved under 
this type of receipt.” 
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New British Liner Now Undergo; 

Fireproofing Work; Fire Resistant 

Floors; Automatic Doors 

Interesting fireproofing work is no, 
under way on the Cunard-White Star 
liner Queen Mary, the world’s largest 
liner, which was launched on the Clyde 
last September. Scores of painters are 
busy coating great piles of planking with 
a fire-resisting preparation. Everywhere 
too, automatically-operated steel door, 
of a new type are being put into pog. 
tion. These doors completely isolate 
any portion of the ship against a threat 
of either fire or sea. Just a slight push 
and the door, working on elaborate hal 
bearings, swings shut. A row of hooks 
snap home and a steel bar falls into 
place. 

All the floors throughout the huge 
liner are of a new patent cement-like 
fire-resistant material which will be coy. 
ered with rubber tiles. Unlike wood 
floors, which deteriorate sooner or later, 
the cement-like base is virtually ever. 
lasting. 

Elaborate precautions have been taken 
against damage to the vessel while fitting 
out. Day and night a man is stationed 
in the stern where the ship juts out into 
the Clyde. He rings a warning bell on 
the approach of any ship as a sign for 
it to reduce speed. 





Canadians Press for 
Lower Hudson Bay Rates 


The Canadian government continues 
its propaganda for reducing insurance 
rates on vessels trading on the new 
Hudson Bay route. The High Commis- 
sioner in London has been instructed to 
do everything possible to obtain a re- 
duction in marine insurance rates in this 
trade. Every year the chairman of the 
Imperial Shipping Committee holds a 
conference with the chairman of the In- 
stitute of London Underwriters at which 
time the Hudson Bay situation is fully 
discussed. During 1934 there were about 
fifteen voyages to Churchill with only 


one loss, an ice damage claim which was 


not serious. 

A year ago the Imperial Shipping 
Committee was informed that if a con- 
siderable number of vessels visited 
Churchill in 1934 without serious mishap, 
the Joint Hull Committee would be pre- 
pared to give favorable consideration to 
the question of a further reduction in 
premium rates. There is some resent- 
ment in British marine insurance circles 
that the Canadian government brought 
up the matter in the Canadian parlia- 
ment instead of waiting until the under- 
writers in London had a chance to act. 





Supreme Court Affirms 


Decision in Toluma Case 


The United States Supreme Court last 
week affirmed the decision of the Cir- 
cuit Court of Appeals for the Second 
Circuit in the case of the Toluma-Suca- 
resco. This decision establishes the right 
of cargo interests, which have contrib- 
uted in general average in a_ collision 
case, to recover the amount of their con- 
tributions as collisions damage from the 
non-carrying vessel when that vessel has 
been held at fault for the collision. It 
makes no difference whether the carry- 
ing vessel has also been guilty of con- 
tributory negligence. The owners and 
underwriters of the Toluma sought to 
recover their general average contribu- 
tions as collision damage from the Suca- 
resco. The two steamships had been in 
collision off the Virginia Capes in No- 
vember, 1928. 





BREMEN PLANS IMPROVEMENTS 


The harbor authorities of the city of 
Bremen, Germany, are planning new 
large scale machinery for the handling 
of coal, which is to be ready in the 
spring. It will enable the vessels hat- 
dling this commodity to load, handle and 
discharge a much larger quantity than 
is possible under present conditions. 
















Ce 


App 


The 
probler 
a few 
being : 
a resul 
age, pe 
on Con 
being | 
non-re$ 
arises. 
that it 
all of 
compet 
iar Sta 
when r 
al are 
to prov 
is in § 
Sut if 
particu 
hope a 
on its 
risks, a 
titude « 


Pres 
handlin 
specific 
ployers 
for co\ 
ing wi 
adoptic 
such t 
type ri 
additio 
Counci 
“open” 
of cour 
such st 

In 
ating; 
effectiv 
new ra 
“open” 
siderat 
will ad 
risks t 
its own 
lated ; 
Counci 
in Neb 
tion to 

Unde 
the co 
employ 
ject to 
of the 
ance u 
men’s | 
to at | 
carryin 
at the 
authori 
the pai 
nitely 
in writ 
rier ar 
employ 
_ It is 
insuran 
directly 
filed o1 
by cop: 
iting ¢ 
origina 

The 
general 

Jpon 
surance 
atteste: 
termin« 
entitled 
where 














esistant 
rs 

k is now 
hite Star 
’s largest 
the Clyde 
inters are 
king with 
erywhere 
eel doors 
Into posi- 
Y isolate 
| a threat 
ight push 
orate ball 
of hooks 
falls into 


he huge 
ment-like 
ll be coy- 
ke wood 
Or later, 
ly ever- 


en taken 
ile fitting 
stationed 
; out into 
g bell on 
sign for 


’ Rates 


continues 
insurance 
the new 
Commis- 
ructed to 
in a re- 
es in this 
n of the 
holds a 
f the In- 
at which 
| is fully 
sre about 
ith only 


hich was 


Shipping 
f a con- 

visited 
; mishap, 
| be pre- 
ration to 
iction in 
» resent- 
se circles 
brought 
n parlia- 
e under- 
e to act. 


a Case 


‘ourt last 
the Cir- 
. Second 
na-Suca- 
the right 
contrib- 
collision 
heir con- 
from the 
essel has 
sion. It 
1e carry- 
of con- 
rers and 
ought to 
contribu- 
he Suca- 
been in 
; in No- 


MENTS 
> city ol 
ing new 
handling 
, in the 
sels han- 
ndle and 
ity than 
ions. 











March 15, 1935 


NS SMUG LRIE NEAT CEI CALI 


qCan-uaitso| 


= 
“a-1t 
ek an 





Nien ee 


THE EASTERN 
UNDERWRITER 











Page 39 














LTY AND SURETY | 





|CASUA 





Uniform Plan for Covering Uninsured 


Compensation Risks Meets With Favor 


Approved Program of National Council Applicable in Both 
Regulated and Non-Regulated States; Adequacy 
of Rate Level Stressed 


The uninsurable compensation — risk 
problem, which reached an acute stage 
a few years ago, is in a fair way to 
being successfully solved nation-wide as 
4 result of the voluntary plan of cove r- 
age, perfected by the National Council 
on Compensation Insurance, which is now 
being submitted to both reguiated and 
non-regulated states wherever the need 
arises. A prerequisite of this plan 1s 
that it shall become effective oniy when 
all of the carriers writing workmen’s 
compensation insurance in the particu- 
‘-r state have subscribed thereco and 
y.hen rates as filed by the Naticnal Cour- 
cil are approved. The plan is intended 
to provide coverage for every risk that 
is in good faith entitled to insurance. 
3u' if the general level of rates in the 
particular state is inadequate, the only 
hope a company then has to break even 
on its business is to select carefully its 
risks, adopting a critical underwriting at- 
titude on submissions. 


Uniform Procedure 

Prescribing a uniform procedure for 
handling uninsurable risks and setting up 
specific requirements under which em- 
ployers shall be considered as eligible 
for coverage the Council’s plan is meet- 
ing with general approval. Before its 
adoption last December the situation was 
such that no two states covering this 
type risk used the same plan. Now in 
addition to the regulated states the 
Council makes the plan available to the 
“open” states with necessary changes, 
of course, to conform with conditions in 
such states. 

In Missouri the plan is already oper- 
ating; in District of Columbia it becomes 
effective July 1, 1935, concurrent with 
new rates. In Connecticut and Indiana, 
“open” states, the plan is under con- 
sideration and when passed the Council 
will administer it, leaving inspection of 
risks to the companies instead of using 
its own inspectors as is done in the regu- 
lated states. And just this week the 
Council bulletined the companies writing 
in Nebraska, also “open,” for subscrip- 
tion to the plan. 

Under the rules drawn up to govern 
the coverage of uninsurable risks, an 
employer shall not be considered as sub- 
ject to the plan unless within sixty days 
of the date of his application for insur- 
ance under it he has applied for work- 
men’s compensation coverage in writing 
to at least four carriers, including the 
carrying company if the risk is insured 
at the time of making the application, 
authorized to write such insurance in 
the particular state, and has been defi- 
nitely refused coverage by such carrier 
writing on the letterhead of the car- 
ner and signed by a full-time salaried 
employe of the carrier. 

_ It is required that the application for 
msurance under this plan must emanate 
directly from the employer and shall be 
filed on a prescribed form, accompanied 
by copies of the employer’s letters solic- 
iting coverage by such carriers, and the 
original letters refusing such coverage. 

The plan shall be administed by the 
general manager of the National Council. 

pon receipt of an application for in- 
surance. properly completed, signed and 
attested, the general manager shall de- 
termine whether the risk is in good faith 
entitled to insurance, through inspection 
Where necessary, and, if so, shall estab- 


lish the appropriate classifications, rates 
and estimated advance premium, and 
shall appropriately advise the assured 
requesting full advance premium prior 
to assignment. When full advance pre- 
mium has been received from the as- 
sured, the risk shall be assigned to one 
of the carriers subscribing to this plan. 

The general manager shall distribute 
the risks which are eligible for coverage 
under this plan among the signatory car- 
riers, the distribution by premium to be 
made proportionate, so far as practicable, 
to the respective workmen’s compensa- 
tion premium writings of such carriers 
in the state. In making such assign- 
ments, due regard shall be given to the 
servicing facilities of the designated car- 
rier and to the exclusions under reinsur- 
ance agreements, treaties or contracts, 
as filed in writing with the general man- 
ager by the individual subscribing car- 
riers. 

Policy Effective Within Ten Days 

The designated carrier shall issue a 
policy to become effective within ten 
days of receipt of assignment accompa- 
nied by the estimated advance premium. 
This policy shall be issued for a period 
terminating December 31 next, except 
as otherwise authorized by the general 
manager. 

If, after the issuance of a policy, the 
designated carrier shall be convinced that 
the employer is not in good faith entitled 
to compensation insurance, or that the 
employer has failed to comply with rea- 
sonable safety requirements or has vio- 
lated any of the terms and conditions 
upon the basis of which the insurance 
was issued, or that unusual or unexpect- 
ed circumstances have developed, the 
carrier which issued the policy shall have 
the right to cancel the insurance in ac- 
cordance with the conditions of the pol- 
icy, but in all such cases the reasons 
supporting such action shall be filed with 
the general manager prior to the effective 
date of cancelation. 

All risks assigned under this plan shall 
be written at the classifications and the 
corresponding manual or adjusted rates 
established by the (name) Compensation 
Rating Bureau, subject to the exceptions 
cutlined below, but if the designated 
carrier, after investigation, does not 
agree with the established classifications 
or estimated payrolls, it shall have the 
privilege of requesting reconsideration. 
The general manager after consulting 
with the carrier may order such changes 
as may be deemed reasonable and re- 
quisite. In the event the general man- 
ager and the carrier are unable to agrce, 
the matter shall be referred to the (state) 
regional committee for final disposition. 

If the experience and/or physical or 
other conditions of any risk applying for 
coverage under this plan are such as to 
indicate clearly that the hazard of the 
risk is greater than that contemplated 
by the classifications normally applicable 
to the risk, the general manager shall 
have the authority to assign such rates 
and minimum premium as are commen- 
surate with the greater hazard of the 
assigned risk, subject to approval by su- 
pervisory authorities where necessary. 

If for any reason a policy is canceled 
the risk shall not be eligible for further 
consideration until the general manager 
is fully satisfied that the employer is in 
good faith entitled. to insurance under 
the plan. . 
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Long Range 
Urged By 


Last night Superintendent of Insur- 
ance George S. Van Schaick gave a dis- 
tinguished audience of lawyers attend- 
ing the first of a series of spring lectures 
on legal topics of the Association of the 
Bar of the City of New York a first- 
hand close-up of “The Future of the 
Title and Mortgage Guaranty Business,” 
a subject on which the Superintendent 
is eminently fitted to talk with authority. 
Specifically he made an earnest appeal 
for early consideration of a sound pro- 
gram of long range mortgage legislation. 
He also expressed gratification over the 
creation of the state mortgage commis- 
sion to handle the certificated mortgage 
issues but called attention to the fact that 
this agency is designed primarily to treat 
an emergency problem of certificate 
holders. 

Superintendent Van Schaick expressed 
a preference for replacement of guaran- 
tced mortgage companies. twenty-two of 
which are now in rehabilitation or liqui- 
dation, by a state system of mortgage 
banking designed to supplement and 
work in cooperation with the Federal 
Housing Administration’s program as 
charted under Titles II and III of the 
National Housing Act. As he viewed the 
mortgage problem of the future, financ- 
ing of small mortgages on residences will 
be dominated by agencies established by 
or under the supervision of the Federal 
Government. He suggested that the ma- 
jor sphere in which state legislation is 
required is that of large mortgage 
financing. He also urged careful and 
speedy consideration of the basic prob- 
lem of the reestablishment of the mort- 
gage business as vital in the complete 
solution of the troubles of guaranty 
holders. 


For Mortgage Bank System 


As a preface to his recommendations, 
the Superintendent recalled that the Fed- 
eral program so far has made little pro- 


vision for handling of large mortgage 
loans. These he indicated might be 
financed through a strictly supervised 


system of mortgage banks. He said: 

“Students of mortgage finance tell us 
that the most satisfactory method of 
financing large real estate loans is 
through mortgage banking. Experience 
in Europe indicates that over a long 
period of time real estate securities by 
this method are stabilized almost on a 
level with government bonds. Occasion- 
ally it has been found possible to secure 
even more favorable interest terms for 
the issues of the mortgage banks than 
for government issues of the country in 
which the bank was located. 

“There is no vital difference between 
mortgage banking and a_ guaranteed 
mortgage certificate system. In the lat- 
tercase the investor has a specific col- 
lateral interest in one or more mortgages 





Mortgage Legislation 
Van Schaick In Bar Talk 


and gains the benefit of diversification 
through the guaranty obligation of the 
company backed up by all company as- 
sets. In the case of the mortgage bank 
security by diversification is gained di- 
rectly because the bonds of the bank are 
secured by all of its mortgages and other 
assets upon an undifferentiated basis. 

“At first glance the guaranteed mort- 
gage certificate system might seem to 
offer a more attractive security to in- 
vestors. This is largely illusory. Pur- 
chasers of guaranteed mortgage certifi- 
cates unlike purchasers of whole mort- 
gages are notably inexperienced in real 
estate matters. For the most part they 
purchase their securities not upon the 
basis of judgment of value of the real 
estate securing their certificates but up- 
on confidence in the general responsi- 
bility of the issuing institution. 

“On the other hand mortgage bank- 
ing has definite superiorities over the 
guaranteed mortgage certificate system. 
The self-interest of the bank is identified 
completely with its investors in the mat- 
ter of the quality of its security. The 
conflict of interest which is fundamentally 
responsible for the condition of the 
group series of the companies in rehabil- 
itation is lacking. In the event of de- 
linquency of the issuing institution the 
position of the debenture holder of a 
mortgage bank is superior to that of a 
guaranteed mortgage certificate holder. 
A unitary reorganization generally is to 
be preferred over piecemeal handling.” 

In this connection Superintendent Van 
Schaick proposes a frank discussion of 
and definite decision as to the future of 
the title and guarantee companies now 
in rehabilitation or liquidation. As he 
points out, this problem must be faced 
squarely in the near future or consid- 
eration of a mortgage banking system 
or any other contemplated reforms of 
the guarantee companies will be useless. 
He says: 

State at Crossroads 


“The state is approaching a crossroads 
in the matter of its policy with respect 
to the title and mortgage guaranty com- 
panies in rehabilitation. A decision must 
be made as to whether or not the state 
shall encourage the reorganization of 
these companies as mortgage companies. 
It is well to preface a discussion of this 
issue by a frank statement of the basic 
factors involved.” 

He then listed the factors on both 
sides. For the reorganization of the 
companies there are these arguments: 
Some are well established organizations 
that might be employed profitably in 
whatever form of mortgage business is 
evolved finally; this circumstance repre- 
sents an asset to certificate holders and 
creditors of the companies; the worth 


(Continued on Page 44) 
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Jim Henry of Pittsburgh 


Western Pennsylvania Manager of Aetna Affiliated Co’s. Has 


Dedicated Both Thought and Energy to Cause of Insur- 
ance; Widely Traveled, Devotee of Art and Theatre 


By Spencer Welton, Peripatetic Vice-President 


Even people who don’t know Jim 
Henry of Pittsburgh find in the name 
a certain informal euphony that estab- 
lishes a mental image strikingly like the 
individual himself. A bit above average 
height, a trifle stocky in build, direct of 
gaze, imperturbable but affable of man- 
ner and more often than not with a cigar 


What 


when 


firmly planted between his teeth. 
New Englanders call 
they refer to a successful man who re- 


“common” 


mains unspoiled by prosperity and meets 
everybody on a common ground of neigh- 
borly good will. 

In a less urban environment than that 
of Pittsburgh he easily might have been 
the prototype of that “County Chairman” 
which the late Maclyn Arbuckle so suc- 
cessfully played on the stage. But Jim 
Henry was destined to live and move 
and have his being among the business 
leaders of a great industrial metropolis 
which is not to say that he has lacked 
opportunities to develop and_ exhibit 
those qualities which would have made 
him successful in politics. 

Adroit and Sagacious 

Through years of holding responsible 
office in various state and national asso- 
ciations he has demonstrated sagacity of 
thought and adroitness in negotiation 
which have resulted in major triumphs 
for the causes he has espoused. 

But a word about the beginnings of 
this Jim Henry. His immediate forbears 
came from Staffordshire, England, in 
1854 and he, himself, began his acquaint- 
ance with life at Sharon, Pa. Six years 
later the family removed to Pittsburgh 
where Jim Henry has lived ever since, 
meantime developing a civic pride almost 
startling in its intensity. 

In fact, one sure way to earn his cor- 
dial dislike is to suggest that his habit 
of almost continuous cigar-smoking was 
adopted as a sort of counter-smudge 
against the murky atmosphere vaudevil- 
lians and amateur joke-smiths call typi- 
cal of Pittsburgh. 

Jim Henry’s educational activities were 
comprehended almost wholly by the cur- 
riculum of the Pittsburgh Central High 
School from which he graduated in 1895. 

Six feet tall, weighing 135, and so a 
bit on the weedy side, football did not 
beckon and track events bored him. This 
freedom from athletic distractions may 
have accounted in some measure for his 
scholastic standing and may explain too 
the readiness with which he found a job 
in the office of Georze Whitesell, then 
general agent of the U. S. Casualty Co. 


Eyler & Henry Formed in 1902 

In October, 1895, P. B. Eyler, general 
agent of the accident department of the 
Aetna Life, needed a cashier and liked 
the looks of young Henry. Seven years 
later (in 1902) the partnership of Eyler 
& Henry was formed and continued until 
Mr. Eyler’s death in 1922. Since that 
time James W. Henry has been manager 
and adjuster for western Pennsylvania 
for the Aetna Affiliated Companies with 
the exception of the life department. 

Associated with the agency now is Jim 
Jr., a splendid lad, who has already prov- 
en his worthiness to carry on the Henry 
tradition of practical achievement 

Singleness and fixity of purpose is per- 


J. W. HENRY 


haps the most outstanding Henry charac- 
teristic and its intensity may be illus- 
trated by an incident occurring some 
years ago in California. In December, 
1926, the insurance commissioners of the 
country met at Los Angeles to hold their 
annual meeting. Casualty acquisition cost 
rules were prominent among the matters 
to be considered and many company ex- 
ecutives and representatives of agents’ 
associations were present. Among the 
representatives of the National Associa- 
tion of Casualty & Surety Agents was 
Jim Henry. 


At all open and at various group “star- 
chamber” sessions his sturdy figure was 
well to the fore, the inevitable cigar 
clamped firmly in his teeth, his eyes and 
ears absorbing every gesture and word 
of those who participated in the discus- 
sions. For nearly a week he stayed in 
the hotel working earnestly with con- 
freres in the interest of the association 
they represented and resolutely turning 
his back on the sparkling sunshine and 
myriad distractions of Southern Califor- 
nia in winter. 

Then assuring himself that his travel- 
ing bag was adequatelv supplied with 
cigars he took the first train home. 

That may be more understandable to 
those who know that Jim Henry was one 
of the practicing obstetricians at the birth 
of the General Agents’ Association in 
the stirring days following the Emmett 
ruling and has continued a foster-father 
of the association in the roles of presi- 
dent, member of the executive committee 
or other offices. In fact there is never 
a time when some portion of his thought 
and energy is not dedicated to the cause 
of insurance as a whole. 


Alert to New Developments 


\t the moment Mr. Henry is presi- 
dent of the Pennsylvania Association of 
Insurance Agents, he is a fellow of the 
Insurance Institute of America and on its 
board of governors and has been presi- 
dent of the Insurance Federation of 
America. 


In the operation of his own agency Jim 





Henry has always been alert to consider 
any new development of major import- 
ance and calculate its potentialities as a 
producer of premiums and then go after 
the business. It is related of him that 
back in the days when an automobile 
journey was a hazardous undertaking, 
calling for much preliminary work and 
with arrival at the chosen destination 
exceedingly doubtful, Jim Henry sub- 
scribed to Henry Ford’s belief that the 
automobile would some day replace the 
horse. So whenever he learned of a 
buyer of an automobile he, using a horse 
and buggy for the purpose, visited the 
hardy motorist and sold him insurance to 
cover the new car. 

At one time his general agency covered 
West Virginia as well as western Penn- 
sylvania and on an agency trip in one of 
the smaller towns in the feud country, 
a man walking down the main street 
ahead of him was shot and instantly 
killed by a local rifleman. 

Even civic pride cannot deny the fact 
that Pittsburgh along with other com- 
munities did surrender some of its finan- 
cial institutions to the grim reaper we 
have learned to call Depression. One 
such bank last year was resurrected by 
a reorganization and James W. Henry 
was invited to assist in the operation of 
a financial pulmotor. Among those with 
whom he found himself associated was 
the head of a big construction company 
and one of the results of the acquaint- 
ance so made was that when the con- 
struction company was recently awarded 
a big government contract, J. W. Henry 
wrote the bond at a premium of close 
to $50,000. 


Now on Mediterranean Cruise 


With all his definiteness of purpose, 
Jim Henry long ago learned the impor- 
tance of suitable recreation periods and 
has diversified his avocations to an un- 
usual degree. His greatest happiness is 
found in travel and at the moment he, 
with the lovely and accomplished Mrs. 
Henry, is away from Pittsburgh on a 
Mediterranean cruise. .here is rarely 
a time when his desk does not contain 
an Atlas, the cabin plan of a great liner 
and memoranda indicating that another 
journey abroad is in the offing. He has 
visited every country in Europe except 
Russia, Roumania and Ireland, having 
very literally obeyed the injunction to 
“See America First.” 

Mr. Henry is an ardent theatre-goer 
and numbers among his close friends 
many stars of the spoken drama as well 
as of the silver. screen who. on occasion 
finding themselves in Pittsburgh, inevit- 
ably visit the Henry home. There, by 
the way, are found many evidences of 
the artistic appreciation of the Henrys. 
Paintings by Knight, rothest, Van Bos- 
kerck; Mezzotints by Edwards, Chinese 
porcelain lamps and jades of the Ming 
Dynasty period and numerous objects of 
Vertu. 


Proud of Henry Contract Bridge System 

Jim Henry is a leader in Masonic cir- 
cles, a member of the board of trustees 
of the Passavant Hospital at Pittsburgh, 
a member of the Duquesne Club, 
Longue Vue Club, Pittsburgh Athletic 
Association, Pittsburgh Field Club. Oak- 
mont Country Club, the Drug & Chem- 
ical of New York and various civic, char- 
itable and business organizations. 

To the game of golf, upon which he 
relies for exercise and summer amuse- 
ment, he brings the same concentration 
which characterizes his business activities 
and he plays consistently in the lower 
scoring brackets. His one weakness, so 
far as can be ascertained, is the pro- 
found conviction that the Jim Henry sys- 
tem of contract bridge leads all others. 

That certain skeptical club mates de- 
clare it to be known and comprehendad 
only by the inventor in no wise dampens 
his confidence in and enthusiasm for it. 
If you happen to like contract bridge 
yourself, Jim Henry will supply the ci- 
gars, a free lecture and, if necessary, the 
other two players any time outside office 
hours. That’s one reason why he likes 
the ship-board journeys—they leave so 
much time for bridge. 


“4-Wheel Fun” Lively 
Fireman’s Fund Booklet 


AMBASSADOR OF GOOD wil 


1935 Edition of Automobile Jokes and 
Cheerful Wisdom Just Out; W. 
Stanley Pearce Compiler 





Once a year the Fireman’s Fund Groy 
gets out “4-Wheel Fun,” a lively bookie, 
of automobile jokes and cheerful wisdom 
usually as fresh as the newest car mod- 
els. Its compiler, W. Stanley Pearce 
advertising manager of the Fireman's 
offers the booklet as an ambassador of 
good will between peoples and nations 
and tongues, to be distributed compli- 
mentary by automobile agents and brok- 











ers of companies in the group. Scat- 
tered through the booklet are effective 
reminders of the need for automobile 
insurance. Says Mr. Pearce: 


“Just why an automobile mishap 
should take on the appearance of com- 
edy when it is transferred to paper we 
have never been able to understand; the 
fact remains that page after page of the 
new issue brought chuckles from even 
our case-hardened proofreader. 

“However, it all depends on viewpoint. 
A collision between two brand new at- 
tomobiles on Fifth Avenue, New York, 
is discussed in terms of dollars and 
cents; the accidental scraping of French 
mudguards by a German limousine in- 
volves an insult to national pride and an 
appeal to the League of Nations; a dis- 
pute between chauffeurs on the road be- 
tween Hungary and Yugoslavia is right- 
ed only by an abject apology and inter- 
national sanctions. 

A few examples of “4-Wheel Fun” 
follow: 


“There was a screaming of brakes as 
the car skidded around the corner, struck 
a post, careened across the _ sidewalk, 
bumped into three cars, almost knocked 
down a policeman, and came to a stop 
against a wall. A crowd rushed to the 
spot just as a breathless girl climbed out 
of the car, followed by an equally breath- 
less young man. 

“Darling,’ sighed the girl, ‘that’s what 
I call a kiss.’” 

» & ss 

“This month’s problem. A motorist 
was a hundred yards from an open level 
crossing and was proceeding at forty- 
five miles an hour. A train was also 
approaching at sixty miles an hour and 
its distance from the crossing was one 
hundred and fifty yards. 

“Problem: Did the motorist get across? 

“Solution: Yes, the motorist got 4 
cross. His widow bought it out of the 
insurance money.” 
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Greater 


N. Y. Safety Congress Stressed 


Highway Auto Accident Problems 


More Strict Enforcement of Motor Vehicle Laws Discussed; 
Closer Casualty Company Cooperation Sought; 
Insurance Men Active 


For three days last week safety ex- 
perts of Greater New York were in al- 
most continuous session at the Hotel 
Pennsylvania, giving greater concentra- 
tion than ever before on accident pre- 
vention in the home, on the streets and 
highways and in the schools. Insurance 
men were prominently on the program 
which was arranged under the auspices 
of the metropolitan chapter, A. S. > &, 
engineering section of the National Safe- 
ty Council and cooperating organization, 
which, of course, included the National 
Bureau of Casualty & Surety Under- 
writers. A. W. Whitney, old-timer in 
safety work, one of the great advocates 
of child safety, who is associate general 
manager of the Bureau, was very much 
in evidence during the child education 
session; Wesley M. Graff, Bureau direc- 
tor of safety engineering, presided over. 
the safety exchange group; Robert I. 
Catlin, Aetna Life, who is a National 
Safety Council vice-president, participat- 
ed in the highway safety educational 
session with a discussion on how the 
home and local offices of casualty com- 
panies can promote street safety 
through educational activities directed to 
their policyholders and others. This ses- 
sion was presided over by Michael A. 
Connor, Connecticut commissioner of 
motor vehicles. 


Greater Emphasis ‘on Motor Vehicle Law 
Enforcement 


Among the accomplishments of the 
conference was the placing of greater 
emphasis on the strict and impartial en- 
forcement of motor vehicle laws as one 
of the outstanding avenues of effort for 
reducing automobile accidents. A _ pro- 
gram of activities feasible to be carried 
out by community safety organizations 
was outlined by Lloyd A. Blanchard of 
Boston, who is executive secretary of the 
Governor’s committee on street and high- 
way safety in Massachusetts. Mr. Blan- 
chard also delivered the keynote address 
of the conference on the coordination 
of highway safety activities, taking to 
task communities of his state for allow- 
ing their police forces to devote so com- 
paratively little of their energies to sav- 
ing lives on the highways. 

Another keynoter was W. Graham 
Cole, Metropolitan Life, who was gen- 
eral chairman of the conference. George 
McAinsh, American Mutual, was pro- 
gram chairman, and L. L. Spencer, Trav- 
elers, was attendance chairman for in- 
surance. Mr. Spencer also gave a talk, 
well received, on “Public Accidents and 
Their Effect on Good Will.” Among 
other talks by insurance people were 
Organizing the Working of a Safety 
Program” by R. S. Elberty, Fireman’s 
Fund Indemnity, whose engineering and 
safety advice to insureds has brought 
results, and “Physical Fitness and Place- 
ment of Workers” by Dan L. Royer, 
chief engineer, Ocean Accident. High 
spots in these addresses are summarized 
below. 


Effect of Accidents on Good Will 
While Mr. Spencer could not set an 
exact figure as representing the dollar 
effect of accidents on good will, he told 
of some of these costs before the hotel 
and restaurant safety group, emphasiz- 
Ing that regrettably many hotel men 
ave only a vague idea as to how good 
will affects profit and loss. He centered 
'S remarks on accidents where guests 


are injured, which cause them embarrass- 
ment or loss of property, saying that 
while some of these mishaps are un- 
avoidable because they are unpredicta- 
ble, at least 50% of them would have 
been forestalled if ceaseless and alert 
consideration were given to conditions 
which experience has shown are liable to 
cause trouble. One of his examples of 
this point follows: 

“Approximately $1,600 was paid to the 
wife of a prominent local attorney be- 
cause she slipped and fell in the lobby of 
a New York City hotel. The lady, with 
a party of friends, was leaving an affair 
in the early morning hours, just at a time 
when a porter was mopping the floor. 
The porter was one of those fellows who 
belicve that it is easier to use a lot of 
water and cover a considerable area at 
one time, instead of mopping a relatively 
small portion of floor and drying it, leav- 
ing a safe section to walk on. The com- 
bination of slippery floor, dirty water 
and the effects of a gay party produced 
the accident, also the embarrassment. 
This lady was exceedingly proud and I 
have always believed that her dignity 
suffered more than her body as a result 
of her fall. Her gown was ruined, and 
most of you know how even a moderate 
priced dress becomes a high priced crea- 
tion when you are compelled to pay for 
it because of an accident. 

Accident Expensive to Hotel 

“This case happened several years ago 
and because I was called to account for 
the loss experience on the line I asked 
many questions. I learned the lady 
vowed she would never enter the hotel 
again, and she didn’t. Her family had 
entertained at this house rather exten- 
sively, but up to the time of her death, 
about a year ago, she patronized other 
houses. Her son, who is also a lawyer 
and a prominent politician, was one of 
a group a few years after. the accident, 
when lunch was suggested at this house 
he remarked, ‘Not me; my mother had 
trouble there and if I was recognized 
somebody might put arsenic in my soup.’ 
The group ate elsewhere that day. 

“T have told of this case in detail pur- 
posely, first, because it is true, and, sec- 
ond, because all the circumstances con- 
nected with it fit the subject we are now 
discussing. The hotel had to pay for an 
expensive accident, as this cost entered 
into the makeup of the experience rating 
for their public liability insurance.” 

Mr. Spencer’s recommendation as to 
the remedy for such unfortunate occur- 
rences was: Proper selection and train- 
ing of employes, plus executive interest 
and follow through. 

Stronger Safety Leaders Needed 

R. S. Elberty, Fireman’s Fund, in his 
talk urged coordination of the entire ex- 
ecutive and supervisory staff of an in- 
dustrial plan in making its accident pre- 
vention program effective. He frankly 
said that “those on the inside, the per- 
sons who are working at it, know that a 
large percentage of employers are unin- 
terested in accident prevention. How 
best to sustain the interest in safety 
over a period of time is the big problem. 
He pointed out that accident prevention 
experience and practice indicated that 
the best type of management or super- 
vision of a safety program is by a com- 
mittee which should not consist of many 
more than three members. He then said: 

“Any safety program is important 
enough to enlist the interest and whole- 
hearted support of the person known as 
the Chief or Big Boss or‘Old Man. After 
the safety committee has been organized 
by obtaining a chairman and a secre- 
tary, a review of tlie accident récord 








Sizeup of “Old Man Accident” 

A good sizeup of “Old Man Acci- 
dent” was given by R. S. Elberty, 
Fireman’s Fund Indemnity, in his talk 
on industrial safety. He said: 

“‘Old Man Accident’ is a foxy in- 
dividual, cruel and cunning, and his 
Ways are many. He attacks on all 
fronts, for his followers are legion. 
And we are not conquering him, not 
even putting many scratches in his 
armour. We are not fighting hard 
enough and our forces are not strong 
enough nor completely organized. 

“We need more _ fighters—with 
stronger leaders—more_ efficient 
weapons, and, above all, more deter- 
mination and whole-hearted enthusi- 
asm.” 











should be the first in order of business. 
Accidents should be so listed as to re- 
veal the number occurring in each de- 
partment, the type of accident, nature 
of injury, responsibility and accident 
cause. A study of this list will enable 
the, committee to understand the size 
and importance of its task and give in- 
formation as to where first efforts should 
be directed. 

“The committee having completed its 
study of the past record may now turn 
its attention to ways and means of pre- 
venting future accidents. By touring the 
plant and noticing conditions that have 
caused accidents they will obtain first- 
hand knowledge that will help them to 
arrange for the removal of hazards. The 
first job is to remove mechanical hazards 
by making the machinery as safe as pos- 
sible. Then the committee may provide 
safety rules for plant and department 
operation and see that these rules are 
thoroughly understood and enforced by 
the foremen. 

“In the larger plants the supervisory 
committee may find it advisable to ap- 
point certain sub-committees to investi- 
gate and report on particular phases of 
the accident prevention campaign. Some 
industries may require a committee on 
fire hazard or chemical processes. A 
sub-committee for the woodshop or yards 
or docks or a special committee on tools 
and dies may be advisable. 


Keen Inspectors Required 


“An order of business, forms for com- 
mittee minutes, accident recording and 
inspection reports should be adopted. 
These forms should be thoroughly ex- 
plained so that all having occasion to 
use them will have complete understand- 
ing as to what is desired. 

“An inspection force should be pro- 
vided. In the smaller plants this work 
may only require part of one man’s time. 
In larger plants a full-time inspector or 
even more than one may be needed. An 
inspector should possess a keen power of 
observation, an active imagination, a 
knowledge of mechanical movements and 
human nature, an enthusiasm for the 
safety idea, salesmanship, the disposition 
of a diplomat and a sense of humor. At 
first glance this may seem idealistic, but 
suppose we take a second “look see.” 

“An inspector who cannot see haz- 
ards, who misses accident causes that 
should be noticed is not much use to 
the safety movement. The efficient in- 
spector will be able to imagine acci- 
dents that can occur in places that will 
not be apparent to the unimaginative 
person. A _ knowledge of mechanical 
movements plus some inventive ability 
will make machine guarding and process 
improvement much more efficient. 

“The inspector has to gain the coop- 
eration of the foremen and the employes 
so a knowledge of human nature sea- 
soned with a liberal amount of diplo- 
macy will be necessary. Sales ability 
will help him to sell himself and his 
ideas. An inspector who is sold with the 
safety idea is enthusiastic, and his en- 
thusiasm inspires those with whom he 
comes in contact. A sense of humor 


will keep him from taking himself too 
seriously.” 
Mr. Elberty gave much attention to 


the part the plant foreman plays in the 
success of an industrial accident preven- 
tion campaign, saying that he is a most 
important figure, must maintain plant 
discipline and get the work out. In Mr. 
Elberty’s opinion all of this should be 
done with an eye for safety and a rea- 
sonable amount of common sense. 


Royer Treats Dust Diseases 


In discussing physical fitness and 
placement of workers Dan L. Royer, 
Ocean Accident, raised the question as 
to “whether we give the examining phy- 
sicians we employ enough time to do 
their jobs properly.’ He asked: “Do 
we tell them we want thorough exam- 
inations that will be complete and reli- 
able as references should the applicant’s 
physical condition be questioned later in 
connection with an injury or occupational 
disease ?” 

He stressed that the physical adapta- 
bility of workers must be considered if 
a reasonable amount of efficiency is to 
be attained in placing them in their jobs. 

As to workers subjected to dust, toxic 
fumes or who handle materials that may 
do them physical harm, he said they must 
have special consideration. He contin- 
ued: “The prevention and detection of 
silicosis in itself is a difficult problem. 
I am convinced that workers exposed to 
silica dust must be subjected to X-ray 
examination every six months. The phy- 
sician who makes this examination would 
do well to familiarize himself with the 
most recent developments in technique. 

“Occupational diseases acquired in pre- 
vious employments always present a dif- 
ficult problem that becomes almost im- 
possible without complete physical ex- 
amination. For example, a worker han- 
dling wet clay for one employer over 
a period of about eighteen months was 
incapacitated by what was diagnosed as 
silicosis. A reexamination confirmed the 
diagnosis. Investigation showed that 
this man had been employed as a hard 
rock tunneler for a number of years be- 
fore he took the job on which he was 
stricken. Because tuberculosis is close- 
ly allied with silicosis and vice-versa, 
some honest and many careless errors 
have been made by physicians who are 
not experienced with silicosis.” 





CENTURY IND. CHANGES 


The Century Indemnity is making th 
following field transfers this month: Rus- 
sell E. West, heretofore Philadelphia as- 
sistant manager, goes to the Chicago of- 
fice as assistant manager. Ernest Killer, 
formerly a special agent for Connecticut, 
is being transferred to Cleveland as field 
manager for Ohio and eastern Michi- 
gan. John J. Shea, also a Connecticut 
special agent, is being transferred to Syr- 
acuse. N. Y., as assistant to Field Man- 
ager Edward C. Booth. 





N. Y. DISEASE BILLS 

The New York senate this week passed 
Intro. No. 20, which makes all occupa- 
tional diseases compensable without spe- 
cification or definition of such diseases, 
and it is now in the Assembly whose 
own companion bill has been amended 
Bill No. 19 covering medical abuses 
passed the senate and is “in rules.” 





BOOST VAN SCHAICK 


A. A. Berle, Jr., chamberlain of New 
York, wrote a letter to the New York 
Times this week, highly praising the ad- 
ministration of George S. Van Schaick, 
Insurance Superintendent, especially the 
way his Department handled the mort- 
gage and title companies at the time 
they were loaded on to the backs of the 
New York Department. 





J. T. JONES BACK AT DESK 

John T. Jones, vice-president, United 
States Guarantee, who is almost fully 
recovered from injuries sustained in an 
automobile accident in Miami last month, 
has returned to his desk. 
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Hernia Injection Controversy 


Article No. 1 
By Allan Broms 


Discussion over the merits of injection treatment for hernia has now 


reached the controversial stage. 


In this series of two articles Allan Broms, 


a laboratory research worker who has been engaged with hernia problem 
study for several years, discusses articles printed recently on hernia in The 
Eastern Underwriter, paying particular attention to the one from the pen of 


Dr. Nelson J. Howard of San Francisco, recently published. 


Mr. Broms 


does not agree with Dr. Howard, his conclusions and his interpretations of 


authorities. 


Mr. Broms discusses the subject today before the annual meeting of 
the Accident and Health Club of New York at the Hotel Martinique. 


The first of his articles follows: 


Two recent articles on the Injection 
Treatment of Hernia in The Eastern 
Underwriter have stirred up much in- 
terest among insurance executives and 
doctors. The first (November 2, 1934) 
was by a layman, Frank E. Rutledge, 
who had himself been successfully treat- 
ed and who then reviewed the medical 
literature and investigated the compara- 
tive costs of the surgical and injection 
treatments with estimable thoroughness. 
Without pretending to professional au- 
thority, he stated his findings—first, that 
nowhere in the recent professional liter- 
ature did he find one line of objection 
to the injection treatment from any doc- 
tor who had had direct experience with 
it; and, second, that its adoption in New 
York compensation cases alone would 
save the insurance carriers in excess of 
$1,000,000 a year, with the prospective 
national savings estimated at four times 
that amount. His conclusions seem 
startling, but careful check-up reveals 
that he has really set an example of 
conservative investigation and presenta- 
tion. 

The second article (February 22, 1935) 
is by Dr. Nelson J. Howard of San Fran- 
cisco. It is in the form of a letter ad- 
dressed to an executive of an insurance 
company. 

Excludes Four Articles 

The doctor first discusses the litera- 
ture, limiting himself to articles between 
1929 and 1934. This excludes four arti- 
cles of 1927 and 1928 in which Dr. Ignatz 
Mayer reviews the history of the method 
and reports on his own technic and re- 
sults in some 2,100 cases over a period 
of twenty-eight years, his later articles 
(included in Dr. Howard’s period of re- 
view) only referring briefly to his earlier 
reports. Dr. Mayer’s honesty is con- 
stantly manifest by his reporting failures 
as well as successes, shortcomings as well 
as advantages of the injection method. 
Thus he reports not only some 200 cases 
of post-surgical recurrence which he re- 
lieved by injections, but also the cases 
(comparatively few) which he failed to 
cure but which surgery then relieved. 
Mayer and the other doctors using the 
method consistently describe contra-jndi- 
cations frankly and fully. Yet Dr. 
Howard insinuates that “a search of the 
membership lists of the various recog- 
nized medical societies fails to reveal 
the name of Ignatz Mayer as a member 
of any recognized national medical so- 
ciety.” The fact is that Dr. Mayer was 
a member of the American Medical As- 
sociation, and this worthy and honorable 
medical pioneer does not now appear on 
the roster of that organization because 
he is no longer among the living. 


Literature 


Dr. Howard elects to estimate the 
worth of the injection treatment by the 
relative number of references to it in the 
recent literature. The test seems dubi- 
ous, but we examine the hernia topics 
classified in the cumulative volumes of 
the Index Catalogue of the Library of 
the Surgeon General’s Office. Most of 
the references for the twenty-four period 
prior to 1926 deal with such neutral sub- 


jects as rare cases, types, causes, anat- 
omy, pathology, bacteriology, incidence 
with sex, age, occupation, problems of 
reduction, recurrence, etc. 

A large section does deal with the op- 
erative treatment, but largely to describe 
new variants in technic aiming to over- 
come the many difficulties familiar to 
every experienced surgeon. One of the 
largest sections is devoted to the Com- 
plications and Sequelae of the Operative 
Treatment, which every surgeon knows 
are many and often serious. Only the 
layman will take seriously the implica- 
tion of Dr. Howard’s article that only 
the injection treatment is beset by com- 
plications; that the surgical treatment is 
quite free from them. The current re- 
vival of serious work with the injection 
treatment began to be reported in 1927, 
and the last cumulative volume indexing 
hernia was issued in 1926, so it naturally 
does not contain a separate classification 
for the subject. However, my own pri- 
vate bibliography (by no means exhaust- 
ive) at this writing contains over a hun- 
dred titles. 


Injection Methods Have Changed 


A hundred years ago the renowned Dr. 
Velpeau made open incisions into the 
hernial sac, flushed it with iodine and 
thereby cured hernias. But it is a far 
cry from that crude beginning to the 
modern technic employing the perfected 
hypodermic needle injecting mild, anaes- 
thetic and antiseptic solutions, strictly 
local in their controlled action. As Dr. 
Howard states, the injection treatment 
is hardly new, but it is certainly not true 
that “the methods have not changed ma- 
terially since the introduction of injec- 
tion for hernia in 1837.” He does admit 
two changes: one in the improvement of 
solutions; the other in truss control dur- 
ing treatment—both actually important 
But he then states that the time needed 
to treat a case “varies from eight to 
fourteen months.” 

The truth is that with modern injec- 
tants and technic,the average hernia can 
be cured within two months without ever 
hospitalizing or incapacitating the pa- 
tient. The very articles Dr. Howard 
cites repeatedly make this perfectly clear 
and describe specifically the marked ad- 
vances in technic of recent years. He 
chooses, however, to ignore these cur- 
rent practices and results in our own 
country and to consider only the work 
of a group of European doctors who still 
employ the solution and method originat- 
ed by Schwalbe back in 1877. He might 
as well judge the modern operative treat- 
ment by the method and results of Czer- 
ny of the same period. 


Ignored Reputable Physicians’ Reports 


Much of the work is done by “healers 
who are unlicensed,” to use Dr. Howard’s 
own words, and their injectant is usually 
plain alcohol. It is also significant that 
his only correct bibliographic references 
dealing with the injection treatment re- 
late to these obsolete methods and to the 
work of quack practitioners of Europe. 
As to current reports by highly reputable 
members of the American medical pro- 
fession, he either ignores them or gar- 
bles the references in such a way that 


the actual reports are found with the 
utmost difficulty, thus making unlikely a 
comparison between the originals and 
what I regard as his quotations from and 
distortions of them. 


Sclerosing Fluid 


Let us consider a few specific cita- 
tions. He refers, for instance, to the 
“sclerosing fluid” used for injection, im- 
plying thereby that it results in the for- 
mation of hard, brittle tissues. He fur- 
ther informs us -that “the rationale of 
the treatment depends upon the injection 
of a fluid sufficiently irritating to kill the 
tissue into which it is injected in order 
that the dead tissues may be replaced by 
scar tissue and so prevent the descent 
of the bowel or omentum into the her- 
nial sac.” This is not, and as far as I 
can discover never has been, the “ra- 
tionale of the treatment.” Already in 
1881 Dr. Joseph H. Warren clearly stated 
the now accepted theory of seroplastic 
exudation, granulation and scar tissue 
formation upon which the injection treat- 
ment is based. It involves no killing of 
tissue, no necrosis, no gangrene, no 
sloughing. When in the course of ani- 
mal experiments at the University of 
Minnesota, Doctors Bell and Bratrud 
once found a microscopic patch of dead 
tissue that was sufficient grounds for re- 
jecting that particular solution as an ac- 
ceptable hernial injectant. There is en- 
tire agreement on this point among the 
other workers with the method. 

The accepted injectants are designed 
to stimulate mildly a local (and physio- 
logically commonplace) seroplastic exu- 
date. This rapidly granulates into quite 
ordinary healing tissue and then more 
slowly sets into ordinary scar tissue, 
firmly rooted in adjacent tissues and 
serving as a fibrous internal truss for 
controlling the hernia. This process is 
called proliferation, meaning simply ac- 
celerated tissue growth. The surgeon 
depends on this same organic reaction 
for plastic repair after he has incised, 
ligated and sutured in the operative 
treatment. He induces the process by 
wounding and joining tissues, while the 
injecting doctor does it with a mild chem- 
ical irritant without wounding the tis- 
sues. Obviously, Dr. Howard has funda- 
mentally misstated the rationale of the 
treatment. 


Animal Studies 


We know much of this basic process 
because of histologic studies on animals, 
first by Doctors Wolfe and Fraser; re- 
cently by Doctors Bratrud, McKinney 
and Bell. Other such studies not yet 
reported on are now in progress. In his 
study Dr. Wolfe injected several rats and 
a dog. Dr. Howard pretends to cite the 
results, using these words: “Injected in- 
to the abdominal wall of rats, all the rats 
died, and at autopsies were found to 
have fixed, massive adhesions of the 
bowels to the abdominal wall, even 
though apparently no direct injection into 
the abdominal cavity had occurred.” 
This is a clear misstatement of the actual 
report by Wolfe, which reads: “Precau- 
tions were taken to avoid entering into 
the abdominal cavity, Nevertheless, this 
accident occurred in a few instances. 
The resultant inflammation was rapidly 
fatal. Autopsy revealed many firm ad- 
hesions, etc.” The italics are mine, and 
make clear that Dr. Howard cites Dr. 
Wolfe as saying that “all the rats died” 
even with “no direct injection into the 
abdominal cavity,” whereas Wolfe specifi- 
cally stated that death resulted only when 
the injections, in a few instances, acci- 
dentally entered the abdominal cavity. 
Furthermore, Dr. Howard ignores the 
large relative dosage. Considering re- 
spective body weights, the relative doses 
used on the rats were from twenty to 
thirty times that for human beings. Ex- 
perience shows that there is no difficulty 
whatever in keeping injections out of the 
abdominal cavity in treating human her-. 
nias, nor is the dosage comparable, so 
this implied danger to human life is in 
actual fact non-existent. 


Experiments on Rats and Dogs 


Wolfe then injected (again twenty to 
thirty times the normal relative dose) 





A. & H. Club Progress 


The retiring administration of the | 
Accident & Health Club of New York 
headed by Ray L. Hills, Great Amer. 
ican Indemnity, has accomplished 
plenty to talk about during the past 
two years. Membership in this time 
jumped from forty to 153 with the 
admittance into the ranks of claim 
men, life insurance disability under. 
writers and service bureau men, 4| 
directory was compiled for the firs | 
time giving reference information op | 
members; annual field days were in. 
augurated; good fellowship and 
greater cooperative spirit further ad. 
vanced. 

_ The trend during the Hills admin. 
istration has been toward greater em. 
phasis on the educational subjects jn 
the monthly dinner meetings. The 
club’s increased prominence has at-| 
tracted more important speakers | 
among them being Stewart M. La. 
Mont, Metropolitan Life, who is dean | 
of Eastern accident and health execy- | 
tives. One of the plans for the new! 
club year, it is learned, is a series of 
lectures. 

W. Franklyn White, who has been 
first vice-president, is slated for the 
presidency. 








daily into the thigh muscle of the rats, 
He actually reports: “The region, after 
a period of ten days, became circum- 
*scribed, indurated and raised above the 
surrounding tissue. In a few cases, the 
skin overlying this tumor became the site 
of an ulcer. This healed rapidly, leaving 
a firm, even scar.” Howard subtracts here 
and adds there so as to report most mor- 
bidly that “Attempts to introduce the fluid 
into the thigh muscles of the rats, and so 
prevent peritonitis with adhesion forma- 
tion, were followed by ulceration of the 
skin overlying the injection.” That ulcers 
were “few” and “healed rapidly” he sup- 
presses. Similarly, he reports that Dr, 
Carl O. Rice of the University of Minne- 
sota found “ulceration of the skin,” but 
suppresses the significant facts in Rice's 
actual statement that “A superficial ulcer- 
ation of the skin was observed in two 
cases. This occurred in one patient who 
had received no injection but was wearing 
GS. « « trees. The other patient 
had received one injection on the same 
day that the truss was applied. Both ul- 
cerations cleared up within a week after 
the truss was removed. It seemed clearly 
indicated that the necrosis was due to the 
pressure of the truss rather than from 
any irritating substance in the injection 
fluid.” 
No Sterility 


Wolfe also injected large relative doses 
directly into the spermatic cord of a dog. 
Howard refers to a “dense inflammatory 
reaction,” while utterly ignoring the highly 
significant purpose of the experiment, 
namely, to discover whether injections 
would obliterate the vas deferens (the 
spermatic duct) and thus cause sterility. 
The significant result he also chooses to 
ignore, that “To sross examination the 
testicle, the vas deferens and other tissue 
show no lesion. Microscopic sections 0! 
the testes are normal. Several sections 
through the vas deferens show it perfectly 
preserved. Its lumen is patent, and the 
epithelial lining is intact. In the tissues 
surrounding the vas, but exterior to it 
wall, there is a mild subacute inflamma 
tory reaction.” Wolfe therefore concludes 
that “injection into the spermatic cord 
need not necessarily cause obliteration 0 
the vas.” Other workers with the i 
jection method have never found any im 
pairment of the sexual functions, some 
being very specific on this point. Rice, for 
instance, reports that “No epididymitis, 10 
orchitis and no atrophy of the testicle has 
been observed.” The reason for this care- 
ful study and reporting on these severa 
possible complications is of course because 
of their already familiar occurrence as 1 
cidents of the surgical treatment (see 
Erdman). 

Rice refers to an “occasional” hydrocele, 

(Continued on Page 45) 
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PHILADELPHIA 
a 


CAPITAL $1,000,000 


Casualty 
Fidelity 
Surety 


Unquestioned 
Financial Stability 
Unique, Convenient Policies 


Complete, Efficient Service 


All Modern Coverages 


Combination Automobile Policy, Com- 
bination Residence Policy and Complete 
Golfer's Policy issued jointly with allied 


fire companies. 
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N. J. Casualty - Surety Figures | 


(Continued from Last Week) 


The Guarantee Co. of North America 








Net Net Losses 

Premiums Paid 
Fidelity ...ccccccsvccceee 737 $19 
Surety ..cccccccccccccees ko Beeree eee 
TOTALS. . ccqedccess $6,925 $19 

Hardware Mutual Casualty 

Net Net Losses 

Premiums Paid 
pT eA eee ee ne. -bkweieds 
Auto. Liability .......... 192,761 $64,083 
Other Liability .......... 6,538 4,289 
Werkmen’s Coinpensation. 55,046 15,047 
Plate GlasS ...--secceccee 3,496 879 
DET oc cacviveveceves — wechibaws 
Auto. Prop. Damage. 60,787 18,824 
Auto. Collision ....0esce. 2,050 273 

Other Prop Damage & 

Cah casnrsenedsbahodens 428 147 
TOTALS. .....--++++ $321,128 $103,542 


Hartford Live Stock Ins. Co. 


Net Net Losses 

Premiums Paid 
Rive Stock 2c ccvcccsenve $212 $50 
(ii. f° % . SaPeerrrers $212 $50 


Hartford Accident & Indemnity Co. 








Net Net Losses 
Premiums Paid 
BO of éké ie vankhwawe $26,904 $11,474 
PE . anaes rene cases 3,770 2,268 
Auto. Liability ....cccess 593,715 351,047 
Other Liability <n naan 208,705 95,311 
Workmen’s Compensation. 508,930 237,608 
PERRET cckdccdcescovucee 148,927 33,879 
I alate lak a ear nt aati 82,737 15,673 
Plate Glass .....ceceees 27,556 8,073 
TONERS 4000sccnsncesees 79,488 17,554 
Auto. Prop. Damage...... 177,136 56,371 
Auto. Collision .......... 13,387 6,117 
Other Prop. Damage & x 
Coll, caccccsccceesssece 5,898 1,117 
All Other Live Stock..... 37 
FOTALS. «0.0060 00:00 $1,877,190 $836,492 
Hartford Steam Boilers 
Net Net Losses 
Premiums Paid _ 
Steam Boiler ......-.+ee- $184,488 $30,958 
Fngine and Mach........ 152,105 24,400 
FOTALS. .cccccecees $336,593 $55,358 
Home Indemnity Co. 
Net Net Losses 
Premiums Paid 
Accident .vccccccsccecers )) rere ee 
Auto. Liability .......... 35,808 87,482 
Other Liability .........-. 7,817 —14,540 
Workmen’s Compensation. —509 6,259 
Fidelity . .ccccccccscceces 1,056 ween esse 
Searety cccccccccccsvccese 785 365 
Pee. Gee. gavccedtaane 1,115 257 
Burglary .cccccccccccece 3,759 2,253 
Auto. Prop. Damage...... 9,838 5,208 
Auto. Collision ......... 34 —200 
Other Prop. Damage & 
Ee votecvsadeveseerce OS eer 
yoy ft errs $60,267 $87,084 


Indemnity Ins. Co. of North America 


Net Net Losses 
Premiums Paid 

Re occas ccevnteenes $22,132 $1,259 
PE. cavscereudenceaone Y  eerteee 
Auto. Liability .......... 451,833 209,661 
Other Liability .....esees 100,958 66,491 
Workmen’s Compensation. 159,602 87,492 
PERRET cccccnccvsccccces 145,969 22,163 
NN ts a uot na acco 32,278 8,742 
Pande Gees accccccccense 16,594 4,243 
DORE . oncccccsecvecces 48,189 17,754 
Auto. Prop. Damage..... 124,619 41,217 
Auto, Collision ......... 3,997 1,007 
Other Prop. Damage & 

i ac0tabeaedeke tees 3,448 279 
errr ae avevnsns 
Wate? BRIO cc c008aes 2,064 716 

TOTALS: «csccucsceeQtplaesree $461,024 


London & Lancashire Indemnity Co. of America 


Net Net Losses 

Premiums Paid 
CPPCC CT eer $5,457 $1,111 
OE EES Se ee 586 1,642 
Auto. Liability ......... 82,995 54,156 
Other Liability .......... 28,999 17,960 
Workmen’s Compensation. 34,866 16,037 
PIGGY ccccccscccvess yee 3,646 1,208 
BOGGRT cccccccesecsccsces 8,911 4,581 
QD ee 7,089 2,369 
PEED scccscaccccecees 8,549 2,977 
Auto. Prop. Damage..... 23,154 10,150 
Auto, Collision ..<..ccse. 1,888 1,947 

Other Prop. Damage & 
COR, cecacsencccsvceves 723 211 
WOUMIM: «icin civns $206,863 $114,349 
Loyal Protective Ins. Co. 
Net Net Losses 
Premiums Paid _ 
Accident and Health..... $5,232 $4,625 
Non-Can. A. & H........ 2,988 418 
yyy)» re $8,220 $5,043 
Maryland Casualty Co. 

Net Net Losses 

Premiums Paid 
EN in ware anaes nwed $24,111 $10,884 
BECOME co cccccctevesseces 2,974 2,043 
, SA cnc cneumaat 293,061 222,585 
Other Liability .........- 86,471 55,263 
Workmen’s Compensation. 306,798 133,539 
DEE évacconvasnnnssas 30,306 1,300 








SearGty .ccccccccsccsesess 45,011 40,205 
OR SS eae 16,287 5,333 
DOT <csnddadeksuseee 25,435 14,347 
Se DE ck avetetecs 10,702 1,434 
Engine and Mach........ 4,367 14 
Auto. Prop. Damage..... 99,847 32,371 
Auto. Collision .......... 2,934 1,208 
Other Prop. Damage & 
Lo ie ec ee 6,753 1,587 
Credit cr Sprinkler...... 1,478 315 
TOG IEG  sicccowsen'ns $956,535 $522,428 
Massachusetts Indemnity Ins, Co. 
Net Net Losses 
Premiums Paid 
Accident and Health...... $13,171 7,218 
now-Gan. A. & Besccesce 2,253 189 
EPs iscceonnces $15,424 $7,407 


Merchants Indemnity Corp. of N. Y. 





Net Net Losses 
Premiums Paid 

ES. ce bari nanaad ees $652 $73 
ee? eee 376,349 144,642 
Other Lighiety sccceccce Ree 86 éwadasan 
Workmen’s Compensation. ........ 221 
Pee GED» diccsveneeess 2,075 779 
IEE 2,249 24 
Aate. Prop. Demag@.ccec ccscscse 934 
pf >) $382,385 $146,673 


Metropolitan Casualty Ins. Co. of N. Y. 
































Net Net T osses 
Premiums Paid 
Accident ,104 $2,527 
eee ee 3,542 2,147 
Auto Liability ......... 60,043 159,787 
Geer LIGBINty 6s cccccncs 24,355 15,665 
Workmen’s Compensation. 4,524 53,770 
Pa era 12,018 536 
ES rare 8,564 10,972 
» 2 eae 9,769 5,031 
eee ey 2,928 3,075 
Auto. Prop. Damage..... 17,378 12,859 
CS eee 26 —46 
Other Prop. Damage & 
ES Sire arg Ewa 1,002 199 
Credit or Sprinkler....... 214 16 
co pt See $154,710 $266,532 
Metropolitan Life 
Net Losses 
Company Premiums Paid 
Accident $185,122 
I ta alse Salen aor a cdg 204,615 
Non-Can. 9,199 
TEs io nc candews $806,628 $398,936 
Nat’l Acc. & Health Ins. Co. 
Net Net Losses 
. Premiums Paid 
Accident and Health..... $59,106 $18,245 
po) $59,106 $18,245 
National Casualty Co. 
Net Net Losses 
: Premiums Paid 
Accident and Health $56,607 $26,185 
Auto Liability ...... 11,376 6,209 
Cheer EA cc ccccscas 2,773 1,412 
Workmen’s Compensation. 9,399 3,262 
CE Gvaneksebee mendes Pe 
PEE <6 b006dahin waaoes De’. cua beaex 
 ) eae 1,175 405 
EEE 1,919 7038 
Auto. Prop. Damage..... 3,813 1,370 
Rt COS 6.600 0080s 325 68 
Other Prop. Damage & 
NS. wade ches okses-er nen 20 11 
Es ieee ween $88,040 $39,630 
National Surety Corp. 
Net Net Losses 
; Premiums Paid 
OS aaa e e ste 94,620 $20,233 
Re ene 99,121 41,189 
Oe rr 17,822 7,747 
SS BS prea 88,136 21,264 
Credit or Sprinkler....... ee. eaeueye 
pc PS eeerrre $307,266 $90,424 
New Amsterdam Casualty Co. 
Net Net Losses 
: Premiums Paid 
Accident $10,212 $3,813 
SRE eee 3,054 406 
Auto Liability ......cec¢ 240,887 169,277 
Other Liability .......... 134,898 55,299 
Workmen’s Compensation. 182,798 91,903 
PUY séscscsiccevences 71,308 7,168 
RE Soiea auia-anwde-muies 26,580 17,446 
ok | eee 29,693 10.486 
ERE eS 25,945 7,085 
Auto. Prop. Damage...... 72,498 28,776 
Auto Collision .......... 5,206 1,174 
Other Prop. Damage & 
RHE atarvanigsbencasben 1,500 128 
ptf |e $804,579 $393,021 
New York Casualty Co. 
Net Net Losses 
ea Premiums Paid 
Auto Liability ........... $65,064 $52,242 
Other Liability. ......... 16,883 18,300 
Workmen’s Compensation. 19,405 17,265 
PUY sevdcsccrccccanss 22,742 5,455 
I 545 coNowebanne 7,210 33 
Pe SES: cevaweses 20,361 7,753 
ED any ed cswihinaescin 6,361 824 
Auto. Prop. Damage..... 20,335 7,583 
Auto Collision .......... - 465 —169 
Other Prop. Damage & 
RL “dathba dea k gutted eee 
PAPER no¢trcenvons $179,267 $109,286 


(To Be Concluded Next Week) 
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Van Schaick Talk 
(Continued from Page 39) 
of this asset depends upon the use ti 
which the organizations are put, ang j 
they are limited, as now, to seryicin, 
mortgages their eventual value wil] é. 
minish, 

Against the reorganization of the old 
companies are these factors: Investiga. 
tion has disclosed that, prior to rehabjj. 
tation, most of these companies engage 
in unsound and in some cases dishoney 
practices that have shaken public ¢op. 
fidence in them; to realize the value on 
these organizations it would be negg. 
sary to sell them to private investors, an{ 
in many cases former officials would } 
the most likely purchasers; many per- 
sons believe that in order to prevent ds. 
credited individuals from reentering th 
mortgage field no attempt should } 
made to salvage the companies in reha. 
bilitation. 

The Superintendent then gave his he. 
lief that the old companies should } 
liquidated and the new companies crey. 
ed by him to service mortgages anj 
manage property should be continued 
and fitted into a new program should his 
proposal for mortgage banking 
adopted. 

Future of Title Business 


Turning to the future of the tit 
search and insurance business the Super. 
intendent suggests that a revitalized Tor. 
rens law might be the ideal method of 
title registration. Assuming that sucha 
wholesale reformation of the system can- 
not be made at once, he suggested as an 
immediate proposal that the title insur 
ance business be divorced from mort- 
gage financing and banking and that the 
companies chartered to engage in it be 
put under the exclusive supervision of 
the Insurance Department. 

In conclusion the Superintendent said: 

“The suggestions contained herein 
have been purposely general in character 
An attempt has been made to presenta 
basis for discussion on fundamentals of 
future state policy rather than a brie 
for any particular point of view. One 
specific point it is desired to emphasize 
The state should determine and harmor- 
ize its legislative and administrative long 
range policies on this subject at the 
earliest possible moment. These policies 
should take account of the comprehen- 
sive national mortgage program. Only 
by this course will the state be taking 
full advantage of its present opportunity 
to hasten recovery in this important 


field.” 


D. C. Boney Fears Effect 
Of N. Y. Priority Decision 


Dan C. Boney, North Carolina Com- 
missioner, who is president of the Na 
tional Convention of Insurance Commis 
; : ' 
sioners, this week addressed General 
Manager James A. Beha of the Nationa 
Bureau and General Manager A. \ 
Gruhn of the American Mutual Alliance 
on retaliatory angles to preferential 
treatment of New York State compet 
sation claimants. He said in part: 

“I do not think the companies can expec 
the other states to stand idly by and permit the 
companies operating in New York to grant pret 
erential treatment of claims in that state agains 
the general assets of companies operating ™ 
New York and other states, and I am afrai 
the opinion of the New York Court of Appees 
in upholding Section 34 of their workmen: 
compensation act will have the effect of caus 
ing a good many other states to invoke ther 
retaliatory laws and demand that New York 
companies writing compensation In their states 
deposit sufficient funds in their states to guar 
antee the same treatment of compensation claim 
ants in their states as it grants to such claim 
ants in the state of New York.” 


NEW PROGRAM COMMITTEE 
The Casualty Actuarial Society ha 
voted to institute a program committee 








which will have general charge of platf 


ning the activities and policies of the Se 
ciety. The 1935 committee consists 
Ralph H. Blanchard of Columbia Unt 
versity; G. F. Michelbacher, Great Amer 
ican Indemnity, and F. S. Perrymat, 
Royal Indemnity. | President W. w 
Greene and Secretary Richard Fondille’ 
will also serve as members of the cofr 
mittee, which will meet frequently. 
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R. J. Hill, Jr. to Join 
Maryland Casualty 


TAKES N. Y. SURETY POST APR. 1 





Has Been with Fidelity & Deposit Since 
Nov. 1929 and Before That With 
Standard Accident 





Richard J. Hill, Jr., one of the best 
known among the younger surety execu- 
tives on William Street, New York, re- 
signed this week from the Fidelity & 
Deposit’s New York branch office to join 
the Maryiand Casualty on April 1 after 


— 


Fabian Studios 
RICHARD J. HILL, JR. 


a ten days’ vacation at Virginia Beach, 
Norfolk, Va. In the Maryland Mr. Hill 
will be New York City fidelity and sure- 
ty manager. He has been with the Fi- 
delity & Deposit since November, 1929. 

Arthur D. Kelley, Jr. also joins the 
Maryland’s New York office this week in 
its production division, specializing on 
power house insurance on which he is 
an expert. He was formerly with the 
Fidelity & Casualty. 

A graduate of University of Illinois 
Mr. Hill later studied law at Detroit 
College of Law. His first business ex- 
perience was with the Dearborn Chemi- 
cal Co. as a salesman. In 1923 he joined 
the Standard Accident home office staff ; 
was given his first field experience as 
bonding manager in the Indianapolis 
branch; returned to Detroit as assistant 
superintendent of the home office bond- 
ing department in charge of contract un- 
derwriting. “The Standard sent him to 
New York City in March, 1928, as con- 
tract bond manager. The following year 
he resigned to take a similar post with 
the F. & D. here and was promoted four 
years later to be assistant manager in 
that company’s New York office from 
which post he has now resigned. 





SUE FOR $7,520,130 





Echo of Failure of Union Indemnity; 
Fraudulent Declaration of Huge Div- 
idends Charged by Plaintiffs 
Alleging that huge dividends were il- 
legally paid out of the capital stock of 
the Union Indemnity of New Orleans, 
now in receivership, members of the old 
ttm of Curtis & Sanger have filed suit 
in the Federal District Court at Shreve- 
port, La., seeking damages of $7,520,130. 
The allegation is fraudulent operations 

by the Union Indemnity. 

he plaintiffs mostly live in Massa- 
chusetts. Daniel H. Reece of New York 
's one of the plaintiffs. 

The suit alleges that on or before July 
' , in or near the city of New 
Orleans, “divers persons” entered into 
4 combination and conspiracy which 
continued after the bankruptcy of Curtis 

Sanger on October 5, 1931.” 








c a 4 €.t tov i 
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NEW INSPECTING BUREAU COMP. VOLUME 20.07% AHEAD cold may be an oversight. But then ke 





Called Suburban Inspections, It Operates 
in N. J., Lower N. Y. State and 
Conn.; Run by C. F. Reid 
The latest inspection bureau in the fire 
and casualty field is Suburban Inspec- 
tions, run by Charles F. Reid, who has 
been on the New York University lec- 
turing staff. Associated with him is E. 
Arthur Stark, who has had inspecting 
experience in New Jersey territory. The 
new organization, whose headquarters 
are uptown New York, operates in New 
Jersey, the lower counties of New York 

State and part of Connecticut. 

Messrs. Reid and Stark are Colgate 
graduates and were roommates at col- 
lege. After graduation Mr. Reid, giving 
expression to one of his pet subjects, 
built up a reputation as an authority on 
the Possessions of the United States. He 
has made such an intensive study of con- 
ditions in all of our possession that he 
was picked to serve in 1929 on one of 
Hoover’s commissions investigating con- 
ditions, and wrote about the survey in 
the volume put out by the National Ad- 
visory Committee on Education. Not so 
long ago he was on the air for twenty 
consecutive weeks and will again return 
to the radio with more descriptive ma- 
terial At .New York University Mr. 
Reid has been lecturing on “Culture and 
Educations in the American Possessions.” 

Interesting Mr. Reid has lately been 
consultant to several insurance compan- 
ies on matters pertaining to coverage in 
our American Possessions. 





N. Y. Compensation Fund 
Bill Passed by Senate 


The D. T. O’Brien bill in the New 
York legislature, which creates compen- 
sation reserve funds for payment of 
awards to claimants in case of defaulting 
carriers, has passed the state Senate and 
is before the Assembly. This measure 
also amends the state compensation law 
relative to deposit future payments of 
awards of death benefits. The section 
of the bill devoted to the administration 
of the stock company reserve fund reads 
as follows: 

Sec. 64. Administration of stock fund. The 
superintendent of insurance may adopt, amend 
and enforce all reasonable rules and regulations 
necessary for the proper administration of said 
stock fund. In the event any stock carrier shall 
fail to file any return or make any payment re- 
quired by this Article, or in case the superin- 
tendent of insurance shall have cause to believe 
that any return or other statement filed is false 
or inaccurate in any particular, or that any pay- 
ment made is incorrect, he shall have full au- 
thority to examine all the books and records of 
the carrier for the purpose of ascertaining the 
facts and shall determine the correct amount to 
be paid and may proceed in any court of com- 
petent jurisdiction to recover for the benefit of 
the fund any sums shown to be due upon such 
examination and determination. 

Any stock carrier which fails to make any 
statement as required by this Article, or to pay 
any contribution to the stock fund when due. 
shall thereby forfeit to said fund a penalty of 
5% of the amount of unpaid contribution deter- 
mined to be due as provided by this Article plus 
1% of such amount for each month of delay. or 
fraction thereof, after the expiration of the first 
month of such delay. But the superintendent, if 
satisfied that the delay was excusable, may remit 
all or any part of such penalty. The superin- 
tendent, in his discretion, may revoke the cer- 
tificate of authority to do business in this state 
of any foreign carrier which shall fail to comply 
with this Article or to pay any penalty imposed 
in accordance with this Article. 

Sec. 65. Custody and investment of stock 
fund. The stock fund created by this Article 
shall be separate and apart from any other fund 
so created and from all other state moneys, and 
the faith and credit of the State of New York 
is pledged for its safe-keeping. The commis- 
sioner of taxation and finance shall be the cus- 
todian of said fund; and all disbursements from 
said fund sha'l be made by the commissioner of 
taxation and finance upon vouchers signed by the 
superintendent of insurance, or his deputy, as 
hereinafter provided. 

The moneys of said fund may be invested by 
the commissioner of taxation and finance only in 
the stocks or bonds of the United States or of 
this State. The commissioner of taxation and 
finance may sell any of the securities in which 
said fund is invested, if advisable for its proper 
administration or in the best interests of such 
fund, and all earnings from the investments of 
such fund shall be credited to stich fund. 


VACATIONING IN FLORIDA 
Among the casualty-surety executives 
vacationing in Florida are A. Duncan 
Reid, president, Globe Indemnity, and 
William B. Joyce, president, William B. 
Joyce & Co. 








62 Companies in Compensation Rating 
Board of N. Y. Rolled Up $47,372,- 
804 in 1934 Premiums Here 
Leon S. Senior, general manager of 
the Compensation Insurance Rating 
Board, has advised his membership that 
complete reports received from the sixty- 
two companies of the board show for 
calendar year 1934 that the aggregate 
net workmen’s compensation premiums 
for New York amounted to $47,362,804 as 
compared with $39,445,646 for 1933. This 
increase of $7,917,158 is equal to a gain 

of 20.07%. 

Mr. Senior says the accuracy of these 
totals will be verified by comparison with 
the Casualty Experience Exhibit due in 
the early part of April, 1935. 





REHABILITATION ATTEMPT 





Van Schaick Gets Consolidated Taxpay- 
ers Mutual and May Assess Policy- 
holders If Necessary 
For what is considered the first time 
an attempt has been made to rehabilitate 
a mutual insurance company Superinten- 
dent of Insurance Van Schaick this week 
took possession of the Consolidated Tax- 
payers Mutual of Brooklyn, acting on 
order of Justice L. B. Faber of Kings 
County Supreme Court. The entry of 
the rehabilitation order was consented to 
by the board of directors of the com- 
pany. Attorney General John J. Ben- 
nett, Jr. appeared for the Superintendent 
of Insurance by Anthony P. Ludden, As- 

sistant Attorney General. 

Under the provisions of the order Su- 
perintendent Van Schaick may if he sees 
fit levy an assessment against policy- 
holders of the company for the purpose 
of effecting rehabilitation. 





Hernia 


(Continued from Page 42) 

which Howard translates into “frequent.” 
But Rice informs us that “No serious con- 
sequences have developed it has al- 
ways subsided gradually after a period of 
one to six weeks leaving an obliterated 
hernial sac but no other evidence of its 
former existence.” Dr, S. W. Fowler, re- 
cently reporting on some seven hundred 
cases over a period of five years, had only 
two hydroceles develop, “both absorbing 
without drainage during treatment.” 

Howard is disposed to scold Mayer for 
not reporting in detail on complications. 
But it is very clear from the reports of 
others that the actual complications are 
infrequent, transitory and never serious 
when the method is employed by com- 
petent doctors observing ordinary aseptic 
precautions. It is therefore likely that 
Mayer had no significant complications to 
report, while he certainly did have most 
important matters of method and major 
results to discuss. 


Says Complications Were Invented 


But Dr. Howard proceeds to invent a 
number of complications which do not 
exist. He is citing the worst of Wolfe’s 
cases. Wolfe first tells of a bad case 
who received thirteen injections and ap- 
peared irregularly for treatment. “Ten 
days after the last injection an upper 
respiratory tract infection developed with 
severe bronchitis and racking cough. 
Hernia gave slight impulse on coughing. 
Patient failed to appear for further ob- 
servation and treatment.” In other words, 
well after active treatment ended a pa- 
tient of irregular habits catches a bad 
cold, yet the racking cough discloses only 
a slight hernial impulse, whereupon Dr. 
Wolfe leans over backward to mark 
the case unsuccessful. What happened 
from then on the record does not show. 
The patient may have felt cured and 
stayed away, or the hernia may have re- 
turned in a coughing spell, and he quit 
in disgust. We can excuse Dr. Howard 
for saying that he “obtained no cure,” 
and the failure to mention the ten day 
interval between the last injection and the 





goes on, saying that “after the thirteenth 
injection (the patient) developed cough, 
pain in the chest and purulent expectora- 
tion, which may have been caused, in my 
opinion, by pulmonary emboli.” That 
sounds like something most sinister, but 
the first part describes just an ordinary 
bronchitis case, while the “pulmonary em- 
boli” are pure invention. 


The Case of a Roofer 


Howard next cites the case whose his- 
tory Wolfe concludes with the unambigu- 
ous words, “the patient was still 
employed as a roofer.” However, Dr. 
Howard states that this patient “could no 
longer work,” a deliberate falsification of 
the record. He cannot plead that he re- 
ferred to some other case, for this was 
the only one with eleven injections and a 
recurrence during treatment, both of 
which identifying circumstances he men- 
tions. 

Very suggestive indeed is the fact that 
Dr. Howard so garbles his references as 
to mislead and discourage any probable 
investigator. Each such garbling could be 
excused as a mistake, but it seems signifi- 
cant that he thus garbles the references to 
both articles which he found it expedient 
to misquote and distort, and makes no 
mistake in reference to the three articles 
which serve his purposes as they are. 

He gives a bibliography atthe end of 
his article, but does not include the ref- 
erence to Dr. Wolfe’s report which he 
falsifies so thoroughly. But in the hoc: 
of his letter he states that “Ralph Wolf 
of Brookline, Mass., reported that in 1933 
he had first attempted the injection of 
hernial sclerosing fluid in rats.” He does 
not give the title of the article nor the 
periodical in which it appeared. A letter 
to Dr. Ralph Wolf at Brookline, Mass., 
would return as undeliverable, there being 
no doctor of that name in that city. Not 
only is the name misspelled, but the proper 
address is Brooklyn, N. Y. Also, work 
said to have started in 1933 naturally 
would not be looked for as _ reported 
earlier, but the article actually appeared 
in the Medical Journal and Record of 
March 4, 1931, and the work had been 
begun no later than 1929 as evidenced by 
early references to it. 


(To Be Continued) 





ARTHUR FITZGERALD EXPANDS 





His Service Bureau Opens Newark Of- 
fice; Hugh Johnson Manager; Or- 
ganization Seven Years Old 
The Accurate Insurance Service Bu- 
reau, New York, run by Arthur G. Fitz- 
gerald, one-time Hooper-Holmes man, 
has just opened a Newark, N. J., office. 
Its manager is Hugh Johnson, who has 
been seven years with the bureau, and 
the assistant manager is John McCann, 
who is just finishing a law school course. 

Both are Fordham College men. 

In seven years’ time Mr. Fitzgerald has 
built a substantial organization in the 
inspection field, which is well known 
particularly in accident and health cir- 
cles. He operates in Philadelphia, New 
York and Newark, not to miention his 
home town activity in Ridgefield Park, 
N. J., where Mr. Fitzgerald is Demo- 
cratic Club leader, chairman of the K. 
of C. charity fund and of the community 
Christmas basket fund. To top all of 
these varied activities Mr. Fitzgerald has 
been studying law for the past few years 
and expects to finish up next year. 





R. S. HULL WITH TITLE CO. 

Robert S. Hull, well known in insur- 
ance accounting and actuarial circles, 
who was one time Standard Accident 
comptroller, is now located with the Title 
& Mortgage Co. of Westchester County, 
White Plains, New York. He is a Fel- 
low of the Casualty Actuarial Society 
and author of an authoritative text book 
on accounting methods. 
ACTUARIES TO MEET MAY 24 


The semi-annual meeting of the Cas- 
ualty Actuarial Society will be held 
May 24. 
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Rewritten By Administration’s Bill 
y 


Sending House Bill No. 1199 to Committee on Labor Protested; 
Opportunity to Study It Sought; Sweeping in Its 
Changes; Would Raise Rates Sharply 


Protests have come from both insur- 
ance companies and large employers of 
labor in Pennsylvania against referring 
the Earle administration’s 
compensation bill No. 1199 to the house 
committee on labor. This bill, which vir- 
tually rewrites the entire compensation 
law of the state and increases benefits 


workmen s 


more than 50%, is said to be the only 
bill of its kind to be sent to the labor 
committee. Every other measure pre- 
viously introduced on the same subject 
has been referred to the judiciary spe- 
cial committee, which action has given 
members of that committee an oppor- 
tunity to study the subject during the 
entire course of the session. This fact 
was impressed upon Speaker Wilson G. 
Sarig of the house by C. B. Auel of the 
Westinghouse, who has been chosen 
chairman of a conference representing 
insurance, railroad, utility and coal min- 
ing companies, the Pennsylvania Manu- 
facturers’ Association, Pennsylvania 
State Chamber of Commerce and self- 
insurers’ association. 


Bill Sweeping in Changes 


In his protest Mr. Auel was frank in 
saying that the bill is “so sweeping in 
its changes and so radical in its depart- 
ure from the present law tnat it calls 
for the best legislative thought that can 
be given to the subject.” Not only does 
it affect organized labor, he said, but the 
hundreds of thousands of workmen not 
represented by the exclusive group which 
has been so specially privileged to date; 
also business men, consumers and the 
competition of industrial Pennsylvania in 
the national markets. Thus, “it must be 
clear, that the consideration of this 
measure is no special prerogative of la- 
bor.” 

According to Mr. Auel the bill was 
prepared in the office of the attorney 
general of the state after frequent and 
repeated consultations with a committee 
especially selected for that purpose and 
including only representatives of organ- 
ized labor groups. In addition to mak- 
ing sharp increases in benefits and medi- 
cal allowances, the new bill makes em- 
ployers, or the insurer, liable for the cost 
of administering the compensation law, 
now paid from general state funds; and 
imposes upon the carrier the payment of 
claimant’s attorney fees, unless the claim 
ultimately is disallowed. Occupational 
diseases are to be made compensable, but 
that proposal will be embodied in a sup- 
plementary bill. 


Sharp Rate Increases If Enacted 


If the bill is enacted compensation 
rates in Pennsylvania are expected to 
rise sharply. It becomes effective thirty 
days after enactment. These major 
changes are proposed in the law which 
has been in operation since 1915: 

1. Maximum weekly disability benefits 
are increased from $15 to $25, and the 
minimum from $7 to $12. Widows’ bene- 
fits, now limited to 300 weeks, are ex- 
tended to 500 weeks. Payments for de- 
pendent children, which now end at 16 
years, are increased to 18 years. 

2. Disability benefits are to continue 
throughout the duration of the disability 
for life in case of permanent disability. 
The present limit is $6500 paid over 500 
weeks. Specific permanent injuries, such 
as loss of an arm or leg, are compen- 
sated for life at a reduced percentage of 
wages, instead of the present payment 
of 65% of his wage for an arbitrary 
number of wecks. 

3. The 7-day waiting period is abol- 


ished in cases where the disability con- 
tinues more than three wecks. 


Medical Benefits Increased to Six 
Months 


4. Medical benefits, now limited to 30 
days and $100, are increased to six 
months without limit in amount. Medi- 
cal benefits date from the time of injury, 
not from time of disability. Hospitals, 
physicians and surgeons are made parties 
at interest and may obtain payment by 
filing their claim. The employe is al- 
lowed to request consultation with a 
physician of his own choice at any time 
during his disability and the cost, deter- 
mined by the Compensation Board, is 
assessed against the employer and _ in- 
surer. 

5. Minors for the first time are given 
full powers to contract legally on com- 
pensation matters, and sign agreements 
which are as valid as if made by an 
adult. Compensation of permanently 
disabled minors is based on their prob- 
able wage at 21 years, instead of actual 
earnings. 

6. Employes in agricultural service are 
brought under the bill. Minors can file 
claims for compensation against parents, 
if injured while in employ of parents—a 
section aimed particularly at farm em- 
ployment of the farmer’s children. 

7. A special fund is set up by assess- 
ment of $1000 awainst employes for each 
fatal case in which there are no depend- 
ents. The money is to be used for re- 
habilitation and for “second injury” pay- 
ments to employes hired after a perma- 
nent injury. Employers are relieved of 
responsibility for payment for “second 
injuries,” to encourage employment of 
physically handicapped persons. 

8. Violation of a safety law or rule 
does not prevent an injured man from 
receiving compensation, a change which 
will award payments to many coal min- 
ers barred under the present law. 

9. If a compensation agreement is dis- 
approved by the Department of Labor 
and Industrv, the employer must con- 
tinue payments under the disapproved 
agreement until a new petition has been 
decided. 

10. Lump sum payments upon com- 
mutation of benefits are restricted, with 
heavy fines against the employer or in- 
surer. Signing agreements in blank is 
prohibited, with added penalties. 


Voucher Receipts for Comp. Payments 
Also under the new bill insurance com- 


panies and self-insurers are required to 
file promptly a standard voucher receipt 
for each compensation payment, the first 
receipt to be filed within a week of the 
first payment and other receipts at the 
same intervals as the injured receives 
payments. Interest is required on each 
past due payment from the 14th day 
after disability began, not from date of 
adjudication. 

Injured employes or dependents are 
allowed two years, instead of one, to file 
claim petitions. Employes of uninsured 
employers may elect either to sue or 
accept provisions of the act. The 1927 
amendment, barring an award unless no- 
tice is given within 90 days of the injury, 
is eliminated. 

Payments are not permitted to stop 
upon filing a termination, modification or 
review petition involving medical ques- 
tions unless the petition is accompanied 
by a detailed affidavit signed by a regis- 
tered physician. Impartial medical tes- 
timony costs are assessed against the 
employer. 

Reasonable attorney fees are assessed 
against unsuccessful employer defend- 
ants, but only after the amount has been 
approved by the Compensation Board. 
Compensation is payable only to the em- 
ploye or some other person designated 
by the Board, and payment through at- 
torneys is prohibited unless the Board 
has first approved tne fees of the at- 
torney. 

A penalty of $5 is assessed against 
either party at interest who causes a 
hearing to be postponed, but may be 
waived in the case of the claimant for 
just cause. To speed final adjudication, 
appeals from the Board go direct to the 
State Superior Court, instead of, as pres- 
ent, first to the county common pleas 
courts. 

The cost of administering the compen- 
sation system is shifted from the State 
Treasury to the employers and carriers 
under rules to be prescribed by the De- 
partment of Labor and Industry. 


Retained Features of Present Act 

Features of the present law under, 
which the Romig decision was rendered 
by the Pennsylvania Supreme Court last 
spring, are retained. The decision di- 
rected that if employes working a short- 
er week were injured, the compensation 
payment must be based on a full work 
week’s wage, and not the part-time 
wages. The new draft retains the pro- 
vision that weekly earnings shall be con- 
sidered 514 times the average earnings 
for one day. A club to force resettle- 
ment of 20,000 cases affected by the de- 
cision is inserted by a provision allowing 
the department or the claimant to peti- 
tion for modification of agreements 
which were based on the lower weekly 
wage rate, and makes the section retro- 
active to affect agreements prior to 
adoption of the new bill. 

A counter plan, backed by carriers and 
employers, has been sponsored by Sen- 
ator William B. Rodgers, Pittsburgh. To 
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overcome the effect of the Romig deci. 
sion, it directs that the average earnings 
of the injured employe shall be deter. 
mined to be 1-26th of the total earnings 
for the six months preceding injury or 
if the employe has been worked tha 
long, the average weekly earnings for 
the period of employment. 





Compensation Reserve Fund 
Provided in Penna. Bill 


A Pennsylvania bill which is being 
carefully watched provides that if a com. 
pensation writing company becomes jp. 
solvent there must be immediate segre. 
gation from its assets of a fund equal 
to reserves required to meet all policy 
claims. 

The segregated assets, the bill directs 
shall be paid to the State Workmen's 
Insurance Fund to be administered as q 
trust fund to meet all policy claims. Any 
balance, after all claims have been satis- 
fied, can be returned to the general as- 
sets of the company. 





RATE PETITION DENIED 


Petition of the Indemnity Insurance 
Co. of North America for authority to 
sell its special low-rate automobile liabil- 
ity policy in Virginia has been denied 
by the corporation commission of that 
state. The commission ruled that the 
rate was unreasonably low in relation 
to established schedules for normal pro- 
tection and that it was not based upon 
adequate experience data. 





NEW ARKANSAS LAW 

The way is expected to be opened for 
the writing of public official bonds in 
Arkansas as a result of the enactment 
of a law which removes from officials 
the depository liability where the de- 
positories have been designated by ad- 
ministrative boards. The law also re- 
moves such liability from the bondsmen 
of the officials. 

This is the most important develop- 
ment so far during the session pertain- 
ing to insurance legislation. 





VIRGINIA INJURIES INCREASE 

During February there were 2,772 in- 
juries resulting from industrial accidents 
in Virginia reported to the state indus- 
trial commission, ten of which were fatal. 
In February, 1934, the total injuries re- 
ported were 2,564, including eight fatal 
cases. Considerably more people were 
employed during the past month in im 
dustry than in February, 1934. 





SET MARCH 25 FOR HEARING 


March 25 has been fixed as the date 
for a hearing before the Virginia state 
corporation commission on complaint of 
the county of Henrico that public official 
bonds of directors of finance in Virginia 
counties are “unfair, unreasonable and 
discriminatory.” The commission is aske 
to set up a schedule of rates that are 
“just and reasonable.” 





ACCIDENT VOLUME GAINS 








Accident insurance policies sold 
1934 by the Connecticut General 1 
creased 17% in number over the previous 
year and the lapse ratio was only 104% 





LEAVES OKLAHOMA 
The Great American Indemnity ha’ 
withdrawn from Oklahoma. 
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SSHOWS WHICH WAY 


Tue Employers’ Pioneer is a weathervane of the 
insurance business, so to speak. Not only do we 
present sales aids, descriptions of coverage, in- 
surance decisions, and the like, but we try to keep 
our readers posted on the news as it affects insur- 
ance, how the latest government activity may 
help or hinder the business, the influence on in- 
surance of prevailing economic conditions, the 
news of the insurance business itself. 

For example, the March issue shows which way 
the wind blows in the current legislative battle 
for a monopolistic State Fund for Workmen’s 
Compensation in Massachusetts; there is an ex- 
cellent article, “‘Human ys. Property Rights,” 
explaining and discussing the present day trend 
in this regard; and from the strictly insurance 
news angle, the coming changes in Power Plant 
policies are completely outlined. These are 
augmented by several other 

articles of particular § in- 
terest to insurance agents 
and brokers. Although it is 
entirely concerned with the 
fire and bonding 


casualty, 





insurance lines, many life insurance agents find 
The Employers’ Pioneer interesting. You can’t 
be in one branch of the insurance business with- 
out being questioned about other branches of 
the insurance business. 

To get your copy of the March issue, simply 
address your request to The Publicity Depart- 
ment, 110 Milk Street, Boston. There is ab- 
solutely no obligation on your part, should 
you decide to get this particular copy of this 
publication which is edited by insurance men, 
for insurance men. The Employers’ Group, pub- 
lishers of The Employers’ Pioneer, includes the 
world’s pioneer in liability insurance, The 
Employers’ Liability Assurance Corporation, 
Ltd.; The Employers’ Fire Insurance Com- 
pany and the American Employers’ Insurance 
Company. 


WEUS MIPLOW ERS’ GROUP 


110 MILK STREET, BOSTON, MASSACHUSETTS 


Practically every kind of insurance except life, including 
fidelity and surety bonds. 
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YEAR IN AND YEAR OUT YOU’LL DO WELL WITH THE 
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INDEMNITY COMPANY 


ACCIDENT AND 








HARTFORD ACCIDENT AND 
INDEMNITY COMPANY 


FINANCIAL STATEMENT, DECEMBER 31, 1934 


+{ ASSETS }> 


A well-managed insurance company always has ample reserves in cash and securities to pay its 


liabilities. The Hartford Accident and Indemnity Company has: 


UNITED STATES GOW’T BONDS AND TREASURY NOTES — $8,573,996.00 
BONDS OF OTHER GOVERNMENTS ........0.....0...00cccccecccseeeeeeeees 603,083.00 
BONDS OF STATES, TERRITORIES AND MUNICIPALITIES 7,554,278.00 
BONDS OF RAILROADS, PUBLIC UTILITIES, INDUSTRIAL 








ee Io ocnciisaisionnsslovnirsvcieiecibnoanrteseseannousaesusiin 10,282,094.00 

I aa acelin da aia tans cianacipenihostemlti 6,604,828.00 
Of banks, public utility companies and other corporations of high standing. 

REAL ESTATE, MORTGAGES, ETC. aes sicbusiibbibin 576,141.76 
Real Estate owned ty the Company and loans secured by first memanan. 

CAS BP OI ee AWD AIRS... c cscs cGPlecconsisesisoscssesscesasesessosons 5,513,614.91 
An asset that is immediately available. 

PREMIUMS IN COURSE OF COLLECTION ................00...0.0004.. 6,241,977.90 
Money due from agents and policyholders on policies issued within the past ninety days. 

Seen eRe Comer ee 334,190.97 
Interest earned on all bonds to date but not yet due | to be paid. 

NEES SRR erence on erro e ee eee Ca 618,867.07 


Various assets amply secured. 





LT EET AL I EE $46,903,071.61*% 








{ LIABILITIES }- 


To meet present obligations we are prepared to pay: 


FOR THE SETTLEMENT OF CLAIMS AND SUITS................... $20,078,335.00 


A liberal estimate is made of the amount that will be required to pay each individual 
claim as it is reported and this sum represents the total of these estimates. 


Ge MP WI oie cccseisiscsnnsspsasescosonnsssdnrnaiersesss 12,764,328.99 


This sum is reserved to provide for return premiums on policies which may be termi- 
nated after this date and for future losses on policies in force. 














SRT I es ee Pee ea ae 1,239,094.44 
These co» amussic... vents on uncollected premiums when the premiums shall 
have been remitted *- + 2 
I il wl OE at 703,227.01 
Payable in 1935 for State Tax on premiums, and any other taxes that may be due. 
FOR SUNDRY BILLS..... seaside dooeoessadegeplnes elitaaea tekndiadaimtais waacheiae 77,322.22 
Office expenses for which bills were not rendered i in time to be paid i in December, 1934. 
RESERVE FOR REINSURANCE NOT ADMITTED.................. 279,527.94 
ot Be Fi i 5 5 renee 1,761,236.01 
$36,903,071.61 
CAPITAL PAID IN .....$3,000,000.00 
NET SURPLUS OVER ALL LIABILITIES... aia $7,000,000.00 
$10,000,000.00 
$46,903,071.61 





TOTAL CAPITAL AND SURPLUS - - - $19,000,000.00 


* On the basis of December 31, 1934 market quotations for all bonds and stocks owned, 
this Company’s Total Admitted Assets would be increased to $48,136,344.61. 
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